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Large Antique Chinese Mirror Inlaid with a Design in Silver, in the Metropolitan Museum of Art, New York 
(See Text on Page 61) 
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Cold Meat Fork, 
Large, 
Luxor Pattern 
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Temple of Luxor, near Tomb of King Tutankhamen 


XOR Fattern 


ODAY 3400 vears after its inspiration the wonder- 
C ful art of the days of King Tutankhamen of 
Luxor is rapidly becoming the dominating motif 
of all our most up-to-date decorations and designs. 


What could be more appropriate to offer to the more 
progressive of vour clientele than an Egyptian pattern 
of Alvin Long Life Plate entirely in keeping with 
those ancient works of art that today command the 
attention and admiration of every American family. 


A\W//V 
( Long Life Plate) 


ALVIN SILVER COMPANY 
NEW YORK: CHICAGO: SAN FRANCISOO: 
20 Maiden Lane 10 So. Wabash 209 Pest St. 
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Antique Chinese Bronze Mirrors with Silver Decorations 
in the Metropolitan Museum of Art 














t 
rf February issue of the Bulletin of the 
Metropolitan Museum of Art, New 
York, contains the following interesting ar- 
de on Chinese bronze mirrors: 
“Up to quite recent times mirrors in 
China and Japan were bronze disks. The 
fgces were plain, silvered and polished; the 
jacks, carefully cast, were decorated with 
yey elaborate and beautiful ornaments 
sound pierced central knobs. A cord or 
lather strap was strung through this knob 


“The metal, carefully chosen, often con- 
tains a large alloy of silver, or the whole 
mirror is heavily coated with silver, which 
after centuries of burial took the most amaz- 
ingly beautiful patina. 

“The great beauty of the decorative mo- 
tives, the superb casting, and the lovely 
patina make these Chinese mirrors the most 
charming objects that have come to us from 
early times. Many have survived because 
mirrors were attached to the ceilings of 


hold articles of the Emperor Shomu are 
kept. In the same treasure house is pre- 
served another large mirror of which the 
back is covered with black lacquer inlaid 
with a design in silver. This form of deco- 
ration, much used during the T’ang period 
on lacquer boxes, musical instruments, etc., 
and called by the Japanese Heidatsu or “un- 
covered ornament,” consisted of applying in 
the lacquer ornaments cut out from thin 
sheets of silver; when the lacquer was pol- 
ished, the silver came to the surface and 
made handsome designs on the black or rich 
brown surface. The second mirror which 
the museum has acquired is about the same 
size as the one preserved in the Shosoin 
and here reproduced. It has lost nearly all 























ANTIQUE CHINESE BRONZE 


aid the mirror could be handled without 
the risk of dimming the polished side. 
"The earliest known mirrors date from 
tne Han period, when the decoration was 
simple and almost geometrical; gradually it 
came more ornate, with animal forms in- 
trwoven, till in the early part of the T’ang 
dma ty the profusion of animal life and 
‘oral scrollwork reminds us of the highly 
tecorated Italian bronzes of the fifteenth 
‘tury, After that, during the later T’ang 
Mtiod, the decorative motives became sim- 
Plet and the mirrors flatter, two birds and 
W0 lions or two flowers filling the surface 
'stefully and symmetrically; still later, 
‘orders were added and gradually the de- 
< Sgn became more complicated and less ef- 


\ fective 





MIRRORS WITH SILVER DECORATION OF THE T’ANG PERIOD IN 


tombs or hung on the walls, evidently with 
the idea of lighting up the vaults, and it is 
owing to this fortunate mistake that Chinese 
and Corean mirrors are not more rare. The 
museum owns a very representative collec- 
tion, and has acquired lately some very rare 
specimens to which special attention should 
be drawn. 

“One is a very small mirror, the back of 
which is not silvered but covered with a 
sheet of silver, showing on a tooled ground 
a design of animals hammered out round the 
central knob, which consists of the usual 
badger. It is a small and unimportant look- 
ing pocket mirror of the T’ang period, curi- 
ous and rare because it is similar to the 
much larger one kept in the Shosoin, the 
Nara storehouse, where since 775 the house- 


THE STCREHOUSE 


AT NARA IN JAPAN 


its lacquer during the fourteen hundred years 
of burial, but the silver inlay remains in 
place practically intact. The design is the 
one mentioned before, which is often found 
on large mirrors of the T’ang period—two 
phoenixes and two lions between floral 
scrolls, and in the border, which is hollowed 


- out, a more unusual design, a running and 


continuous leaf scroll. The silver is of sub- 
stantial thickness and is engraved. on the 
surface; the design is very handsome and 
well drawn, but the special interest of the 
mirror is its great rarity—besides the one 
specimen in the Japanese Shosoin no other 
example is known. Both the large and the 
small mirror are shown in Room H-9 in the 
case where the early Chinese jewelry is ex- 
hibited—S. C. B. R.” 
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ESTABLISHED 1868 


Stern Bros. & Co. 


68 NASSAU ST. 
NEW YORK CITY 


Cutters and Importers 


of 


DIAMONDS 


Complete Stock of Squares 
and 
Emerald Cut Diamonds 


DIAMOND CUTTING WORKS 
68 Hunters’ Point Ave., Long Island City 


CHICAGO eet 
31 No. State St. . 29 Ely Place 
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A Word About Egyptian Rings 












} with Illustrations Showing Various Types from the Seal and “Stirrup” Forms 
| Up to Ornamental Styles of the 18th, 19th and 20th Dynasties 


By Clement W. Coumbe 

















HE astounding art discoveries made 
T through the excavation of the Tut- 
Askh-Amen tomb in the Valley of the 
Kings, Egypt, have created a very profound 
iderest in the art world that is world wide. 
The most remarkable artistic value of much 


| 
| 
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Ce IWIE 


Fic. 1 Fic. 2 

of the royal paraphernalia already brought 
iplight discloses a high stage in art develop- 
ment in the Nile land under the Pharaohs 
fe surpassing anything to be expected 
fom former discoveries, lovely as were 
tose few articles then known of as to 
lgytian work in the precious metals. If 
me may believe, only in part, what the 





Fic. 3 


world’s newspapers inform us, society is 
determined to adopt Egyptian styles in the 
teorative arts as a prevailing fashion. 
European papers inform us their manu- 

ing jewelers are preparing stocks to 
meet such demand. Therefore THE JEWELERS’ 
CucuLar readers will, no doubt, be glad 
have at least a display of Egyptian rings 
id their history placed before them at this 
time, 


First let us recall the fact that the 
Egyptian rings originated with the strictly 
utility device, the seal. Valuables in the 
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Fic. 4 
days of the ancient Babylonians and 
Egyptians (lacking knowledge of locks 
“a =. 
Fic. 5 
with keys) used seals to ensure safety for 
their valuables. These seals identified 
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and slung on strings. The next evolution 
was to thread a wire through the perfora- 
tion leaving a loop by which the seal could 
be held on the finger. Quickly from this 
developed the method of making a tapering 















wire and threading the thin ends through 
the seal and winding the projecting extremi- 
ties round the circlet, in the manner shown 
in Figs. 1 and 2, This has been called by 








archaelogists the “stirrup” form of ring. 
The Egyptians inscribed their seals with 


hieroglyphics (for their soft clay impres- 





Fic. 9 


ownership by intaglio inscriptions. In order 
to carry them about, they were perforated 















































Fic. 10 


Fic. 11 


sions) denoting ownership on one side and 
often carved a scarab form on the reverse 
side. In wearing such rings they turned 
inscription inside and showed the scarab on 
the outer surface. 

Some Egyptologists have classified these 
ancient rings into four groups, historically, 
Starting with the above-mentioned “stirrup” 
ring form, we give, under Figs, 3, 4 and 5, 





respectively, two very early rings having 
three-sided seal inscriptions and one (gold 
seal of King Horus) under Fig. 5, a four- 
sided seal ring. Seals of the above kind 
have been found of carnelian, jasper, onyx, 
etc. 

The next type (most frequently dating 
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Pacific Coast Representative, LEE & KIERSKI, 704 Market St., San Francisco, Cal. 
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fom the 18th, 19th and 20th dynasties) 
ms made in a single piece (soldered) with 
eedlar opening to fit the finger (see Fig. 7 
of Fig. 8). The third type is shown in 
fig. 9, Fig. 10, and Fig. 11, with their thin 
let and enlargement at bezel. Type 
fur becomes massive, being given a bezel 
ithe modern type known to the French as 
deraliere. (Figs. 12, 13 and 14.) 

We also append an Egyptian ring (date 





known) found in a tomb at Ghizeh. It 
sin Dr. Abbott’s collection, and shows an 
wtistic formation. (Fig. 6, page 63.) 








Marco Polo on Balas Rubies 





[HE great traveler, Marco Polo, to whose 
written experience Europe owed her 
frst really truthful knowledge of the Orient, 
wed during the latter half of the 14th cen- 
wy into the first quarter of the 15th cen- 
tury. His work, entitled “The Travels of 
Varco Polo, the Venetian,” still finds a good 
ale, We give hereunder his account of the 
balas rubies : 

‘In the province of Balashan, the people 
ae Mahometans, and have their peculiar 
language, It is an extensive kingdom, being 
in length 12 days’ journey, and is governed 
by princes in hereditary succession, who are 
il descended from Alexander. In _ this 
country are found the precious stones called 
inlass rubies, of fine quality and great value, 
» called from the name of the province. 
They are imbedded in the high mountains, 
but are searched for in only ‘one, named 
Sikinan, In this the king causes mines to be 
worked in the same manner as for gold or 
iver; and through this channel alone they 
at obtained; no person daring, under pain 
of death, to make an excavation for the pur- 
mst, unless as a special favor he obtains 
tis majesty’s license. Occasionally the king 
bves them as presents to strangers who pass 
through the dominions, as they are not pro- 
curable by purchase from others, and can- 
wt be exported without his permission. His 
ject in these restrictions is, that the rubies 
of his country, with which he thinks his 
credit connected, should preserve their esti- 
mation and maintain their high price; for if 
they could be dug for indiscriminately, and 
‘ery one could purchase and carry them out 
of his kingdom, so great is their abundance, 
that they would soon be of little value. Some 
* sends as complimentary gifts to other 
ey Princes ; some he delivers as 
ink (to his superior lord) ; and some 
~ on exchanges for gold and silver. These 
hing ~ to be exported. There are moun- 
big €wise in which are found veins of 
Ms-lazuli, the stone which yields the azure 


wo filtramarine), here the finest in the 











te S. Fisher, Pierre, S. Dak., suffered 
S by fire recently. 
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The Increase of Costume Jewelry 





ORE and more as time goes on is the 

use of jeweled ornaments in dress 
made manifest. The tremendous vogue of 
beads, of long pendant earrings, of jade 
pendants, seed pearl ropes, pearl strands 
and all that class of jewelry generalized as 
“costume” jewelry in contradistinction to 
rings, watches and such other jewelry in- 
volving sentiment or utility, is the salient 
feature of present-day jewelry merchandis- 
ing. Whatever have been the changes in 
the mode of recent years, whatever the 
length of skirts, sleeves or the vagaries of 
waistlines and such like feminine intricacies, 
the use of jewelry as an integral factor in 
dress seems to have obtained a firmer hold. 
There is an apparently insatiable demand 
for anything jeweled that will lend a strik- 
ing effect to a gown. 

Now there is a raison d’étre to this that 
has its basis not alone in art but in 
economics. The effect that may be pro- 
duced by inexpensive jewelry having a 
permanent value is not to be rivaled by 
other means of dress embellishment save at 
a prohibitive cost, and with no permanency 
of value. The labor that formerly turned 
out the frills and flounces, the embroideries 
and spangles, is now at an enormous 
price. The starving sewing-woman is no 
longer an industrial factor, and the “Song 
of the Shirt” is now more abstract poetry 
than special pleading. The arts of the 
needle are no longer the indispensable 
means of attaining ornament in apparel, for 
the needlewoman save under such condi- 
tions that she is more artist than indus- 
trialist has gone out of business. In short, 
feminine attire is, today, a “creation,” and 
not, as once the case, an elaborate series 
of fripperies! 

Jewelry then, must inevitably form part 
of a scheme of dress that we may term, 


while we regard it as an art, “impression- 


istic.” The stiff formalities of the earlier 
style requiring a set formula for its pur- 
poses have given way to a bolder treatment 
and the utmost latitude in expression. To 
this, jewelry in its infinite variety is admir- 
ably fitted. Moreover its results are im- 
possible by any other medium of ornament. 
Nothing else provides the color, the scintil- 
lation of precious stones, metals and their 
simulations. Nature provides here an 
unrivaled palette for the artist in dress. 

This was the view taken in earlier times 
before jewelry began to be reckoned solely 
in terms of intrinsic value. The ancients, 
the Orient, were not hampered by bogies of 
“real,” “imitation,” “perfect,” and “imper-- 
fect,” in these matters. Indeed it was 
nearly as difficult in primitive times to 
produce the imitation as to obtain the real. 
The glyptic engravers of old did not disdain 
glass in which to produce masterpieces. 
The famous “emerald” eye-glass of Nero 
was later described as a bit of green glass. 
It was skill, workmanship and design that 
gave the earlier masterpieces of jewelry 
(and those of the Orient) their unrivaled 
qualities of dress embellishment. Color was 
studied incessantly, and used lavishly. The 
glazes and pastes of the early Egyptians 
attest the antiquity of the search for arti- 
ficial substitutes for real stones, and it may 
safely be assumed that only the over-lords 
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and ruling classes knew the luxury of 
precious stones and metals. 

There is no doubt that the rapidly increas- 
ing use of “costume” jewelry will have its 
effect on what we know as the “staple lines.” 
Already the “solitaire” that in former years 
had widely diversified uses, is almost entire- 
ly restricted to engagement rings. Other 
examples may be numerously cited. The 
movement indicates a growing sense of 
design and color and a more cosmopolitan 
view in the great jewelry wearing public. 
—S. R. 








Jewels of the Ancient Greek 





THE degree and kind of ornamentation 

adopted by the Greeks at different 
periods marks with absolute sureness their 
progress and decay in civilization, says 
Gulick in his “Life of the Ancient Greeks 
and Armenians.” “The semi-Oriental fash- 
ions of Homeric times prescribed the use of 
gold and bronze earrings; of necklaces or 
collars made either of solid bands of gold, 
such as the streptoi belonging to Cyrus’s 
Persian nobles, or of strings (hormoi) of 
gold, agate, or amber beads; brooches of 
many kinds (peronai, porpai), bracelets or 


-armletsyof gold or bronze; gold rings set 


with onyx; and fancy girdles, sometimes 
adorned with thick tassels. Even circles, 
stars, or roses of gold were fastened to the 
cloak. All these belonged to the Homeric 
age; and many were retained in after years 
by the Ionians and Aeolians or the luxurious 
inhabitants of Magna Grecia. But in Ath- 
ens, in the classical period, the men gave up 
many modes of decoration, which their 
fathers had prized. The golden cicada 
(tettix), with which old-fashioned Atheni- 
ans had bound up their hair in queues, was 
discarded when the mode of wearing the 
hair which required that fastening went out 
of fashion. They gave up, too, the wearing 
of bracelets; while the wearing of earrings 
was the sure sign that the person was a 
foreigner, not a Greek. 

“The chief decoration which the Athenian 
allowed himself was the ring, dakkylios, 
usually provided with a seal, and therefore 
also called sphragis. Many of the soldiers, 
Xenophon tells us, wore these, and they 
especially attracted the eye of the guide who 
had led them through the Chalybian terri- 
tory. The soldier, however, has in every age 
striven to outdo the ordinary citizen in 
finery, and the Greek military indulged in 
rich ornament for their armor, wearing hel- 
mets with imposing plumes, richly chased 
cuirasses with tassels, shields with pictures 
and other devices, and the like. The carry- 
ing of canes (baktyriai) was almost univer- 
sal, among old and young. They were seen 
in the hands of even soldiers and actors in 
the theatre. In Sparta, and among the 
Laconomaniacs at Athens, canes with crook 
handles were the fashion (skrutalia). 

“The women retained a profusion of or- 
naments. Among them was the diadem or 
fillet for confining the hair in place. They 
also wore earrings (henotia, heliktyres) of 
many patterns; and necklaces and bracelets, 
especially in the form of a spiral snake 
(hophis), and anklets. They carried fans 
(ripides) made of some thin light wood or 
consisting of a bunch of peacock-feathers.” 
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The Vogue of the Sapphire 
-the Advertising of “Hope” 





APPHIRES set in every description of fine jewelry 
are the order of Paris—the fashion of New York— 
the Vogue of America. The velvety blue sapphire, 
set in platinum or white gold, often with diamonds, 
has caught the eye and heart of the world’s jewelry lovers. 








Of particular importance at this time, therefore, is the national 
advertising program for “Hope” Sapphires. Advertisements 
in the programs of the leading theatres will describe the 
beauty of the sapphire and explain the relationship which 
natural mined sapphires and Hope Sapphires bear to each other. 


Natural sapphires and Hope Sapphires differ only in origin, 
but the Hope Sapphire is much lower in price. For the jeweler 
who caters to the “Four Hundred”—natural sapphires! But 
for the merchant who believes in fine jewelry at moderate 
prices—in good profits and large volume turnover—there are 
platinum and white gold rings, bracelets, barpins, and many 
other lines, set with beautiful blue “Hope” Sapphires. 
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ParRIS PROVIDENCE GENEVA 


358 Fifth Avenue, New York 


PRODUCERS - OF - DELTAH - PEARLS - THE - ROYAL - PURPLE - LINE 



























We 











Yarch 14, 1923. 


THE JEWELERS’ 


CIRCULAR 


Canadian Imports of Clocks, Watches, Jewelry and Gems 





Toronto, Can., March 10.—The monthly report of the Trade of Canada for Decem- 


ber giv 
igllows : 


Watches . 


Watch cases and parts thereof, finished 


or unfinished 


fewelry, M.O.D.. 0... cece cece cecceecrnces 


Lectro-plated ware and gilt ware, n.0.p. 


Sterling or other silverware, n.0.p..:... 


famfactures of gold and silver, n.o.p.. 


Presious stones and imitations thereof, not 
mounted or set, and pearls and imita- 


‘ons thereof 


eee meee ee eserereeeeeeee 


United Kingdom..... 
United States ....... 


FOOOR cccowocsevices 
Netherlands 
Switzerland 
Other countries ...... 


eeeereeee 


eeeeteeee 


United Kingdom ..... 
United States .....+- 
France ...«- 
Switzerland ....ssere 
Other countries ...... 


eeeeeeee 


Total 


United Kingdom ..... 
United States . 
France .cccoce 
Switzerland 
Other countries ..... 


Total 


United Kingdom .... 
United States ....... 
Austria 


eevee eeoreeeee 


Czecho-Slovakia ..... 
France ..... eteweeeve 
JaPAN «.ccccccoviviccee . 


Other countries ..... 


United Kingdom ..... 
United States 
France ... 
Other countries ..... 


TO: sscunveveds 


United Kingdom ..... 
United States ....... 
FOMCO cccccccccoece 
Netherlands ......... 
Other countries ...... 


TO) ciscevewess 
United Kingdom ..... 
United States ....... 
ONO (cisceeisueees 
Netherlands .......+. 


Other countries ...... 


United Kingdom ..... 
United States ....... 
Czecho-Slovakia 
France ...... 
Germany ... 
TO cdcuccedasven.ous 
Japan .cccccccccececs 
Netherlands .......+. 
Switzerland ....ceeee 
Other countries ..... 


eesee 
eeeeeeee 


Total eececccccce 


United Kingdom ..... 
United States ....... 
Belgium 
France .cccccccccces 
Netherlands .......-. 
Switzerland ......e.. 
Other countries ...... 


Total ....0.. 


es the value of imports for home consumption in the jewelry and allied trades as 





















































Month Nine Months 
of December, Ending December, 
A = = 
" dese ‘v rr he 
1921 1922 1921 1922 
Dollars Dollars Dollars Dollars 
4,888 2,353 12,795 18,034 
28,566 40,125 446,517 278,483 
20 130 4,420 3,986 
270 28,034 19,106 51,306 
wakes: eae 526 154 
CS Garces 25,985 32,717 
257 585 2,932 6,114 
ore 224 223 3,282 
37,038 71,451 512,504 394,076 
196 2,194 1,533 6,118 
3,562 1,793 49,128 17,714 
13 112 383 829 
7,692 10,132 77,295 43,302 
eaeains 3,313 2,560 10,475 
11,463 17,544 130,899 78,438 
1 104 949 1,022 
10,508 21,453 84,610 79,699 
17 58 17 578 
4,231 4,740 40,361 32,588 
14,757 26,355 125,937 113,887 
6,450 9,985 76,495 91,736 
64,579 70,892 502,709 497,031 
Sak  «GeuGes “weewes 60 
939 7,226 16,791 75,462 
2,455 2,678 52,822 21,490 
1,271 4,627 7,805 11,379 
972 3,854 15,170 17,099 
76,666 99,262 671,792 714,257 
35,129 34,983 230,436 271,173 
15,829 12,430 82,924 100,222 
1,764 693 6,989 3,343 
106 113 1,087 1,666 
52,828 48,219 321,436 376,404 
13,713 11,866 96,654 103,104 
5,740 6,794 44,566 46,222 
264 33 3,488 1,004 
113 panes 2,355 3,742 
peidinace 1,917 576 
19,830 18,699 148,980 154,648 
2,482 3,429 18,292 15,612 
7,379 7,568 49,500 50,140 
139 7,256 2,026 
eves. aaa 1,862 Sawiacds 
44 5 176 528 
10,044 11,007 77,086 68,306 
10,914 4,695 88,212 25,705 
8,063 8,633 61,375 53,937 
ne 9,655 4,833 
14,709 5,722 99,239 63,420 
1,919 2,209 15,556 4,005 
edges saree 994 762 
3,274 2,580 17,113 28,294 
556 wate 9,090 3,163 
pee 193 2,110 6,539 
7,696 12 10,182 716 
47,388 24,044 313,526 191,374 
77,045 57,111 988,160 413,382 
75 18,788 42,405 39,189 
126,127 38,979 631,169 343,452 
amelie yeedies 18,627 868 
120,614 60,342 726,556 565,080 
eee ‘mneee 7) rr 
somes snanee 1,964 Pere 





oe 323,861 


175,220 2,409,002 1,361,971 
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LETTERS TO THE EDITOR 


Retailing by Wholesalers 


Boston, Mass., Feb. 28. 
Editor, THE JEWELERS’ CIRCULAR: 

The following facts may be of interest to 
over 11,000 retail jewelers in the country 
and knowing of your wide circulation, hope 
you publish this. 

In the city of Boston, where most retail 
jewelers pay tremendous rents and also do 
most of their buying, there is strong com- 
petition furnished by the wholesale jewelers. 
The word wholesale defined, is one doing: 
an exclusive wholesale business, 

The jewelry business is the only business 
that has this menace. In the haberdashery, 
gents’ clothing or shoe business, the jobbers 
and wholesalers do not bother with retail 
trade and that is why other lines progress 
rapidly. Very few retail jewelers progress 
and since the trade has recently undertaken 
the “Gifts That Last” slogan for merchan- 
dising, we believe the next step in the prog- 
ress should be restricting the wholesale trade 
from retail selling. The jobber doesn’t lose 
out because not only will they get the trade 
indirectly through the retailer that he would 
have gotten himself, but more business as 
well because the retailer would have more 
confidence in buying. 

It is a common occurrence that a transient 
customer comes into a retail store and can 
tell within 10 per cent of what a Waltham 
watch cost. Why is this so, when people 
who walk into a haberdashery store buy a 
color or shirt do not know what the article 
cost at wholesale. The wholesaler in the 
jewelry trade is to blame for giving confiden- 
tial prices away. 

This subject is a very important one and 
demands the immediate attention of every 
one concerned. The retailers in the small 
cities may believe they are not hurt, but 
it would amaze them to know of the num- 
ber of their people who buy of wholesalers. 

An example of the sale made by a whole- 
saler listened to last Christmas was as fol- 
lows: The sale was made to a young lady 
and the article purchased was a pair of 
silver candlesticks. The customer after 
selecting the silver sticks asked for a box and 
for some engraving and the answer given 
was as follows: “We do not give fancy boxes 
away or engrave free because you buy at 
wholesale, but when you pay the retailer 
his profit of $8 or $10 on. them he can afford 
to engrave the pair free and also give you a 
fancy box.” 

Trusting that you give the above letter 
valuable space in THE JEweELErRs’ CircuLar, 
Very truly yours, 

Henry J. ADAMs. 








Endorsement of the Better Home Exposi- 
tion to be held at the State Armory at Hart- 
ford, Conn., April 2 to 14, was given at a 
meeting of the executive committee of the 
Connecticut State Jewelers’ Association 
held at the City Club in Hartford a short 
time ago. The committee voted to invite 
manufacturers of silverware, clocks, bronzes 
and cut glass in Connecticut and other New 
England States to combine in a big exhibit 
at the exposition. The jewelry section will 
be made one of the big features of the ex- 
position. Several Hartford jewelers have 
also secured spaces for individual exhibits. 
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PRECIOUS STONES SOLD 





Austria’s Private Store Has Been Nearly 
All Sold to Stave Off Poverty—Vienna 
Now an Important Jewelry Center 
Wasaincton, D. C., March 12.—No 
branch of business in Austria has under- 
gone such changes since the beginning of 
the war as the trade in precious stones, ac- 
wording to advices to the Department of 
Commerce from Consul Heingartner, Vienna. 
In pre-war times Vienna diamond dealers 
purchased their diamonds in Antwerp and 
Amsterdam. Pearls were bought in Paris. 
The precious stones and pearls were then 
st by Vienna jewelers, who have always 
«ioyed a high reputation for their taste 
and originality in designing jewelry. 
Immediately after the declaration of war 
jl business relations with Antwerp, Am- 
serdam, and Paris ceased and the Austrian 
trade in precious stones and pearl fell into 
a state of complete stagnation. 
Tue War’s EFFECT ON THE JEWELRY 
BUSINESS 
Later in the war, however, there was a 
decided revival in the jewelry trade and the 
demand for precious stones became larger 
even than in pre-war times. The new buy- 
ers were from that class of people who 
had profited by the war and who were able 
to pay any price in order to satisfy their 
newly acquired taste for diamonds and 
pearls, This revival in the jewelry trade 
reached its height not long after the war 
a a result of bank note inflation which 
reduced the purchasing power of money so 
rapidly that the middle and upper classes 
were soon completely empoverished and un- 
able to live on their incomes or savings. 
The investments of a lifetime had become 
almost worthless as a result of deprecia- 
tion and in order to live these people were 
dbliged to sell such articles of value as 
could most easily be spared. Jewels, an- 
tiguities, and works of art were first sacri- 
feed, Precious stones of all: kinds and 
yarls were thrown on the market and their 
cheapness in foreign currency soon drew 
buyers from all parts of the world. The 
“selling out” of Austria had begun and this 
continued until recently when the price of 
diamonds and pearls in Austria about 
tached the world parity price. 
This situation entirely changed the jewelry 
wusiness, Austrian diamond dealers no 
get went to Holland and Belgium to 
uy diamonds, but instead jewelers from 
ill parts of the world came to Vienna to 
buy Up precious stones and pearls at bar- 
fain prices. Vienna jewelers bought and 
. Precious stones and pearls at apparently 
flee profits in crowns but depreciation 
~ essed so rapidly that they were ac- 
co at the end of the year than if 
*y had not sold their jewels. 
4 ADVANTAGE TO THE VIENNA JEWELER 
aan unprofitable selling out process is 
hai a had one advantage for the 
- rec ry trade: it has made Vienna 
believed ce Agave for jewelry and it is 
leads ° : will remain so in the future. 
the ae s., trade with neighboring and 
rid ates is said to be growing 
witough the precious stones in private 
€ been nearly all sold, Austria .is 
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still an exporter and not an importer of dia- 
monds and pearls, but on a much smaller 
scale than in 1921 and early in 1922 while 
the crown depreciated daily. The Austrian 
government legalized this “selling out” proc- 
ess by placing an export duty of 2 per cent 
on diamonds and pearls, but, nevertheless, 
the greater part of the jewels bought by 
foreigners were smuggled out of the coun- 
try, so that it will never be known how 
much treasure in the shape of precious stones 
and pearls left the country in exchange for 
depreciated paper crowns. 








EASTER ADVERTISING 





National Jewelers’ Publicity Association Pre- 
pares Copy for the Retail Jewelers’ Use 


Cuicaco, March 8.—The advertising de- 
partment of the National Jewelers’ Publicity 
Association has just completed an Easter 
advertisement which is being sent forward 
in plate form to the newspapers around the 
country for presentation to the retail 
jewelers. This ad which is of a general 
character, to be used by either one or a 
number of jewelers, is keyed to the slogan 
“Correct Jewelry for Easter,” and has a line 
cut, vignette illustration showing a typical 
jeweler and lady customer dressed in the 
styles of the 60s with the following text: 


“In traditional beauty, Jewelry Gifts 
of Easters of long ago, keep fresh and 
new the memories of those occasions. 
But the span of time that has marked 
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groomed. Out of years of training and 
a close association with the present 
day’s new offerings, your Jeweler is 
competent to advise correct Easter Day 
Jewelry for yourseli—or for the grow- 
ing custom of Easter gift giving. You 
are always welcome in his store. His 
stock is ample for all gift occasions and 
a fruitful source of suggestion. His 
name adds to the value but not to the 
cost of any selection.” 


At the side under “Easter Suggestions” 
is left a space for a list of jewelry and 
personal and gift articles for the advertiser 
to insert and underneath the slogan “Let 
Your Jeweler be Your Counselor.” Of 
course, the ad ends up with the decorative 
border containing the slogan “Gifts that 
Last.” 

The mat for this ad is available in four 
columns, 200 line size, without charge to 
any jeweler or group of jewelers providing 
it has not already been subscribed for in his 
or their city or town. L. H. Copeland, 
head of the Advertising Bureau of the 
Association at Ontario and St. Clair Sts., 
Chicago, will be glad to give jewelers full 
information. 








Sorting Rough Diamonds at the 
DeBeers Mines y 


[X THE JEWELERS’ CIRCULAR of March 7th 

there appeared on page 75, an article on 
the DeBeers Diamond Mines of South 
Africa showing some views, inside and out- 











SORTING ROUGH DIAMONDS AT THE DE BEERS MINES AT CAPETOWN 


the passing of those days has wrought 
many changes in the styles of Jewelry 
correct this Easter Day. In Jewelry, 
nicety of discrimination makes itself 
most apparent. The personality of the 
wearer may be expressed without stint 
in many smart new styles. Yet custom 
and usage ordain certain requirements 
most: carefully observed by ‘the well- 


side, that were taken by Henry A. Snow, of 
Oakland, Cal., and were part of a moving 
picture film now being exhibited under the 
title of “Hunting Big Game in Africa with 
Gun and Camera.” 

Through the courtesy of the owners of 
this’ film we are enabled to present herewith 
another picture -of the sortifig room in the 
quarters of the DeBeers Consolidated Mines. 
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Brisk Demand for Diamonds and Diamond Shares—Sapphires in Popular 
Favor—British Industries Fair—Jeweled Footwear Now Popular 

















—— 

Lonpon, eb. 28—The diamond market 
continues strong and the demand for good 
gones and for diamond shares (particularly 
De Beers Deferred) is unabated. This week- 
md has seen considerable activity in the 
diamond gem and share market. In the 
South African sections there have been some 
bright features of the market. De Beers 
dares have attained a new high level in 
the diamond group. New reports of con- 
tinued activity in the gem trade has at- 
tracted increased demand for the shares. 
Recent sales of the gems are reported to 
have reached the normal average annual 
rate of $60,000,000. Paris still is an eager 
buyer of diamond shares—particularly of 
De Beers. 


+ x ” 


Sapphires are the season’s stone here now 
and some very new and welcome changes 
are being made in design work and setting 
in conjunction with the use of this popular 
gem, A distinct change in mounting has set 
in, which is much approved by the leading 
jewelers here. Sapphires, the Bond St. gem 
specialists say, need diamonds in close prox- 
imity to make them throw off their blue 
rays. No longer are sapphires lightly poised 
in platinum with practically no setting. Now 
the modern jewelry shops display them 
elaborately mounted in various diamond de- 
signs, A new vogue in rings, too, is grad- 
wally creeping in. Rings, besides increasing 
in size, are being elaborated more than was 
the case a few months back. Enormous 
marquise rings, often of diamonds, now are 
being worn. Often they are formed of a 
sarab or carved in jade and are worn on 
the first finger. The metropolitan jewelers 
say the demand for these new type rings 
is remarkable. 

a + * 

The British Industries Fair is now in full 
swing at White City here and the clocks 
and jewelry section has a number of inter- 
esting displays for the trade and public. 

¢ firm specializing in diamonds has a 
stand at which the actual cutting of the 
stones is in operation. The firm has a 
process for giving an iridescent effect by 
subjecting the gems to the action of short 
ether waves, Three Birmingham firms are 
showing goods specially made for the Kaffir 
truck” and other native trade. The new 
tovelty stratnoid silver, claimed to be un- 
lamishable, and having the appearance of 
taal silver, is also on view. Some manu- 
P rers exhibiting goods produce an imita- 
ion of platinum called stratinum. For both 

mMitation products there is a growing 
) they say. 
* * * 


Minister of Mines Malan (according to a 

report to the trade here) in the House 

of Assem ; - 
bly, Capetown, said he is unaware 


of any dang 


, er of the Premier diamond mine 
¢ 
losing down as a result of De Beers in- 


Fm A capital chiefly for the purpose 
& up the Premier deferred shares. 





The Union government's interest, said the 
minister, were sufficiently protected by 
statute in event of absorption. 

* * + 


At a meeting the other day of the As- 
sociated Gold Mines of Western Australia 
(Ltd. and Reduced), Chairman F. H. 
Hamilton said that the year 1922 had seen 
some very substantial improvements in the 
physical condition and general outlook of 
the company’s property. Long shoots of 
very rich ore have been opened up, he said, 
and a new vein discovered last December 
has been developed for a length of 74 feet, 
giving ore of an average value exceeding 
2,500 ounces over a width of 15 inches. 
This new bonanza known as the “Birthday” 
averaged 7,390 ounces at one point over a 
width of 54 inches. During 1922 the pro- 
duction of silver was 769,690 ounces. Chair- 
man Hamilton said the Keeley property had 
a bright future before it. It is hoped to 
enlarge the main shaft this Summer. An 
interim dividend, he said, is to be declared 
this month by the Canadian company which 
took over the mine last July. 

‘ * + 


Jeweled and painted heels are becoming 
increasingly popular here now. Some of the 
latest shoes now being retailed in London 
for smartly dressed women have peacocks 
painted on the French heels, and others red 
lacquered heels with designs in gold and 
black inscribed on them. 

A black satin evening shoe is a humming 
bird composed of red or green spangles with 
pointed tail feathers to match. Butterfly 
trimmings also are fashionable. Black and 
silver brocade shoes are decorated with a 
black gauze butterfly having a single paste 
diamond on each wing. The same idea is 
carried out in eburite blue with a shim- 
mering blue stone instead of the paste. 

There is a vogue in house shoes for large 
oval pieces of solid cut jet and similar- 
shaped ornaments in cut steel. These look 
well on gray suede. A pair of double- 
strapped fawn suede shoes was seen in the 
west-end this week, the straps finishing with 
little flowers made of suede. The same 
idea is now being carried out with the aid 
of jeweled rosettes. Jeweled trimmings 
seem so popular that many jewelry stores 
are making special displays of portable 
jewelry decoration that can be attached to 
the ordinary fancy shoe by its owner. 

* * * 


Some handsome wedding presents, chiefly 
in jewelry and gold and silver plate, are 
being ordered for the coming social event 
of the season—the duke of York’s marriage 
to the Lady Elizabeth Bowes-Lyon. The 
king’s gift will be a handsome silver table 
service, one of the pieces being a fine can- 
delebraum. Diamonds are being chosen by 
the majority of the royal family and court 
as the medium with which to express their 
sentiments, These are taking the form of 
pendants, bracelets and brooches. 
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DEATH OF WILBUR S. DUDLEY 








Middle Western Representative of Interna- 
tional Silver Co. Passes Away at 
Orange City, Fla. 

MERIDEN, Conn., March 7.—Word was 
received here today of the death in Orange 
City, Fla., of Wilbur S. Dudley, for many 
years a well-known representative of the 
International Silver Co. in the middle west. 

Mr. Dudley started work with Rogers, 
Smith & Co. as invoice clerk in New Haven 
in 1875, coming here to Meriden at the time 
the Rogers, Smith & Co. plant was merged 
with that of the Meriden Britannia Co., in 
1877. A few years later he represented 
Rogers, Smith & Co. in the middle west 














THE LATE WILBUR S, DUDLEY 


territory and when Rogers, Smith & Co. 
was merged with the International Silver 


.Co. in 1898, continued traveling through 


that territory representing that concern. 

Mr. Dudley, until the Summer of 1921, 
was active in that territory when he suf- 
fered a stroke while in Maine on a fishing 
trip. While he recovered much of his old 
strength and interest, he was unable to 
make his customary trips and went to 
Florida for the Winter last Fall, hoping for 
further improvement. The second stroke 
preceded his death by a few days. 

Mr. Dudley’s funeral was held Saturday 
afternoon at Mt. Carmel, Conn., where he 
was born and where he had made his resi- 
dence in recent years. Mr. Dudley was 65 
years old and leaves a widow but no 
children. ° 








The four-story and basement brick build- 
ing at 144 S. Main St., Memphis, Tenn., 
has been purchased by Perel & Lowenstein 
from the Botto estate. The building is at 
present occupied by the Whitehouse Meat 
Market. At- the exgiration of the lease, 
Perel & Lowenstein are to completely re- 
model the entire building and install a 
jewelry store front. It is estimated that 
these alterations will cost about $30,0W. 
The ground floor will be used for the retail 
business and the upper floors for the manu- 
facturing and wholesale departments. 
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Diamond Bar Pins 


The Quality, Style and Price Value in Wheeler Diamond Jewelry 
are always evident to the discriminating purchaser. Our Diamond 
Bar Pins, especially, uphold the Wheeler traditions for exclusiveness 
of design and superior workmanship. 


Furthermore, if you do not happen to be one of our regular cus- 
tomers their moderate price will surprise you. Just try us on your 
next call for an unusual diamond piece. 


It is always our desire to give special service to jewelers so that 
they will realize from their customers more than the expected satis- 
faction. Our constant purpose is to help you make sales of the kind 
that will bring more sales. 


ESTABLISHED 1852 


The Wheeler Trade Mark is your Guarantee 
on a piece of of Quality and 
Diamond Jewelry lasting Satisfaction 
TRADE MARK 
REGISTERED 


CHaydenW. WheelerE? Co, Inc 


OFFICE AND FACTORY 


- 58 West 40th Street - New York: 
Telephone Longacre 7300 
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OUTING CLUB FORMED 





Officers Elected and By-Laws Adopted fer 


Maiden Lane Organization 


After functioning for 23 years without 
officers, the Maiden Lane Outing Club was 
organized into a permanent association last 
Thursday afternoon at a meeting held in 
the room of the Jewelers’ 24 Karat Club, 15 
Maiden Lane, New York. For almost a 

rter of a century, annual field days have 
been held under the name of the Maiden 
Lane Outing Club but strange to say there 
was never any real organization behind 
these affairs. Now that an organization has 
heen formed, the activities of the association 














HAROLD CASTAGNETTA, PRESIDENT 


will not be confined to these annual outings 
but during the year other social affairs will 
also take place. Ee 

At the organization meeting held last 
Thursday, 45 members enrolled and signed 
the by-laws as charter members. Any one 
signing the by-laws within 10 days of the 
meeting will also be considered a charter 
member. 

The meeting was called to order shortly 
after 2 o’clock Thursday afternoon with 
William C. Peck, presiding, and Albert 
Betz acting as secretary. Mr. Peck is 
chairman of the Outing Committee for 1923 
and for this reason it was deemed advisable 
to have him preside at this meeting. 

In his opening remarks, Mr. Peck out- 
lined the origin of these outings held under 
the name of the Maiden Lane Outing Club 
and said that it was upon the suggestion 
of Harold Castagnetta, a member of this 
year's outing committee, that the meeting 
was called for the purpose of forming a 
Permanent organization. Mr. Peck then 
tead the by-laws as drafted by the outing 
committee and the chairmen of the last six 
outings. These by-laws were accepted as 
read, 

Annual outings will be held each year on 
the first Saturday in June. At the outing, 
the annual meeting for the election of offi- 
‘ers will take place. Other meetings, 
Owever, may be called by the president or 
at the request of 15 members. Any member 
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of the trade doing business in the vicinity 
of Maiden Lane is eligible to enroll in the 
association. 

Annual dues to the organization are $1, 
payable on or before May 15, and any 
member who fails to pay his dues by this 
date will be automatically dropped. The 
old custom of having the outing committee 
name its successor at these annual outings 
will be continued under the provisions of 
the by-laws. The outing committee con- 
sists of six. members who shall have full 
charge of arranging annual field days. 
There will also be an entertainment com- 
mittee which shall be appointed on or before 
July 1 which shall consist of the president, 
vice-president, secretary-treasurer and three 
members whose duties it will be to provide 
for social affairs during the year, exclusive 
of the outing. There are other provisions 
in the by-laws dealing with the duties of 
the membership committee, the method of 


amending the by-laws, etc., but the principal © 


features are outlined above. 

After these by-laws were accepted as 
read, the chairman called for the nomina- 
tion of candidates to be voted on for the 
office of president. There were several 
nominees but it was finally decided to make 
the election of Harold Castagnetta unani- 
mous. Mr. Castagnetta, as previously men- 
tioned, was the originator of the idea to 
make the Maiden Lane Outing Club a per- 
manent organization, so for this reason the 
members believed that the honor of serving 
as the organization’s first president belongs 
to him. Albert Betz was unanimously 
elected vice-president while William Under- 
wood was selected as secretary-treasurer. 

Plans for this year’s outing which will 
be held on Saturday, June 2nd, at Eckstein’s, 
Staten Island, are well under way and are 
being carried on by the committee appointed 
at last year’s outing which consists of W. B. 
Peck, chairman, Harold Castagnetta, Albert 
Betz, Alfred R. Foss, George Hilsinger and 
E. L. McConnell. 

Following the adjournment at 2.45 pP. M., 
all those present signed the by-laws and 
paid their dues for the ensuing year. 








B. Olney Hough, for many years past edi- 
tor of the American Exporter, has relin- 
quished that position to establish himself as 
export counselor, consultant and adviser to 
banks, exporters and manufacturers, with of- 
fices under the style of B. Olney Hough, Inc., 
17 Battery Place, New York. It may be 
regarded as significant of the esteem in 
which his opinions and advice are held that 
his first retainer in his new profession is 
from the American Exporter, for which he 
will continue to act in a capacity similar to 
some extent to his former position, as export 
and technical adviser and writer, with the 
title of contributing editor. Mr. Hough had 
an uncommonly varied and comprehensive ex- 
perience in every phase of business life, fit- 
ting him in exceptional fashion to understand 
and appreciate the problems of the exporter. 
He has been salesman, both domestic and 
foreign; he has been manager and buyer of 
manufacturing plants; he has operated as 
export merchant in this country and import 
merchant in foreign countries; for 25 years 
he has traveled widely all around the world. 
He is the author of several authoritative 
books on exporting. 
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OFFERS 25 PER CENT 


Peoples Jewelry Co., Tulsa, Okla. Asks 
Creditors to Settle on Basis of 
15 Per Cent Cash and Re- 
mainder on Notes 

Tusa, Okla... March 8—The Peoples 
Jewelry Co., Inc., against which an involun- 
tary petition in bankruptcy was filed a short 
time ago, has made an offer of settlement 
with creditors at 25 cents on the dollar 
payable 15 cents in cash, 5 cents in 60 days 
and 5 cents in 120 days. This matter will 
come before creditors to be voted on March 
14. The stock invoices approximately 
$25,000. The fixtures are claimed to be 
worth $10,000 and are said to be encum- 
bered to the extent of $4,000. According 
to a letter sent to creditors there are $2,200 
in accounts receivable which it is estimated 
would probably sell for $300. It is also 
estimated that the total amount of money 
which could be received from a forced sale 
of the assets through the bankruptcy court 
would be $7,800. The cost of administra- 
tion, such as referee’s fees and commissions, 
fees for attorneys, etc., would leave about 
$5,000 to be distributed among creditors. 

The unsecured indebtedness amounts to 
approximately $44,000 with about $5,000 to 
distribute among these creditors. The estate 
it is estimated could not pay over 12% per 
cent. in bankruptcy. In the letter which 
has been sent out to creditors by the 
Peoples Jewelry Co., it is stated that a 
person has been found who will loan the con- 
cern money sufficient to pay preferred claims, 
court costs and attorneys’ fees and the first 
payment of 15 per cent., which will cost 
about $9,000. It is claimed that the concern 
will then be able to make the two subse- 
quent payments at 5 per cent. each from 
regular sales, 











Death of David J. Reagan 

INDIANAPOLIS, Ind., March 9.—David J. 
Reagan, 85 years old, for years a salesman 
in the jewelry business, and the father of 
Joseph E, Reagan, head of the Baldwin- 
Miller Co., one of the largest wholesale 
jewelry firms in Indiana, died recently at 
his home, 2845 Bellfontaine St., this city. 
For some years, since his retirement from 
active business, Mr. Reagan had spent most 
of his time at his home, and he was known 
to almost every one in the neighborhood. 

He was born in Miami county, O., in 1838. 
His family moved to the old Indian reserve 
near Logansport, Ind., in 1839 and there he 
spent his boyhood, attending school three 
months out of the year and at other times 
assisting his father in clearing the land. 
Later he attended the old Bloomingdale 
Academy. 

He married Miss Virginia Ellis in New 
London, Ind., and came to Indianapolis in 
1861. Following the close of the war, in 
which he served, Mr. Reagan became a com- 
mercial traveler, an occupation he followed 
for 30 years. The last 20 years of active 
service were spent in the employ of the 
Baldwin-Miller Co. He was a member of 
the Robert Anderson Post, G. A. R.; of 
the Sutherland Presbyterian Church, the 
Tribe of Ben-Hur and the United Com- 
mercial Travelers. 

He is survived by six children. 
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GET PRISON SENTENCES 





Oscar H. Bloom, Former Indianapolis 
Jeweler and Two Accomplices Given 
Jail Terms for Attempt to De- 
fraud Creditors 


INDIANAPOLIS, Ind., March 9.—The final 
chapter in the Bloom case, which has at- 
tracted so much attention throughout the 
jewelry trade, was written yesterday after- 
noon in the Federal Court of this city, when 
judge Anderson sentenced Oscar Bloom. and 
his two co-defendants to serve terms in 
prison. Oscar Bloom is to serve 18 months, 
while his brother, H. Bloom, will serve six 
months. Harry Rabinowitz was sentenced 
to serve one year and one day. All the de- 
fendants will serve their terms in the Fed- 
eral Penitentiary. 

Bloom and the two other defendants were 
convicted on charges of conspiracy to vio- 
late the bankruptcy laws after a trial lasting 
one day. The conviction of Bloom and his 
two co-defendants concluded one of the 
most interesting and hard fought cases in 
the history of the industry. All of the de- 
fendants were indicted early in January for 
alleged irregularities growing out of Oscar 
Bloom’s failure, which took place in the 
Spring of 1920. 

Readers of THE JEWELERS’ CrrcuLaR will 
recall that Bloom filed a petition in bank- 
ruptcy in June, 1920, and in the schedules 
listed his liabilities at about $400,000, as 
against assets estimated to be worth $20.000. 
Not long after the bankruptcy petition was 
fled, the finance committee of the National 
Jewelers Board of Trade decided to investi- 
gate the matter, and up to the time the de- 
fendants were placed on trial the Board was 
insistent that criminal action should be taken. 
There were many obstacles and discourage- 
ments placed in the path of the prosecutors, 
but the indictment, conviction and sentence 
of Bloom and his two co-conspirators is to 
be considered as a distinct victory for the 
Fighting Fund of the National Jewelers 
Board of Trade. 

A great deal of work was done on the case 
by Herbert A. Wolff, of Greenbaum, Wolff 
& Ernst, counsel for the Board, who, during 
the past few years, has handled numerous 
fraudulent bankruptcy cases. 








E. J. Silverman, Akron, O., Offers Creditors 
Settlement at 12144 Per Cent 


\kron, O., March 8—E. J. Silverman, 
who has been operating a jewelry store at 
85 S. Main St., under the name of Le Roy’s, 
8 in financial difficulties and has offered to 
ttle with creditors on the basis of 12% 
cents on the dollar, claims to be paid in cash 
upon the acceptance of the offer by creditors. 

According to a statement sent out by Sam- 
uel Friedman, Mr. Silverman’s attorney, his 
‘otal indebtedness amounts to approximately 
0,000, and is divided among 64 creditors in 
amounts ranging from a few dollars to one 
with a claim of $14,350, the latter being 
his local bank. His assets consists of mer- 
chandise and fixtures, which, the attorney 
‘ays, under forced sales would not bring over 

| He has an equity in parcels of real 
‘state, both of which are mortgaged to an 
ey. that will leave practically no margin 
‘or him if sold at once. 
According to his attorney, Mr. Silverman 
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has lost about $25,000 of his own since he 
opened the business and about $25,000 more 
of money that he borrowed from friends. If 
the offer is rejected, said the attorney in 
his statement, Silverman will be forced to file 
a petition in bankruptcy. 








HUFNAGEL IN DALLAS 
President of A. N. R. J. A. Reaches Texas 
City on Tour of the South and Southwest 


Datias, Tex., March 7.—Edward H. 
Hufnagel, Mt. Vernon, N. Y., president of 
the American National Retail Jewelers’ As- 
sociation, arrived in Dallas, Saturday, on 
an official tour of the south Atlantic and 
southwestern States and while in Dallas, has 
been holding conferences not only with local 


jewelers but with representative dealers 
from all sections of the “Lone Star” 
State. 


A number of matters of national impor- 
tance are occupying the attention of Mr. 
Hufnagel, who declared, among other things, 
that the existing excise taxes on jewelry 
sales are working a large handicap on the 
industry at large and should be repealed. 
The high standard of professional ethics 
formulated and adopted at the last conven- 
tion held in Cincinnati, O., last August, is 
meeting with universal approval all over the 
country. 

Jewelers through the association are also 
advocating at this time more interest in vo- 
cational training, looking toward an_in- 
crease in the number of students studying 
for the horological profession under the new 
classification. 

President Hufnagel announced here Satur- 
day that a National Sterling Week is to be 
launched May 14 to 21. While in Dallas, 
Mr. Hufnagel has been the guest of Mr. 
and Mrs. Arthur A. Everts and was enter- 
tained Saturday night by the Jewelers’ 24 
Karat Club, with a dinner at the Adolphus 
Hotel. 








MUST WRAP PACKAGES 


Post Office Dept. Declares Sealed Boxes 
May Not Be Used for Registered 
Mail Unless Covered 


W asHINGTON, D. C., March 10.—The Post 
Office Department announced today that 
boxes equipped with a tin prong at each end 
and sealed with wax will not be accepted as 
containers for first-class registered mail 
without an outer wrapping. 

It has been noted that jewelers have been 
using such containers for their merchandise. 
Experience shows, however, that the wax 
over these prongs becomes broken, making 
it possible to remove the cover of the re- 
ceptacle without detection. A_ registered 
package is supposed to be so enclosed that 
it may be securely sealed in every part 
without difficulty. 











Mayor Charles J. Hanzel, Antigo, Wis., 
was the successful bidder for the stock and 
fixtures of the Dana Jewelry Co., advertised 
for sale. His bid was $6,500. The sale also 
includes a five year lease to the quarters in 
the Ullman block. Mayor Hanzel intends 
to put in a complete stock. 
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SENTENCES RECONSIDERED 


Men Who Were Convicted of Staging Fake 
Robbery Placed on Probation and 
Ordered to Pay $500 and Costs 


TRENTON, N. J., March 9.—Milton Schein- 
berg and Benjamin Wittman, arrested on a 
charge of staging a fake robbery of the 
establishment of the Wittman Jewelry Co. 
on the second floor of the old Sunday Ad- 
vertiser building here last Summer and 
getting away with about $7,000 worth of 
goods, have had their sentence of six months 
reconsidered by Judge Erwin E. Marshall 
in Mercer Court here and have been placed 
on probation and ordered to pay $500 each 
together with costs. The court declared, 
so it is reported, that it was prompted in 
changing the sentences by “certain reasons.” 

Scheinberg and Wittman were indicted by 
the October Grand Jury of Mercer Court 
on the charge of trying to defraud an in- 
surance company. It was claimed at the 
time by the men that the goods consisting 
of jewelry had actually been stolen by armed 
negroes. Investigation by the Trenton 
police, however, led to the locating of the 
missing merchandise in a coal bin in the 
home of the father-in-law of one of the 
defendants in Philadelphia. When faced 
by this evidence, it is understood that the 
men confessed to the crime. 

Edward Wittman, a brother of Benjamin, 
is also alleged to have been concerned in 
the plot. He was also indicted by the Oc- 
tober Grand Jury, but has not been up for 
pleading or trial. 

Following the arrest of the men, the 
jewelry concern went into bankruptcy in the 
Federal Court here. On Dec. 11 last, how- 
ever, the business was resumed after pay- 
ment, it is reported, of 35 cents on the 
dollar. 











Chicago Jewelers’ Association Seeks to Es 
tablish Uniform Action in Observance 
of Holidays and Saturday Closing 


Chicago, March 9.—President J. T. Mont- 
gomery issued a letter yesterday carrying 
out a resolution recently adopted by the Chi- 
cago Jewelers’ Association, to the effect that 
a list be circulated showing all holidays rec- 
ommended by the association for observance 
by its members and the jewelry trade of this 
city. 

The complete list of holidays to be ob- 
served by the trade are: 


‘New Year’s Day. 
Washington’s Birthday. 
Decoration Day. 
Independence Day. 
Labor Day. 
Thanksgiving Day. 
Christmas Day. 


In an effort to make the Saturday closing 
uniform, a ballot is enclosed asking mem- 
bers to state during which months it is de- 
sired to close at noon on Saturdays. The 
majority of the wholesale houses close at 
noon on Saturday throughout the year, ex- 
cept in December and January. 








Simons Loan Office, formerly at Martins 
Ferry, O., is now located at Wheeling, 
W. Va. 
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HITS INSTALMENT TRADE 





Bill Introduced in Rhode Island Legislature 
to Protect Purchasers on Time Payments 


Provipence, R. I., March 10.—Yesterday 
the General Assembly of Rhode Island com- 
gleted the tenth week of the present legis- 
tive session during which it has not passed 
, single law of State-wide importance or 
significance. Beth branches are deadlocked— 
the Senate over the “fact finding commis- 
gon to investigate conditions in the textile 
industry” which the Republicans are desirous 
of enacting; and the House over 48-hour 
work-week legislation which the Democrats 
ae pledged and determined to pass. 

Next Wednesday will be the last day for 
the introduction of new business in the 
House. In the Senate, which officially is 
one legislative day behind the House, Thurs- 
day will be the final day for new business. 
By unanimous consent, however, new busi- 
ness is always in order. Aside from the 
few bills and resolutions involving general 
labor regulations and those relative to fac- 
tory inspections, there is practically nothing 
that directly concerns the manufacturing 
jewelry industry that is pending. 

One matter of interest to the retail end 
of the industry, especially to those firms 
conducting an installment business, that is 
being closely watched, is House Bill No. 
7%, introduced by Representative Michael 
P. McLaughlin of this city, entitled: “An 
Act to protect installment purchasers of 
wearing apparel and jewelry,” which would 
prevent the arrest of any person failing to 
pay for “wearing apparel or jewelry for 
personal wear or adornment,” or the issuance 
by any court of a writ of arrest on execu- 
tion or judgment based on any failure to 
fulfill the installment contract. The text 
of the bill is as follows: 


“It is enacted by the General Assembly 
as follows: 


“Section 1. No person shall be arrested 
on any writ, nor shall an execution issue 
from any court commanding the arrest of 
the body of a defendant when the claim 
by virtue of which said writ is issued, or 
the judgment by virtue of which said 
execution is issued is based on the sale, 
lease or consignment to the defendant of 
wearing apparel or jewelry for personal 
wear or adornment by himself or another. 

“Section 2. If any person shall cause 
the arrest of another on a writ as afore- 
said, he shall be liable in an action for 
false imprisonment to the person so 
arrested, 

“Section 3. These provisions shall not 
apply to cases in which wearing apparel 
or jewelry is sold, leased or consigned to 
adealer in the same for the purpose of 
tesale by him. 

“Sec. 4. The provisions of this act shall 
not affect any agreements of sale, lease or 
Consignment entered into before the pas- 
tage of this act. 

Section 5. This act shall take effect 
‘Pon its passage, and all acts and parts of 
acts inconsistent herewith are hereby re- 
pealed.” 

This bill has been referred to the 
judiciary committee. 


Senator Salisbury of Scituate has intro- 
ted an act amending the present factory 


' factory purposes of any kind, 
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inspection law, providing that all buildings 
exceeding two stories in height, used for 
shall be 
equipped with one or more tower fire es- 
capes. A similar bill was introduced in the 
General Assembly last year. The measure 
provides that the tower fire escape shall 
have no direct communication with the 
building and that the entrance is to be by 
means of an incombustible outside balcony 
or vestibule facing a street or other open 
space. 








Eugene Friedman, New York, Files Sched- 
ules in Bankruptcy Showing Nomi- 
nal Assets of $75,850 with 
Liabilities $71,104 


Schedules in bankruptcy were filed in the 
United States District Court, New York, 
on Tuesday, March 6, by Eugene Friedman, 
a retail jeweler, with stores at 2539 Broad- 
way and 207 E. Fordham Road. These 
schedules list the bankrupt’s liabilities at 
$71,104, which amount constitutes tax and 
debts due the United States, $375; wages, 
$265; secured claims, $6,650, and unsecured 
claims, $63,814. The nominal assets are said 
to be in excess of the liabilities and are 
valued at $75,850. These consist of stock 
in trade, $65,000; machinery, tools, etc., 
$4,000; debts due on open accounts, $4,655; 
unliquidated claims, $585, and deposits of 
money in the bank and elsewhere, $1,500. 
An involuntary petition in bankruptcy was 
filed against Mr. Friedman on Feb. 23, 1922. 

The largest unsecured creditors include: 
Jacob Schoen, $554; Ben Shier & Son, $939; 
L. S. Meyer & Bro., $1,188; Enos Richard- 
son & Co., $966; Englander H, Leblang, 
$129; Henry Davidson, $268; International 
Silver Co., $110; Ben Klein, $761; Altschul 
Bros., $196; Hugo Baer, $550; Kantor Bros., 
$717; Jaffe & Krakauer, $105; A. Jaffe & 
Son, $1,244; Wolfsheim & Sachs, $361; 
Jacques Depollier & Co., $469; J. W. John- 
son & Co., $380; Harry Friedman, $1,151; 
I. Horowitz, $347; I. Ollendorf & Co., $183; 
M. & A. Rosenberg, $902; Leighton & Son, 
$570; American Watch Case Co., $375; Saul 
Solomon, $187; Wm. Hobbs & Co., $196; 
Edward Pulver, $236; Jonas Koch, $261; 
J. Macher, $198; Hayden W. Wheeler, $200; 
N. Rosen & Co., $237; H. E. Oppenheimer, 
$1,731; H. P. Hanaford, $134; Pitzele & 
Hamburger, $665; L. E. Waterman Co., 
$305 ; Ingomar Goldsmith, $889; M. H. Levy 
& Sons, $1,693; Julius Finn, $165; Wahl 
& Co., $664; Jas. Wohl, $1,200; Tuesday 
Night Club, $210; Irving Hornstein, $1,265; 
Sig. Hirschber, $2,574; Shapiro & Allison, 
$1,065; Oscar Heyman & Bros., $400; Sol. 
Levitan, $384; Harry Platoff, $620; Guggen- 
heim & Klein, $1,955; L. Friedlander & Co., 
$131; Miller & Rick, $135; Alder & Heine, 
$1,183; Louis Sacks, $708; Segman & Abra- 
hams, $135; Sylvan Levy, $750; Alfred 
Orlik, $269; David P. Barry, $251; A. Witt- 
nauer & Co., $2,470; Harmon Ackerman, 
$4,000; L, Friedman, $3,000; Ingersoll Co., 
$129; J. Freudenheim & Sons, $1,093; 
Hamilton Card & Paper House, $161; Block 
Advertising Co., $185; Kraus, McKeever & 
Adams, $363; B. F. Hirsch, $120; Chas. M. 
Levy, $459; Werner Bros., $288; Globe 
Watch Co., $3,061; Ludwig Lehman, $129; 
Jabel Ring Mfg. Co., $303; Strobel! & Crain, 
$577; Gold, Most & Fogle, $234; Wm. B. 
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Kerr & Co., $142; J. N. Anschen & Co., 
$318; Whiting Mfg. Co, $423; Wm. B. 
Durgin & Co., $114; Gorham Co., $301; 
Dennison Mfg. Co., $507; Victor Seidman, 
$102; Allsopp Bros., $498; Muncher, Hughes 
& Co., $570; Hickok Mfg. Co., $185; J. R: 
Wood & Sons, $364; Mr. Fishbein, $784; 
Sidney Dimosh, $250; Max Kameras, $145; 
Dr. N. Hyman, $160; Joseph Katsch, $340; 
Schlessinger & Schlessinger, $900; ‘ 
Cahn, $827; Harris Cohen, $400; Shreier & 
Naerman, $357; Nathan Goldberg, $111; 
Yappelli Bros., $157; Hraba & Co., $183; 
O. J. Somers & Co., $1,450; Mr. Walkoff, 
$300; Max Rosenthal, $1,086; Irving Na- 
tional Bank, $827; Harry Graham, $500, 
and Mr, Blaemestein, $500. 








SEEKS TO CONTROL NAME 





Providence Jewelry Manufacturer Applies 
for Exclusive Right to Use Word 
“Tut-Ankh-Amen” Under Trade 
Mark Law of Rhode Island 


ProvipENCE, R. I., March 10.—Already the 
name of the famous Egyptian King, Tut- 
Ankh-Amen, whose treasures have recently 
been unearthed by archzologists, has been 
spread on the record books in the office of 
the Secretary of State in this city, in ac- 
cordance with the laws of Rhode Island. 
William A. Shawcross has filed an applica- 
tion in accordance with the provisions of 
Chapter 196 of the General Laws of Rhode 
Island, for the exclusive right to use the 
name of the Egyptian King as a trade-mark 
in this State. 

Mr. Shawcross’s application is made 
in the interests of a local concern of 
which he is a member and which manufac- 
tures jewelry. The mark is intended to be 
appropriated to necklaces, beads, earrings, 
novelties and wearing apparel. The essential 
feature of the said trade-mark consists of 
the arbitrary use of the following name or 
names: “Tut-Ankh-Amen,” the style and 
size of type and color of ink and paper may 
be varied at pleasure. 








Members of Hamilton (Can.) District Jewel- 
ers’ Association Elect Officers and Hold 
Banquet at Annual Meeting 


’ Hamitton, Can., March 9.—The annual 
meeting of the Hamilton and District Jewel- 
ers’ Association was held at the Royal Con- 
naught Hotel on March 7, at which plans 
and prospects for the year were discussed. 
The following officers were elected: Presi- 
dent, G. Vila; vice-president, James Connor ; 
secretary, Wallace Lees; treasurer, A. H. 
Baker; executive committee, Howard Wil- 
liams, Thomas Lees, Jr., George L. Baker, 
and J. C. Diggins, all of Hamilton, and J. 
H. Young. 

A banquet followed at which Howard 
Williams presided, the guests at which were 
the members of the executive committee of 
the Canadian Jewelers’ Association, who had 
held a meeting in the afternoon. 








The Gold Shop, Pittsfield, Mass., has 
suffered a loss of from $500 to $600 through 
robbery.. The concern is insured. Policé 
are working on the case. 
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coURT APPOINTS RECEIVER 


1,6 W. Schoenthaler Put in Charge of 
Benkrupt Harris-Kober Diamond 
Importing Co. of St. Louis 

sr, Louis, March 10.—On the application 
of Morris Levinson, Harry A. Gleick, N. C. 
Whaley and A. M. Frumberg, attorneys for 
aeditors, Judge Faris of the Federal Court 

inted J. G. W. Schoenthaler, of the 
fisenstadt* Mfg. Co., as receiver for the 
farris-Koder Diamond Importing Co., 
™ Olive St., which recently failed with 
igbilities which may reach $1,250,000 and 
yailable and tangible assets estimated at 
$000 to $75,000. Schoenthaler’s bond was 
jxed at -$100,000. The appointment also 
alled for a thorough investigation of the 
famond company’s business methods. 

Levinson told the court that only $15,000 
yrth of diamonds, of a $50,000 shipment 
fom New York 15 days before were found 
mong the effects of the company. Of 
dout $150,000 received by the firm from 
New York in the past few weeks but very 
ttle of it could be found in stock. He fur- 
ter charged that the firm had hypothecated 
assets to a certain extent and had given one 
% Louis firm security for a loan of $400,000. 
This is presumed to have been the pledging 
of $400,000 worth of diamonds. From six 
New York firms on Feb. 20 it is said that 
a member of the firm purchased $100,000 
worth of diamonds and paid with what he 
aid was negotiable paper, which it is claimed 
further developed to be only accommoda- 
tion paper. One of the New York firms, it 
is claimed, was forced out of business by 
this transaction. 

The attorneys for the company claim that 
they now have assets amounting to approxi- 
mately $450,000, consisting largely of ac- 
counts receivable. Bernard Greensfelder, 
attorney for the company, a few days prior 
lad estimated the assets at about $800,000, 
including notes receivable, and added that 
this amount would be subject to shrinkage 
from bad debts. 

Talk of a compromise is being intimated 
i the case, but attorney for the firm says 
wich an offer to creditors cannot be made 
till the firm’s financial status is determined. 
This was intimated at the preliminary 
hearing in connection with the bank- 
fuptcy proceedings before Referee in Bank- 
tuptey Coles Thursday afternoon. Expert 


accountants are now working on the books’ 


m order of the receiver, and an examination 
of tHe officers will be held. 

he hearing was continued till March 21 
Morder to give attorneys for the receiver 
ad creditors an opportunity to make fur- 
thet examination into the company’s affairs 
tased on finding of the auditors. 





Creditors of the Harris-Kober Diamond 
importing Co., of St. Louis, Mo., held a 
meting in New York city on Tuesday after- 
ton, March 6 and another on Wednesday 
» at the rooms of the National 
Jewelers Board of Trade, 15 Maiden Lane. 
. the Tuesday afternoon session John 
- Paulis, of Greenbaum & Wolff, and 
‘and Mr. Rothschild, of Rothschild & 
members of the creditors’ commit- 
“t, teported on a brief investigation they 
made in St. Louis for the creditors. 
S$ report contained some figures and 
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data on the concern’s affairs but, as they 
were not considered complete, they are not 
presented herewith. On Wednesday after- 
noon the creditors, with few exceptions, 
agreed to retain the law firm of Fagin, Kane 
& Schreiber, St. Louis, to represent them 
in the case, 








DEATH OF CHARLES MELCHOR 


Heart Failure Carries Away Well Known 
Jeweler of North East, Pa. 


NortH East, Pa., March 10.—Friends of 
Charles Melchor, who carried on a jewelry 
business in Chickquitty Block, were shocked 
to learn that he had passed away suddenly 
at his home on W. Main St., Tuesday morn- 
ing, as a result of a heart attack. Though 
in poor health for the past year and confined 
to his home for the past three weeks, his con- 
dition, however, was not known to be serious 
and the news of his passing came as a sur- 
prise, particularly as he had been at his 
store for a few hours Monday afternoon. 

Mr. Melchor was born at Paw Paw, Mich., 
Feb. 23, 1855, and had been {in the jewelry 
business since his early youth. He learned 
the trade frem his father, who was an ex- 
pert watchmaker, and later traveled for the 
Rockford Watch Co. and for some time was 
also with the Aiken-Lambert Jewelry Co., of 
New York. During his trips around the 
country for these concerns, he became widely 
acquainted with the jewelers and had many 
friends throughout the industry. 

Mr. Melchor settled in North East, Pa., 35 
years ago and 14 years ago quit the whole- 
sale business and opened a store at this place. 
His knowledge of the trade and his technical 
ability gave him a hold on the people in the 
vicinity and he built up an excellent business. 
Two years ago, Mr. Melchor was married 
to Mrs. W. H. Sanborn and his widow and 
one brother survive him. 

The remains were taken to Paw Paw, 
Mich., for interment, which was under the 
auspices of the Masonic Fraternity. 








President Hufnagel Holds Conference with 
Houston, Tex., Jewelers 


Houston, Tex., March 7.—Plans for the 
organization of a Houston Jewelers’ 24 
Karat Club were launched at a meeting of 
local jewelers at the Rice Hotel Friday 
night, at which Edward H. Hufnagel, presi- 


dent of the American National Retail 
Jewelers’ Association, was the principal 
speaker. Mr. Hufnagel is touring the 


country in the interest of effective jewelry 
trade organization. 

Among the most serious problems facing 
the jeweler, Mr. Hufnagel declared, is the 
“excessive excise tax of 5 per cent. on 
jewelry sales.” The tax, he said, works an 
injustice on the trade, and he advocated 
organization as a means of securing relief. 

A. A. Everts, of Dallas, past national 
president of the association, also addressed 
the meeting, telling of some of the accom- 
plishments of the 24 Karat Club in Dallas. 
Following the speaking, V. A. Corrigan, of 
Houston, was elected temporary chairman, 
and F. G. Wilhelm temporary secretary, 
these officers to serve in the event of a 
future called meeting of Houston jewelers. 

Mr. Hufnagel and Mr. Everts went from 
here to Dallas. 
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Conditions in the Watch and Jewelry Trade 
in Cuba 


An interesting review of conditions in the 
watch and jewelry industries in Cuba ap- 
peared in a recent issue of the Commerce 
Reports, published by the United States De- 
partment of Commerce at Washington, D.C. 
That part of the report relating to watches 
was written by Assistant Trade Commis-° 
sioner Howard Tewkesbury at Havana, 
while the data about the jewelry industry 
was compiled by Vice Consul James V. 
Whitfield at Mantanzas. The report reads 
as follows: 

“Cuba is still somewhat overstocked with 
watches, and sales are still slow. Except to 
a very few strictly -reliable houses, sales of 
watches are made entirely on a cash basis. 
Representatives of Swiss watch manufac- 
turers report that the greater part of their 
business is on a cash basis and credit terms 
are very strict. It is the general opinion 
that the liberal credit terms extended before 
the Cuban financial crisis will not again be 
granted. 

“So far as competition is concerned, Swiss 
watches are very popular in Cuba. They 
have been established in the market for many 
years and are furthermore able to sell many 
types of watches at from one-third to one- 
half the price of American watches. This 
applies particularly to small wrist watches 
and ladies’ watches, and is accounted for 
both by lower production costs and rates of 
exchange. Another feature which aids the 
sale of European watches in Cuba is that 
they supply 18-karat cases, which the Cubans 
prefer to the 14-karat cases supplied by 
American manufacturers; also the European 
cases are elaborately chased and decorated, © 
while American cases are plain. 

“American watches have been sold in Cuba . 
to a certain extent through resident agents. 
One of these secured a contract with the 
railroad companies to supply their employes 
with watches. In general, sales have not 
been brisk, however. So far as the future 
is concerned, American watch manufacturers 
must be prepared to meet keen European 
competition if they wish to secure any great 
share in the Cuban watch market. There is 
no question that at present European watches 
are preferred by the majority of Cubans. 


JEWELRY MARKETING METHODS IN CUBA 


“Correspondence with Cuban customers 
should, whenever possible, be undertaken in 
Spanish, even though many Cuban firms 
have employes who understand English. 
Payments for small orders of jewelry are 
usually made either through cash or sight 
drafts, whereas large orders are placed gen- 
erally on prices quoted c. i. f. or f. o. b. on 
a credit basis of 30 to 90 days. Practically 
all jewelry is shipped by mail. On the rare 
occasions when the package is too. large, it 
is sent by freight. Cost of transportation 
by express is so great that this form of. ship- 
ment is never used.” 








J. J. Thomson, general chairman for the 
convention of the Michigan Retail Jewelers’ 
Association, which is to be held at Grand 
Rapids, May 8 and 9, has appointed Mrs. 
L. E. Phillips head of the women’s com- 
mittee. The convention will be preceded by 
a banquet in the Pantlind Hotel, Monday 
evening, May 7. eat 
























THE JEWELERS’ CIRCULAR 


- Artificial Pearl Necklaces 


Made and Sold in Europe for 15 years 








A Superior Reproduction 


direct from France 





Worthy of a place among gems 


GATTLE & HUNTER 


576 Fifth Avenue, New York 
IMPORTERS OF 


Pearls, Diamonds and Other Precious Stones 





























Platinum — 


Wrist Watches 


Bracelets Brooches 











Bar Pins Rings 


J. BRAUNSTEIN & CO. 


36-40 John Street, New York 





Representatives 


B. M. LEWY O. S. HUDIS B. KRIEGEL 




















LOSES GEMS WORTH $18,000 


] New York Dealer Is Hit by a Taxicab and 
Misses Diamonds When He 
Reaches Hospital 


After lying in the Harlem Hospital for a 
week as a result of injuries received when he 
was hit by a taxicab, Max Rappaport of the 
Standard Diamond Co., 137 Hester St., New 
York, returned to his home on Saturday, 
where he is now convalescing. The police 
are still searching for a wallet of diamonds 
worth $18,000 which it is claimed was lost 
when Mr. Rappaport was hit by the speed- 
ing taxicab on Saturday afternoon, March 3, 
at 115th St. and First Ave., New York. The 
driver succeeded in making his escape. 

Mr. Rappaport left his place of business 
on the day of the accident with the diamonds 
in his coat pocket and was on the way to 
yisit a customer, when at 115th St. and First 
Ave. a taxicab bore down on him and before 
he could dodge the machine, he was hit and 
dragged for several hundred feet. As a re- 
sult of being struck and dragged along the 
cobblestones, Mr. Rappaport suffered painful 
injuries on his head, shoulder, right hand 
and right leg. 

Several pedestrians witnessed the accident 
but none were able to get the license number 
of the taxicab, which sped away without the 
driver determining how badly the diamond 
importer had been hurt. A number of peo- 
ple ran to Mr. Rappaport’s assistance and 
within a short time an ambulance from the 
Harlem Hospital was on the scene. Mr. 
Rappaport was taken to the hospital in an 
unconscious condition. 

Shortly after his arrival at the hospital Mr. 
Rappaport’s daughter arrived. It was after 
her arrival that it was discovered that the 
wallet containing the diamonds was missing. 

The police and private detectives were 
asked to search for the wallet, but as yet no 
clew of the missing diamonds has_ been 
found. The gems are insured in Lloyd’s of 
London. 











TWO SAFES RIFLED 








Burglars Visit Boston Wholesale Jewelry 
Concern and Escape with Loot 
Valued at $2,000 


Boston, Mass., March 10.—Two safes, 
six feet high, designed for jewelry storage 
and located side by side in front of the 
windows of the fourth story of 34 Chauncy 
St., in the rooms of L. I. Pendleton & Sons, 
wholesale jewelers, were drilled and blown 
open some time in the night of March 5. 
Their contents, 80 trays of jewelry, dia- 
monds, watches and rings, were ransacked 
and the most valuable articles taken. The 
burglars then went through the stock, pick- 
ing out articles of a light nature. 

The robbery was discovered at 7:45 in the 
morning by an employe, Frank S. White. 
John Pendleton, of the firm is on a trip to 

th America, and his brother, Walter 
Pendleton was on his way to Connecticut. 
White notified him at the South station and 
he returned to the store. 

Since the burglars spent some time in the 
fooms it is believed that the work was done 
after the departure of all occupants of the 

Iding. It is also believed that entrance 
Was gained by the fire escape from an ad- 
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joining block and that the intruders came 
down through the skylight to the corridor 
on. the fourth floor. The two safes were 
drilled and blown open and their contents 
were scattered around on tables in the shop, 
each of the 80 trays being carefully ex- 
amined. 

In the litter the police found three pairs 
of new gloves of a rough order, obviously 
bought for the job, a kit of tools and old 
clothing to smother the sound of the ex- 
plosion. 

The value of the articles is placed at $2,000. 
The desk of Fred H. Horle and his bench 
were also rifled. 








SECURITY ALLIANCE 





New Members Elected, Transfers Granted 
and Awards Paid at Monthly Meeting 
of Executive Committee 


A regular monthly meeting of the execu- 
tive committee of the Jewelers’ Security Al- 
liance was held last Friday at the organiza- 
tion’s headquarters, 15 Maiden Lane, New 
York. President J. Warren Alford presided, 
and those who attended included Vice-presi- 
dent C. C. Champenois, Treasurer Bernard 
Karsch, Secretary J. H. Noyes, and Henry 
Abbott, William T. Gough, Leopold Stern 
and Leo Wormser. At the meeting 10 new 
members were admitted to Class B, while 
six members were transferred from Class A 
to Class B. There were also eight rewards 
ordered paid. 

The secretary reported that during the 
month of February, there were two safe 
burglaries at the stores of non-members, who 
lost merchandise worth $5,000. There were 
13 store burglaries in which $6,302 in goods 
were stolen. Three of these thefts were at 
the stores of members, who lost jewelry 
worth $1,100. In two cases arrests have 
been made, and the goods belonging to one 
member has been recovered. Window smash- 
ings during the month totaled 17, with a loss 
of $8,651. Nine of these thefts were at the 
stores of members, who suffered a total loss 
of $2,505. There have been two arrests made, 
and in one instance goods have been recov- 
ered. During the month, there were 15 sneak 
thefts suffered by jewelers, who lost mer- 
chandise valued at $5,820. Of these victims, 
13 were members of the Alliance. Four ar- 
rests have been made and the goods have been 
recovered in each instance. There were four 
hold-ups during February, one of which was 
at the store of a member of the Alliance, 
who lost jewelry worth $700. The total loss 
suffered by hold-ups during the month was 
$17,375. Swindlers claimed five victims in 
the jewelry trade, who lost $929 worth of 
goods. Of the victims, three were members 
of the Alliance, who lost jewelry worth $770. 








A second attempt to break into Worces- 
ter, Mass., jewelry stores in two days was 
discovered at 4 a. M. on March 3, by Patrol- 
man Thomas E. Long when he found a 
section of a plate glass window in the store 
of Robert A. Lohnes, 7 Pleasant St., had 
been cut with either a glass cutter or 
diamond. It is believed that the thief was 
frightened away before he could finish his 
job, as nothing had been taken so far as 
could be learned. 
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INJUNCTION ISSUED 


Baer & Wilde Co. Gets Court Decree Hold- 
ing Trade Mark Valid and Exclusive 
Property of the Concern 

A permanent injunction in which the trade 
mark “Kum-a-part” is adjudged as valid 
and the exclusive property of the Baer & 
Wilde Co., Attleboro, Mass., was issued re- 
cently in the United States District Court, 
New York, as the result of an action in 
equity instituted some time ago by the own- 
ers of the mark, against Charles Broadway 
Rouss, Inc. The final decree carried with it 
no opinion and merely outlined the plaintiff's 
right to use the trade mark in suit and 
pointed out that in view of the fact that those 
involved in the action had released each other 
from all claims and liabilities arising out of 
the case, no accounting was necessary and no 
judgment was entered. 

In August, 1921, the Baer & Wilde Co. 
obtained a preliminary injunction against 
Charles Broadway Rouss, Inc., a New York 
wholesale concern, selling what was alleged 
to be imitations of the “Kum-a-part” cuff 
buttons under the “Kum-a-part” name. The 
claim originally set forth was that the de- 
fendant offered in his mail order catalog, 
under the name of “Kum-a-part,” separable 
cuff buttons which it is alleged resembled in 
appearance the product of the Baer & Wilde 
Co., but which proved to be a cheaper article.’ 
The plaintiffs maintained that the sale of 
these goods by the Rouss concern greatly 
damaged the reputation of their product. 

The argument of the original motion for 
a preliminary injunction came up before 
Federal Judge Martin T. Manton of the 
United States Circuit Court of Appeals. 
The lawyers for the Rouss concern stated to 
the court that the advertisement was inserted 
in their large mail order catalogue through 
the error of a subordinate and that steps 
were taken to rectify same immediately after 
the suit was instituted. 

The Baer & Wilde Co.’s claim was that 
since the Rouss concern advertised the Kum- 
a-part Cuff Links and shipped out imitations 
that there was a definite purpose in the ad- 
vertising to trade on the Kum-a-part name. 

The case came up for a final adjudication 
recently at which time a permanent injunc- 
tion was issued by Judge L. Hand with the 
consent of the parties involved. The injunc- 
tion decrees and adjudges that United States 
trade mark No. 141,730 was issued on April 
26, 1921, to the plaintiffs. This mark was 
issued for use on cuff buttons and consists 
of the word “Kum-a-part” and under the 
ruling of the Federal Court, is adjudged 
valid and the exclusive property of the Baer 
& Wilde Co. The injunction further decrees 
that the defendants infringed upon the rights” 
of the plaintiff so that for this reason the 
temporary injunction issued in August, 1921, 
was made permanent. 

In conclusion the injunction states: “That 
the parties having mutually released each 
other from all claims and liabilities arising 
out of this action and the plaintiffs having 
released the defendant from all claims for 
profits, damages, cost and all other liabilities 
arising out of the infringement complained 
of herein, there shall be no accounting and 
no judgment entered herein and neither party 
shall pay costs to the other. All bonds filed 
herein and any liability thereunder are here- 
with canceled.” 
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Specialists in Genuine Oriental Pearl Necklaces and Individual Pearls 
Finest Selection Rare Gems 

















FREDERICK W. RAUCH 
522 Fifth Ave. New York 





Pearl NecKlaces 


Pearl Ropes Loose Pearls 
BlacK Pearls %™ “ddtons 


Fancy Cut Diamonds and Precious Stones 
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Joint Banquet and Ball a Big Success 





Members of United Retail Jewelry Store Keepers’ Association and Metro- 
politan Retail Jewelers’ Association Pass Enjoyable Evening 

















A joint banquet and ball, attended by ap- 

proximately 350 jewelers and their guests, 
was staged last Sunday evening in Vienna 
dal, E. 58th St, New York, by the mem- 
ers of the United Retail Jewelry Store 
Keepers’ Association and the Metropolitan 
Retail Jewelers’ Association. The holding 
ofa joint social affair of this kind by two 
diferent trade organizations is something of 
a innovation in the industry. 

The scene of the affair, Vienna Hall, is in 
te uptown section of New York, and was 
tr too small to comfortably accommodate 
ii those who attended. The committee in 
durge had not anticipated such a big re- 
gonse until the arrangements had been made, 
y for this reason was unable to provide for 
more room. 

According to the program, the banquet was 
heduled to start at 7 Pp. M., but for some 
rason it was delayed until 9:30 o'clock. 
Aer the call for dinner was sounded, the 
jewelers and their guests marched to the 
dning hall, where they found their places. 
Each table was decorated and at each diner’s 
jlace was a paper hat and a souvenir jour- 
ul, As each of the diners walked into the 
banquet hall, he was presented with 4 hand- 
wme self-filling fountain pen as the com- 
jliments of the L. E. Waterman Co. 

Before the dinner was started on its way, 
the accompanying flashlight photograph was 
taken, After this formality had been at- 
tended to, the orchestra played the “Star- 
Spangled Banner” while all stood at their 
places. Immediately thereafter the jewelers 
ad their guests began discussing the fol- 
owing menu : 


Grape Fruit au Marasquin 


Olives 


( elery Gherkins 


Kennebec Salmon Sauce Mayonnaise 








Consommé Vermicelli 





Photo by Standard Flashlight Co. 







Sauce Polonaise 
Potato Croquette 


Beef Tongue 





Roast Phila. Capon Petits Pois 
Candied Sweet Potato 





Salade de saison 





Petits Fours Water Ices 


Café Noir 

While the dinner was in progress, the 
diners were entertained with a number of 
musical selections, played by Morris Bena- 
vente’s orchestra. 

It was almost 11 o’clock when A. Wolf, 
president of the Metropolitan Retail Jewelry 
Store Keepers’ Association, rapped for order. 
He thanked the arrangement committee for 
its excellent work in planning the affair, and 
also extended greetings to the members and 
guests on behalf of the United and Metro- 
politan associations. Mr. Wolf then intro- 
duced H. Astor as the master of ceremonies 
for the evening. 

Before presenting the first speaker, the 
toastmaster made a few remarks and then 
introduced the opening speaker, H. Oster- 
weil, first vice-president of the Metropoli- 
tan Retail Jewelers’ Association. 

Mr. Osterweil opened his address with a 
number of humorous stories and then pro- 
ceeded to inform the gathering that the credit 
for the success of the affair belonged largely 
to the women members of the committee. 
He stated that two years ago he did not 
believe such a joint banquet between two 
trade organizations would be possible, but 
was glad to know that at last such a thing 
had come to pass. 


The next speaker presented was Paul 


Weintraub, attorney and son of Mr. and 
Mrs. J. Weintraub, well-known East Side 
jewelers. Mr. Weintraub delivered the most 
interesting address of the evening and spoke 
briefly but emphatically on the injustice of 


Mey 
MRS AND GUESTS AT THE JOINT BANQUET OF THE UNITED RETAIL JEWELRY STOREKEEPERS’ AND METROPOLITAN JEWELERS’ ASSOCIATIONS 
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the war tax which the jewelers are com- 
pelled to pay. He suggested that the jewel- 
ers protect their industry by becoming better 
united. The speaker believed that if the 
trade had been properly organized. at the time 
of the war, the bill compelling them to pay 
the luxury tax would never been passed. He 
deplored this piece of legislation and branded 
it as unfair and discriminatory. 

The next speaker presented was I. Schnei- 
der, counselor for both the United and Met- 
ropolitan jewelers. Mr. Schneider’s talk was 
interspersed with a number of humorous 
stories and proved interesting and enjoyable. 

Another speaker of the evening was L. 
Cohn, president of the United Retail Jewelry 
Store Keepers’ Association. Mr. Cohn de- 
livered an address which the audience en- 
joyed. 

Speaking for the ladies, Mrs. J. A. Wein- 
traub, a member of the arrangement com- 
mittee, made a few remarks, in which she 
urged the jewelers to become better social 
“mixers” and in this way make possible the 
exchanging of ideas. Mrs. Weintraub’s re- 
marks were well taken and were loudly ap- 
plauded. 

At this time the toastmaster announced 
that he had a surprise for the diners, and 
called upon H. Osterweil to make a few re- 
marks. Mr. Osterweil spoke briefly and then 
presented A. Wolf with a handsome set of 
sterling silver flatware. This was a gift 
from the members of his association. 

Mr. Wolf responded by thanking the mem- 
bers for their expression of appreciation, and 
also took occasion to thank the Bronx jewel- 
ers for their attendance, as well as the whole- 
salers and others. He also called attention 
to the fact that the souvenir fountain pens 
which had been presented to the diners were 
given by the L. E. Waterman Co. and 
thanked the representatives of this concern 
for their kindness and their attendance. 

Not to be outdone by the Metropolitan 
jewelers, the toastmaster called upon H. 
Mestel, ex-president of the United Associa- 
tion to make a few remarks. Mr. Mestel 
presented to L. Cohn, president of the United 
Association, a handsome sterling silver 
loving cup, suitably engraved. To the fol- 
lowing members of the association, sterling 
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AMSTERDAM:—17 NIEUWE ACHTERGRACHT Established in 1692 as “S. J. Son” 


SON & PRINS 
IMPOR TERS OF DIAMONDS 


NORTH STATE STREET 


CHICAGO 


Carefully Assorted Lots—Sizes, Melees, Fancies, Large 
Stones. Particular Attention to Your Immediate Calls. 
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You are influenced “NEW YOR Variety of — 

. . olors 
in your buying by what QQ We Offer—All: / Sizes 
we strive to give. | Qualities 
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SPECIALLY SELECTED 


STONES FOR SCARF PINS 


in all the most popular shapes,—Round, Square, Oval, Diamond, Pear, Kite, etc. 


Synthetic Rubies, Genuine Amethysts, Topaz, Garnets, Tourmalines, Etc. 


This particular collection was stocked especially with a view to this usage 


H. NORDLINGER’S SONS, Inc. 


Importers and Dealers in Precious, Semi-Precious and Imitation Stones 


New York, 70 West 40th Street 


Paris, 32 Rue Beaurepaire Gablonz, a/N., Jagergasse, 3 Providence, 63 Washington St 
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diver flower vases were presented as ex- 
pressions of appreciation. N. Anusewitz, 
vice-president; B. Weinstock, editor of the 
guvenir journal, and J. A. Weintraub, treas- 
yer of the association. The presenting of 
these gifts concluded the activities in the 
yanquet hall, and immediately after those 
present filed into the ball room where they 
enjoyed dancing until a late hour. 

The committee of arrangements for the 
afair consisted of: A. Wolf, chairman; 
Mesdames J. A. Weintraub, H. Astor and 
S, Dershinksy, vice-chairladies: A. Alt- 
man, treasurer; M. Seltzer and N. Asch, sec- 
rtaries; B. Weinstock, editor. 

Those who served on the reception com- 
mittee consisted of: S. Dershinsky, N. 
Anusewitz, B. Weinstock, J. A. Weintraub, 
P. Edelman, D. Ganapole, N. Asch, A. Wolf. 








DIES IN EIGHTY-SECOND YEAR 





Noted Newspaper Editor and Correspond- 
ent of the Jewelers’ Circular Passes Away 


New Haven, Conn., March 12.—Jerome 
Bonaparte Lucke, for over 30 years New 
Haven Correspondent of THE JEWELERS’ 
CircuLaR, the oldest newspaper editor of 
Connecticut and probably the oldest short- 
hand reporter of New England, died today 
at his home in this city. He was 81 years 
old, 

Mr. Lucke was formerly managing edi- 
tor of the New Haven Journal-Courier and 
New Haven Palladium and reported the first 
political speeches taken in shorthand in Con- 
necticut. He was corporal of the 13th Con- 
necticut Volunteers of the Civil War and 
wrote several historic volumes, including 
the “Hundred Years History of the New 
Haven Grays.” He was for years New 
Haven correspondent of metropolitan news- 
papers, 








STATISTICS AS TO JEWELRY 





Department of Commerce Releases Census 
Figures on Manufacture of Jewelry in 
1921 as Compared with 1919 and 1914 


Wasuincton, D. C., March 13.—The De- 
partment of Commerce announces that ac- 
cording to reports made to the Bureau of 
the Census, the value of products of estab- 
lishments engaged primarily in the manu- 
facture of jewelry amounted to $127,231,000 
in 1921, as compared with $203,939,000 in 
1919 and $81,006,000 in 1914. These figures 
show a decrease of 38 per cent. from 1919 
to 1921 but there was an increase of 57 per 
er for the seven-year period from 1914 to 


In addition, establishments assigned to 
other classifications reported the manufac- 
ture of jewelry, as a subsidiary product, to 
the Value of $1,026,000 in 1921, $1,822,000 in 
1919, and $321,000 in 1914. 

_A report—“Lapidary Work’”-—has been 
sued, relating to the operations of estab- 
ishments engaged chiefly in the cutting of 

ds and other precious or semi-precious 


Of the 1,671 establishments reporting 
Products valued at $5,000 and over in 1921, 
were located in New York; 268 in 
Island; 180 in New Jersey; 153 in 
usetts; and the remaining 509 estab- 
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lishments were distributed through 32 other 
states. New York, the leading State in the 
industry in 1921, reported about 30 per cent. 
of the total value of products for that year. 

In February, the month of maximum em- 
ployment, 24,476 wage earners were reported, 
and in July, the month of minimum employ- 
ment, 21,868, the minimum representing 89 
per cent. of the maximum. The average 
number of wage earners employed during 
1921 was 23,482, as compared with 30,871 in 
1919 and 28,289 in 1914. 

The statistics for 1921, 1919 and 1914 
are summarized in the following statement; 
the figures for 1921 are preliminary and sub- 
ject to such changes and corrections as may 
be found necessary from a further examina- 
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called on several New York accounts, which 
he still retained. 

Mr. Morrow. resided at 633 E. 16th St. 
Brooklyn, with his wife who survives him. 
The deceased also leaves a son. 








EDWIN D. WASHBURNE DEAD 


New York Wholesale Jeweler a Victim ‘of 
Pneumonia After a Short Illness 


Edwin D. Washburne, president of the 
Edwin D. Washburne Co., wholesale jeweler, 
7 Maiden Lane. died last Saturday night 
at his home 83 37th St., Long Island City, 
L. I., N. Y. Mr. Washburne’s death came 
suddenly following an attack of pneumonia. 








tion of the original reports. Funeral services were held yesterday 
19211 19192 1914 
Neieber of GUBUANMIOUNS: oc ssiccccecedcccevnseses 1,671 1,682 1,348 
Oe 956-0555 5 -Fi0 Nae CARs end os SHRI HOS 30,855 39,630 36,064 
EO CeCe OEE CT 1,842 2,339 2,220 
SY RUINED. aio.s0iesds-tse's £400 665 ce0Wewee 5,531 6,420 5,555 
Wage earners (average number) ............ 23,482 30,871 28,289 
a ee Cee errr re re $40,511,000 $50,052,000 $25,627,000 
SER TO ROE Lee OE rere Ce 11,128,000 14,188,000 7,325,000 
to ERS SA hn ear a een ae ee 29,383,000 35,864,000 18,302,000 
Paie 458 COMMIAEE WOO 6.66 65:8 cadcoreeceen access 2,069,000 2,274,000 431,000 
CO Gr IN a a. 5 6. einins oe 6 bce nae. ss been nanwee cess 58,059,000 110,451,000 39,116,000 
Be ree OC ee 127,231,000 203,939,000 81,006,000 
Value added by manufecture™ o.c.660ccc ctccvicnsons 69,172,000 93,488,000 41,890,000 


1Statistics for establishments with products valued at less than $5,000 are not included in the 


figures for 1921. 


There were 461 establishments of this class, reporting 193 wage earners and products 


valued at $1,204,000. For 1919, however, data for 372 establishments of this class, reporting 167 wage 
earners and products valued at $1,028,000, and for 1914, data for 566 such establishments, with 622 wage 
earners and products to the value of $1,461,000, are included in all items with the exception of 


“number of establishments.” 
“Value of products less cost of materials. 








DEATH OF JAMES M. MORROW 





Former New York Agent for Watch Con- 
cerns Dies in Brooklyn Hospital 


James M. Morrow, widely known for 
many years as New York agent for several 
watch concerns and during the past eight 
years connected with the W. G. Knapp Co., 
Inc., 136 W. 52nd St., New York, died ‘last 
Sunday morning in the Cumberland Hos- 
pital, Brooklyn, N. Y. Mr. Morrow was a 
patient at the hospital for about nine days. 
His death was caused by a complication of 
ailments. The funeral is to be held this 
afternoon (Wednesday) from the funeral 
parlors of George Ramsey, 494 Communipaw 
Ave., Jersey City, N. J. 

Mr. Morrow was a native son of West 
Virginia, having been born in Wheeling 
about 78 years ago. His first connection in 
the trade was with J. P. Scott & Co., whole- 
sale jewelers, Pittsburgh, Pa. At one time 
Mr. Morrow was a member of the concern. 
After leaving the Pittsburgh firm, he became 
the New York agent for the Illinois Watch 
Co., and later was New York representative 
for the Columbus Watch Co. 

For 20 years he traveled for the Ameri- 
can Watch Case Co., and eight years ago 
became affiliated with the Knapp concern. 
Mr. Morrow traveled extensively for six 
years for the W. G. Knapp Co., and about 
two years ago retired from the road. His 
territory was taken over by his son, Guy H. 
Morrow, who is still covering his father’s 
territory. Since his retirement from the 
road Mr. Morrow had practically given up 
all business activities although he still 
visited the office occasionally and at times 


(Tuesday) afternoon at the Aurora Grata 
Cathedral, Bedford Ave. and Madison Ave., 
Brooklyn. 

Mr. Washburne was 74 years old. He 
was one of the oldest 33rd degree Masons 
in America and was a past Commander-in- 
Chief of Aurora Grata Consistory, A. A. 
S. R. 

Edwin D. Washburne was connected with 
the jewelry trade for many years. He was 
for 13 years with E. H. Thrail of New 
York and in 1893 formed a partnership with 
Charles W. Holton and engaged in the dia- 
mond business. They continued until 1913 
when the concern met with reverses. In 
September, 1916, the Edwin D. Washburne 
Co. filed articles of incorporation at Al- 
bany, N. Y., and since that time the con- 
cern has continued in the wholesale jewelry 
business at 7 Maiden Lane. Mr. Washburne 
was president of the concern at the time of 
his death. 

Aside from his affiliation with the Aurora 
Grata Consistory, Mr. Washburne was a 
member of Clinton Commandery, No. 14, 
Knights Templar and Kismet Temple 
A. A. O. N. M. S. Nobles. 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: Domestle 


Selling Price Silver 
London U.S. Gov't Standard 


Date Official Assay Bars Price 
MAE Cs cccescces 32% 69% 99% 
pe Peer rer 32 69% 99% 
NS ore ere 3134 69% 99% 
Me Sv evdecucas 3275 69% 99% 
pS | 32% 69% 99% 
je) ee 32ht 70% 99% 
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BROKER IN ROUGH (SYNDICATE), AND CUT DIAMONDS 


LONDON, E. C. 1. 

















THE LATEST CREATIONS IN REAL 
EGYPTIAN CARNELIAN NECKLACES 


DIRECT FROM THE LAND OF PHARAOH 


Also scarabees and other real stone bead necklaces and I4kt gold Earrings 


A. Schorr ® Co., 


Importers of 


15 Maiden Lane 
Precious Stones NEW YORK, N. Y. 











15 Maiden Lane 


Stephen Varni, Pres. 


Australian Sapphires 


For Bracelets and Rings cut to order 


CALIBRE CUTTING A SPECIALTY 


ESPOSITER, VARNI CO., inc. 


Lapidaries and Importers of Precious Stones 


New York 
Harry F. Garofalo, Vice-Pres. 











Made in Platinum and engraved or 
f— == 3 paved with diamonds to match any 
- fl 1| pe watch. 
fi 4j _____ a2 Made in 18K. & 14K. White, Green, 

—— J) or Yellow 10K. and Sterling Silver. 
Plain or Engraved to fit any watch 
or wrist for man or woman. 
Practical — Beautiful — Well Made— 
Easy to Adjust—and worn with com- 
fort either around the wrist or out- 
side the glove. 


Miles ahead of the ribbon or any flexible bracelet. 


Sells on Sight Wherever Shown 


Send for illustrated price list. 


The Merle Manufacturing Company 
608 Title Guarantee Building | LOS ANGELES, CAL. 
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(Patents Applied For) 





The Merle Bracelet Attachment 


Some territory still open for live wires to carry as a side line. 








Mesh Bags R ed and Refinished 
Jewelry aad | ilverware hg 


ery end 43 John Street, N 
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MILLER & RICK 
Electro- Plating and Coloring 


ew York City 
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The Protection Ring Guard 


Has No Points to Catch or Scratch 


EASY TO PUT ON 
Made i UK Yellow and White 


The Lion Safety Pin Clutch Co. 








Pat. Feb. 20, 1917 100 W. 21st St., Room 411, New York 





Pat. May 3, 19) 
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sfOLEN JEWELRY RETURNED 


Good Work by Chicago Police Results in 
Confession of Men Who Robbed 
A. Massover & Co. and Recov- 
ery of the Loot 


Caicaco, March 10.—A. Massover & Co. 
have recovered about all of the diamonds and 
jewelry taken by gun bandits from their 
place of business on the 11th floor of the 
Mentor building last Monday afternoon as 
told in a dispatch which appeared in the 
gst issue Of THE JEWELERS’ CircuLaR. A 
number of bandits believed to be responsible 
for the theft are now out on bond pending 
a hearing on Tuesday, March 20. 

As predicted in the account of the hold up 
in last week’s issue of THE JEWELERS’ Cir- 
cutark confessions have been secured from 
sme of the suspects in the A. Massover 
robbery. Louis Schlief, who was dragged 
fom an automobile he had commandeered 
and arrested, persisted in the story that all 
he knew about his associate in the holdup 
was that he was known to him as “Gene.” 
Lieut. Michael Grady recognized Schlief as 
boy he arrested two years ago for stealing 
motor meters in the neighborhood of 63rd 
and Cottage Grove St. With a squad he 
visited this neighborhood and learned the 
names of friends of Schlief. He learned that 
George McKeene, of 520 E. 61st St., was a 
constant associate. Arriving there they 
arrested McKeene’s brother and while in the 
house the ’phone rang. The brother was 
forced to say to George who had called 
what the detectives told him to. George 
aid “Go to 1831 S. Wabash Ave.” Soon 
after their arrival McKeene called there and 
was told to come right over. At this place 
and a pool room on 63rd St. the McKeene 
“gang,” so-called, was rounded up. The 
police believe they have broken up a 
dangerous gang of jewelry bandits as evi- 
dence was found that they planned many 
raids on jewelers. 

McKeene finally talked to’ the police and 
in his “confession,” as they call it, told 
Lieut. Grady that if he could be permitted 
to use the ‘phone in private he would see 
that all of the jewelry not found in his and 
Schlief’s pockets was returned. This was 
done and the following day Barratt O’Hara, 
attorney of this city and former Lieutenant 
Governor of Illinois, brought to the detective 
bureau a black grip containing the loot. Mr. 
O'Hara stated that an unknown man brought 
the grip to his office requesting that he de- 
liver it to Lieut. Grady. 

Mr. O'Hara appeared for various men 
arrested before Judge Chas. McKinley, of 
the Boy’s Gourt, Thursday and demanded 
that the formal charges be preferred and 
bond fixed. This was done and all were 
released on bonds ranging from $20,000 to 
$40,000, George Perry McKeene, age 23, 





alias “Mackeon,” now on parole from Mil- . 


rather Louis Schlief, age 20; Peter Mc- 
‘ibe, age 24, and John O’Malley were 
ormerly accused of participating in the 
Ssover robbery, and also accused of rob- 
| _at the Commercial Guarantee Co., 
mperial Guarantee Co., and Al’s Bakery. 
_ An effort to connect them with the rob- 
ty of Henry Hart, who lost nearly $100,000 
Worth of diamonds in the elevator of the 
building was not successful. The 
dup of the Commercial Guarantee Co. 
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was fastened on them but the two holdups 
took place within a few minutes and the 
distance between the places would not per- 
mit the same men to do both jobs. 

Mrs. Massover, proprietor of A. Massover 
& Co., is not able to definitely say whether 
all the property taken has been recovered. 
In all 39 diamond and platinum rings and 
two wallets of loose diamonds have been 
recovered. The insurance company repre- 
sentative sealed the safe and until this is 
released and a complete invoice taken exact 
results will not be known. It is believed 
the greater part if not all of the goods has 
been recovered. 








Silverware Salesman of Baltimore Held on 
Charge of Pledging Jewelry Obtained on 
Memorandum from Various Firms 


Battrmore, Md., March 10.—Arraigned 
before Magistrate J. H. Stanford in Cen- 
tral Police Court, Evan T. Matthews, silver- 
ware salesman, charged with the larceny 
of jewelry valued at $6,000 from five local 
jewelers, was held in $2,500 bail for action 
of the grand jury. Magistrate Stanford 
fixed the bai! in the above amount when he 
was informed by detectives who made the 
arrest that all of the jewelry had been re- 
covered from pawnshops. Matthews had 
been arraigned before at a hearing March 
6. Two days later two engravers and an 
alleged “bookmaker” were arrested charged 
with violation of the law relating to accept- 
ing money to be wagered on horse-races. 

Matthews, according to Detective Captain 
Charles H. Burns and Lieut. H. P. Schan- 
berger, made a full confession, declaring that 
he attempted to recoup his losses by pledg- 
ing the jewelry and betting the money. 
Matthews was well-known to the jewelry 
trade here. He obtained diamond jewelry 
from the following firms: James R. Armi- 
ger Co., 310 N. Charles St.; H. C. Garthe; 
28 E. Baltimore St., Arnold Rosenfeld, 114 
N. Howard St.; J. W. Mealy Sons Co., 12 
West Lexington St., and Jenkins & Jenkins, 
12 Clay St. 

The result of Matthews’ disclosures was 
the arrest of two engravers and an alleged 
“bookmaker.” According to Captain Burns 
commissions were received by the engravers 
with whom Matthews is alleged to have 
placed money to be bet on races with the 
bookmaker. 








Bankruptcy Schedules of P. Louis Koenigs- 
berg. Albany, N. Y., Show Liabili- 
ties of $25,153 


Utica, N. Y., March 10.—P. Louis 
Koenigsberg, jeweler of 7 Liberty St., 
Albany, against whom creditors recently 
filed a petition in bankruptcy, filed his 
schedules in United States Court here today 
showing liabilities of $25,153. All of the 
debts are unsecured, except the preferred 
claim held by the United States Government 
for $870 for jewelry tax. 

The assets of $37,530 consist of cash $19; 
stock in trade, $8,185; fixtures, $317, and 
accounts $29,000. Mr. Koenigsberg says that 
most of these accounts are secured either 
by chattel mortgages or sales contract. The 
schedules were filed through Attorneys 
Dugan & Bookstein. 


There are 20 creditors, including the fol- _ 


CIRCULAR 





ae 





lowing: Eliassof Bros., $2,277; M. Levitz & 
Co., $1,205; National Commercial Bank & 
Trust Co., $2,300; New York State National 
Bank, $2,700; Albany Journal, $144; Press 
Co., $227; Telegram, $120, all of Albany; 
Cahn & Kornbrodt, Inc., $283; Cristall & 
Sussles, $213; England, Klein & Levy, $698; 
Goldsmith, Stern & Co., $2,611; Louis L. 
Grey & Co., $2,483; Albert Halpin Co., $157; 
Hirsch & Flashner, $108; International 
Silver Co., $290; S. Kaufey Co., $324; 
Morris Kayson Co., $492; La Aida Pearl 
Co., $113; Lassner & Bamberger, $572; A. 
Roseman, $1,812, all of New York; also 
M. A. Mead & Co., Chicago, $1,041, and 
Philip Present & Son, Rochester, $2,363. 








WISCONSIN CONVENTION 


May 23 and 24 Selected for Annual Gather- 
ing of Retail Jewelers at Fond du Lac 


MILWAUKEE, Wis., March 19.—The dates 
of May 23 and 24, Wednesday and Thurs- 
day, were definitely selected for the 18th 
annual convention of the Wisconsin Retail 
Jewelers’ Association, which will be held in 
Fond du Lac, Wis. The annual meeting 
of the stockholders and directors of the 
National Jewelers’ Mutual Fire Insurance 
Co. will, as customary, be held at the same 
time. 

A. W. Anderson; Neenah, secretary of 
the State association as well as of the 
American National Retail Jewelers’ Associa- 
tion, and Henry F. Stecher of Milwaukee, 
treasurer of the State association, conferred 
with Vice-President John P. Hess of Fond 
du Lac during the past week to fix dates 
for the meetings and make other preliminary 
arrangements for the convention. Secretary 
Anderson also put under way the prepara- 
tion of a program, which, however, will not 
be ready for publication for several weeks. 

The sessions will be held in the new 
Hotel Retlaw, a $600,000 building which 
was formally thrown open to the public on 
March 1, this year. It is one of the show 
places of Wisconsin ard Fond du Lac people 
are justly proud of having one of the 
largest and finest hotels in any city in the 
State. A conference by the State associa- 
tion officers with the management of the 
new hotel developed the fact that special 
provision will be voluntarily made for the 
entertainment and comfort of the visiting 
jewelers. Instead of the annual banquet in 
its usual form on the evening of the second 
day, this year there will be an elaborate 
dinner-dance to close the convention as 
well as furnishing the most important social 
event for the men and their ladies during 
the entire convention. 

The Fond du Lac Association of Com- 
merce has volunteered its good offices in 
campaigning for a record-breaking attend- 
ance, the executive secretary in a formal 
statement saying that the organization re- 
gards it as one of the highest privileges to 
entertain the jewelers of Wisconsin, who as 
a class hold an eminent rank because of the 
nature of their business and the quality of 
men engaged in it. 











The partnership of La Roche & Perusse, 
Red Lake, Minn., has been dissolved. Mr. 
Perusse continues the business. 
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BLACK ONYX||) 


In All Sizes and Shapes 
Also precious and _ imitation 
stones — drilling — engraving 
—encrusting Lapidary work. 


Kroner, Hyman & Co., Inc. 


51 Maiden Lane, New York 
Phone John 0350 
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The Buyers’ Directory 


Price, $1.00 





It is impossible to cut an Aquamarine thin 
and retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at 
any price. 





The Jewelers’ Circular Publishing Co. 
11 John St., corner Broadway, New York 
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Attention—Manufacturen 
ONYX RING STONES 
Furnished for Any Sim 

Diamond 
; EARRING STONES 
f ONYX and AMBER BEADS 


THE DOUBRAVA CO. 
61 Beekman St. New York 


ODD SHAPE 


Watch and Clock GLASSES 
New York Watch Glass Co. 
79 Nassau St. New York 














American Gem & Pearl Company 


6 West 48th Street, NEW YORK 





LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 





FROM MINES TO MARKET 
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Excelsior Watch Repairing Co. 
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Gane | | Pong 
; at Union Square ; a eee bd 

: 47th St. § 49 Maiden Lane Tel. John 2682 New York 
Frank C. Osmers *xSten'Gs =f 

y site . ? 

sarang . ¥ | WATCH REPAIRING FOR THE TRAD 
: Seed Pearl Repairing, Remodelling and Renovating ¢ All our work is backed by a written guarantee. We fa 
é 


4 nish the best reference. Watches sent us for repain @ 
estimates will receive our prompt attention. Estimete 
given without charges. 
MANNA BROS. & R. FLASTINO 
500 Fifth Ave., New York City. 
Phone Longacre 9117 Corner 4204 8. 


¢ 
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Prisms: Their Use and Equivalents 


a book containing a more extended imowlotige - this ODD SHAP 
ranch of refraction than is contained in works on 
ophthalmology. Price, $2.00. | WATCH GLASSES 











t Perfect Fitting Dust Proof 
_ os on a — on eae . 114 Fulton St., New York 
UGER & KEIH 








A. & S. ESPOSITER 
oe at oe ee sint EXPERT LAPIDARIES 
NEW YORK We are always in the market for fine rough 
Tele. Bryant 4787 gem material. 























A patent has been granted to John W. 
parker, of Barrington, on micrometers. 

Mr. and Mrs. W. C. Paquette, of New- 
port, have returned from a month’s visit to 
Bermuda. 

Walter I. Tuttle, of this city, has been 
wanted a patent on method of chain con- 
struction. 

Farl G. Spooner, of the E. G. Spooner 
(o, left last week on a business trip in 
New York and vicinity. 

Abbie M. Ettlinger and Edgar B. Louge 
tave qualified as executors of the will of 
the late Maurice Ettlinger. 

John M. Buffington, of the Potter & 
Buffington Co., is at Pinehurst, N. C., where 
he is spending the Winter. 

R. J. Ward, of the R. J. Ward Co., who 
has been suffering from a severe attack of 
influenza, is convalescing. 

Henry A. Goeckel, treasurer of the G. & 
G. Chain Co., 19 Roland Ave., Cranston, 
tas withdrawn from the concern. 

The will of the late Samuel H. Bailey has 
teen presented in the Municipal Court for 
probate and referred to March 20 at 9 
o'clock. 

Clarence M. Dunbar, of Cook, Dunbar, 
Smith Co., has been confined to his home 
the past week by a severe attack of the 
gripe. 

Artacky Berberian, of the Z. Berberian 
(o, who has been confined to the house 
for some time by an attack of the grippe, 
is at his desk again. 

Mr, and Mrs. William H. Manchester 
have returned from Florida, where they 
have been spending the Winter at Seabreeze 
and Altamonte Springs. 

At the annual meeting of the stockholders 
of the Providence Gas Co. on Monday last 
Henry D, Sharpe and Frank W. Matteson 
were re-elected directors. 


Nick Ottavians and Anthony Di Stefano 
tave started in business under the firm 
style of the Reliable Jewelry & Stonesetting 
(o, at 113 Friendship St. 

Leo Grossman, who recently disposed of 
tis retail jewelry business at 152 Washing- 
ton St, has opened watch and jewelry re- 
pair shop at 57 Eddy St., room 201. 

Adolf Meller, of Adolf Meller Co., has 
turned from a several months’ business 
ip in Europe, bringing numerous innova- 
‘ons and novelties in imitation stones. 
Mary P. Babbitt has petitioned the Mu- 
cipal Court to be appointed administratrix 
of the estate of Gardner M. Burgess and 
hearing will be held March 13 at 9 o'clock. 
According to an amendment to the char- 
tt of the Da Costa Mfg. Co. of this city 
‘led at the Secretary of State’s office, it has 
changed its name to the United Mfg. Co. 

he case of the New Acme Plating Co. 
sainst the Westcott Mfg. Co., Inc., has 
an Placed on the calendar of the Superior 
at for a hearing on Wednesday, March 


be Saart Mfg. Co., of Providence and 
ied > has increased its capital stock 
“a $100,000 to $125,000, according to an 
endment to its charter that was filed at 
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the office of the Secretary of State the past 
week, 

Sidney J. Bertherman, well known in the 
jewelry trade through his long connection 
with the T. S. Bennett Co. and the J. J. 
McCullum Co., has recently started in busi- 
ness for himself at 40 Clifford St. 

The season for the Rhode Island Op- 
tometric Society Bowling League will close 
Wednesday evening, March 21, and the din- 
ner and distribution of prizes will be held 
at the Dreyfus Hotel, Thursday evening, 
April 5. 

William S. Moody, custodian of the estate 
of John F. Brady, has filed his first and 
final account with the Municipal Court with 
petition for allowance and the same has been 
referred to March 23 at 9 o'clock for 
hearing. 

Hose No. 7 was called out on a still 
alarm last Monday morning for a slight 
fire in the shop of the Eastern Plating Co., 
in the Halkyard building, 40 Friendship St., 
caused by the overturning of a pot of 
lacquer, 

Announcement was made the past week 
of the engagement of Miss Estella Pulver, 
daughter of Mr. and Mrs, Bernard Pulver, 
of this city, to Herbert M. Fellman, son 
of Harris Fellman, of H. Fellman & Sons, 
Inc., of Woonsocket. 

The MacMillan Co., 9 Calender St., has 
been incorporated under the laws of Rhode 
Island to manufacture jewelry and novelties, 
with a capital stock of 200 shares without 
par value. The incorporators are: Percy 
W. Gardner, Daniel W. MacMillan and 
John A. Smyth. 

The co-partnership heretofore existing be- 
tween William H. Hanaford and Jerome 
Fleischer under the firm name of Tuttle & 
Stark has been dissolved by mutual consent, 
Mr. Hanaford having purchased the entire 
business and will continue it under the same 
name at 116 Chestnut St. 

Among the appointments of committees of 
the Providence Chamber of Commerce for 
the coming year are the following: Conven- 
tions Committee—Jerome M. Fitz Gerald, 
chairman; Leon Samuels, Henry D. Sharpe 
and William G. Thurber; Retail Merchants’ 
Committee—William H, Thurber, chairman; 
Frederick W. Aldred, Charles W. Bubier, 
Walter R. Callender, Frederick Hamilton, 
Joseph B. Leeman, Albert Pfeifer, James 
E. Roosa, and Joseph Samuels. 

The sprinkler alarm for the building at 
25 Congress Ave, rang at the Rhode Island 
Protective Co. at 10.30 o’clock last Sunday 
night and the fire department sent Engine 11 
to the scene. Investigation showed that 
everything was in order at the building, 
which is occupied by the manufacturing 
jewelry concern of C. H. Mason & Co. and 
owned by Frank B. Reynolds. A _ short 
circuit in the wiring caused the alarm to 
sound without water being released by the 
sprinkler. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Arthur Kaskell, of Wierner 
Bros, New York city; Mr. McDermott, of 
Frank & Seder, Inc., Pittsburgh, Pa.; Mr. 
Stevens and Miss Fox, of Strawbridge & 
Clothier, Philadelphia; Max Arnstein, of 
Max Arnstein & Co., New York city; Mr. 
Simons, of Philip Simons Mfg. Co., Chi- 
cago: Mr. Brown, of F. & W. Grand Five, 
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Ten and Twenty-five-Cent Stores, Inc., New 
York city; Mr. Kadden, of Kadden Bros., 
Philadelphia; Jules Stern, of Wierner Bros., 
New York city. 

The Shepard Stores, one of the largest 
department establishments in Providence, 
suffered a loss approximating $1,500,000 by 
fire, water and smoke, in the worst fire ever 
experienced in the history of Providence, 
Thursday night. Although the fire was 
confined within the six stories of the Wash- 
ington St. end of the block, smoke and 
water damaged the stock in all the depart- 
ments. An early fire in a ventilator shaft 
leading from the kitchen called the fire de- 
partment shortly after 7 o’clock and this 
was extinguished and most of the apparatus 
had been dismissed -when the entire sixth 
floor suddenly burst into flames in the sec- 
tion at the corner of Washington and Union 
Sts. Alarm after alarm was sent in calling 
the entire department into service. The 
fire was very spectacular, illuminating the 
downtown section, and could be seen at dis- 
tant points in the State. The extensive 
silverware, jewelry and cutlery departments 
of the concern were located in the burned 
section and the damage was very heavy. 
The work of the firemen was made the 
harder by the constantly dropping tempera- 
ture, which finally reached a minimum of 17 
degrees. The building, apparatus, ladders, 
lines of hose, firemen’s clothing and the 
streets soon became sheathed in heavy coat- 
ings of ice, The origin of the fire has not 
been determined, but it spread with great 
rapidity and it was nearly noon Friday 
before the last company was dismissed. In 
the same section of the block was located 
the firm’s broadcasting station and radio 
department, with thousands of dollars of 
equipment. The station wads in operation 
when the fire broke out and about 9 o’clock 
the operator sent out the message that “I 
have an important announcement to make. 
The building is on fire and we must hurry 
to get out.” In the same section was also 
located the men’s furnishings and haber- 
dashery department. The Shepard Co. suf- 
fered a $200,000 loss by fire in the same 
building Dec, 5, 1890. Thursday’s fire loss 
is covered by insurance between $3,000,000 
and $4,000,000 being carried on the building 
and contents. 








Plainville, Mass. 





John E. Thompson, of Thompson & Rem- 
ington, is interested in the proposed new 
hotel for the town of North Attleboro. 

Thomas Henry Rammel, of Plainville, has 
been granted a patent on a bag clasp which 
he has assigned to the Whiting & Davis 
Co. Seven claims have been filed on the 
patent. 

The Whiting & Davis Relief Association 
held a meeting and dance last Thursday 
evening in the new recreation house. The 
meeting was largely attended and the affair 
proved most enjoyable. 

Edward Osterholm, of the office force of 
the Whiting & Davis Co., was elected town 
treasurer at the annual Plainville town meet- 
ing last Monday. Mr. Osterholm is a prom- 
inent ‘member of the American Legion and 
a leader in the various activities of the town. 
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1923 


The Re- birth of Prosperity 
White, Wile & Warner 


Six months ago we sensed prosperity. We accordingly 
made preparations for 1923. 


This means we are going to the Retail Jewelers of America 
this coming year with the most comprehensive—most 
complete—most original line of merchandise we have ever 
shown. 


The line will consist of not only good stone rings—rings 
that are different—but popular priced diamond rings, 
wedding rings (original, exclusive designs) , mountings of 
all kinds and pearl necklaces. Later on you will be told 
more in detail regarding this line of merchandise. 


In addition to the showing of good merchandise, we will 
come to you with startling advertising features that sur- 
pass anything we have ever before attempted, all of which, 
we know, will meet with the approval of all good Retail 
Jewelers. 


Our policy, as you know, is not merely to sell you good 
merchandise but to aid you in selling same. 


White, Wile & Warner 


“Makers of W. W. W. Guaranteed Nationally Advertised Rings” 


BUFFALO, N. Y. 
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H, G. Bigelow, of the E. Howard Clock 
Co, is suffering from a broken wrist. He 
ys cranking his automobile when the acci- 
jot occurred at his home in Winchester. 

The sympathy of the trade is extended to 
iss Gertrude Glynn, of D. C. Percival & 
(o, on the death of her sister, Irene, who 
gecumbed to pneumonia Feb. 27, following 
attack of grippe. 

w. A. Whittemore, of the E. B. Horn 
(o, is back in Boston, after a very pleasant 
tip to Florida and Cuba. He had been 
ere since Jan. 1. F. A. Horn is on his way 
Bermuda and Panama for six weeks. 

Benjamin H. Rossman, formerly treasurer 
othe Hanover Jewelry Mfg. Corp., has sold 
tis interest in Boston and is now associated 
with the A. & Z. Chain Co., of Providence, 
of which concern he was recently elected 
president. 

A charter of incorporation has been grant- 
d to the Gurney Sales Co., Leominster, 
mnvfacturers of jewelry and combs. The 
apital is $50,000 and the incorporators are 
Henry W. Dunphee, Clarence ‘F. Gurney and 
(dia E. Kirby, all of Leominster. 

E,W. Martin, of the Martin-Copeland Co., 
Providence, underwent an operation at the 
Philips House, Massachusetts General Hos- 
jital, recently. The operation was successful 
adhe has returned to Providence, much im- 
proved in health and condition. -He was in 
te hospital two weeks. 

Mrs. MacPherson, buyer of the ring de- 
partment of the Thomas Long Co., has re- 
tuned from a two months’ trip to California. 
Frank Davidson has booked passage to Eu- 
ope and will sail shortly on a pleasure and 
inying tour. Miss Hunter, of the special 
quds department, fell and injured her head 
mently. She has been under medical treat- 
nent for three weeks, but expects to be able 
return to business in a few days. 

ln announcing that the annual convention 
if the Massachusetts Retail Jewelers is to be 
id in Springfield, March 27-28, as previ- 
wsly reported in THe JEwELERS’ CIRCULAR, 
seretary Louis S. Smith says: “If you 
uae ever attended one of these conventions 
mm will certainly be there. If you have 
‘ver attended one of these conventions, at- 
td this one. It will pay you to do 60, 
vether your store is large or small. This 
sociation exists and holds its conventions 
the benefit of the retail jewelers. Come 
ai be an active part of its meetings. Tell 
‘meeting what should be done for the ben- 
St of the retail jewelry industry. Your of- 
*ets will tell you what has been done. This 
Snvention will be a pleasant occasion, as 
il as a business benefit to all who attend.” 

“ program, which is nearing completion, 
wil include reports by the president and 
her officers, business luncheons and break- 
“s, and a banquet, with speeches by lead- 
% authorities, The headquarters are the 
Hotel Kimball, 

_ “ie season of the Boston Jewelers’ Bowl- 
, € came to a close last week. Bige- 
”, Kennard & Co. won the first prize, a 
“ ‘ilver cup, presented by the Gorham 

ts. Hodgson, Kennard & Co. was sec- 
td, and Shreve, Crump & Low, third. 











or ple contestants in order were the Smith- 
aterson Co, 


Thomas Long, A Stowell & 
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Co., D. C. Percival & Co., the Ripley-How- 
land Mfg. Co., I. Albert’s Sons, Harkins, 
Kirby & Murphy, and the Lenox Jewelry Co. 
Twenty-two games were played during the 
season. Samuel Robinson won the high 
prizc, a Waltham clock, presented by the 
Waltham Watch Co.; Lewis McKenna, sec- 
ond, a Dueber Hampden watch; William 
Hulme, third, a Hamilton watch; Walter 
Cross, fourth, an Elgin watch. D. Joseph 
Manning won the three-string, George Mul- 
len, second. The single string was won by 
Albert V. Johnston, Lorenz Ernst, second. 
Each member of the three high teams re- 
ceived Dutch silver cigarette cases, presented 
by the International Silver Co. The recipi- 
ents were Bigelow, Kennard & Co., Hudgson, 
Kennard Co., and Shreve, Crump & Low. 
Twelve fountain pens were donated by the 
Waterman Pen Co. to the highest man on 
each team. The presentation of the prizes 
will be made at the annual banquet at the 
Hotel Brunswick, March 15. President 
George E. Fletcher, in making the arrange- 
ments, is assisted by Louis Rosenberg, John 
Ramsey and C. Oswald Houseman. One 
hundred and fifty guests and members will 
attend. A first-class musical entertainment 
will be provided. 











M. T. Roth,-of Roth Bros., and David 
Roth’s Sons, local jewelry houses, recently 
reported to the police department that his 
automobile had been stolen. 

The H. H. Newmark Co., operating the 
Gem Jewelry & Novelty Co., has recently 
increased its capital stock from $25,000 to 
$100,000, and debt limit to $300,000. 

The Louisville Retail Jewelers’ Association 
arranged a dinner at the Tyler Hotel for 


Saturday evening, March 10, when Edward. 


H. Hufnagel, president of the National As- 
sociation, talked. 

G. F. Geiger, of G. F. Geiger & Son, re- 
tail jewelers of Louisville, was named as a 
member of the March Grand Jury. George 
Rieger, Jr., formerly with his father in the 
retail jewelry business, now in the paper 
business, is another member of the jury. 

Rogers & Krull recently completed mov- 
ing to their new home on 4th St. near 
Broadway, the hew store being very at- 
tractive, while the new windows make it 
possible to arrange very attractive displays, 
which are far superior to anything that was 
possible in the old windows. 

George P. Kendrick, of William Ken- 
drick’s Sons, has arranged to spend March 
11, 12 and 13 at Lexington, Ky., attending 
a district conference of Rotary Clubs, from 
Kentucky and Tennessee. W. C. Kendrick, 
president of the company, reports that he 
is having an enjoyable vacation in Florida. 

Notice has been filed of the dissolution 
of the manufacturing jewelry house of 
Riester & Seibert, 322 W. Jefferson St., and 
announcement has been made that Charles 
V. Seibert will continue the business under 
his-own name, the firm name being void. 
John L. Riester will re-engage in similar 
busines§ at another location. 

Brainerd Lemon, head of Lemon & Son, 
has returned to Louisville after spending a 
couple of months in Europe, principally in 
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Paris, England and Scotland. On his returri 
he announced that he had brought in a 
quantity of antique silver and jewelry, many 
pieces over 100 years old, and many bear- 
ing coats of arms, crests, hall marks, etec., 
of ancient English families, he having had. 
several agents collecting the silver for him. 

Three Louisville jewelry houses were 
among the guests of the Louisville Board 
of Trade at a great banquet, attended by 
nearly 600 business men, and held at the 
Seelbach Hotel, on Friday evening, March 
9, in honor of Louisville houses which have 
been in business for 50 years or more. The 
three jewelry houses were Matt Irion & 
Sons, in business more than 50 years, and 
the houses of William Kendrick’s Sons, and 
Lemon & Son, represent steady operations 
of over 90 years each. 

Business with the Louisville jewelers is 
reported as being very good, as a result of 
excellent general conditions. Business in 
Louisville is humming, and industrial and 
commercial reports show considerable prog- 
ress. Labor demand is heavy and wages 
on the increase. Bank clearings show a 
gain of over'a million dollars a day for the 
year as compared with last year, General 
retail lines are active, and demand for stores 
on 4th St. is heavy, with locations scarce. 
Rentals are jumping, and there have been 
“several lease sales at big profits of late. A 
number of retail stores are enlarging and’ 
taking in adjoining buildings. 

Among recent visitors to Louisville were: 
George Bolger, E. G. Webster & Son, Brook- 
lyn; L. O. Binder, Binder Bros., New York; 
F. A. Perry, of John Russell Cutlery Co., 
Turner Falls, Mass.; Charles Mansir, of 
Riker Bros., Newark; George C. Ferris, of 
Theo. W. Foster & Bro. Co., Providence; 
A. C. Motteram and W, C. Haas, in charge 
of the International Silver Co. exhibits; 
W. E. Patrick, C. E. Marshall Co., Chi- 
cago; Addison W. Roubaud, Henry Freund 
& Bro., New York; W. L. Washburne, of 
Graff, Washburne & Dunn, New York; 
C. M, Hutchison, of J. B. Bowden & Co., 
New York; Harold E. Dana, of Davidson 
& Schwab Co., New York; J. H. Whorf, 
of the Watson Co., Attleboro, Mass.; F. A. 
Hirsch, of Kapeker & Blum, Inc., New 
York; A. G. Levelle, of the Thomz Co., 
Attleboro, Mass, 








J. W. and Herman Engel, of Wilkes- 
Barre, Pa., have just purchased the building 
at 14-16 S. Main St., that place, and after 
alterations and improvements are made, J. 
W. Engel will move his jewelry store from 
6 E. Market St. to the new quarters. Plans 
are now being prepared by a company of 
architects, and after all alterations are com- 
pleted, J. W. Engel will have one of the 
best-equipped and most up-to-date jewelry 
establishments in northern Pennsylvania. 
Mr. Engel has been in the jewelry business 
in Wilkes-Barre for 22 years and during that 
time his clientele has constantly increased 
and has necessitated the opening of a larger 
store. Mr. Engel’s store will have a front- 
age of 17 feet on S. Main St. and a depth of 
125 feet. The fixtures will be of solid ma- 
hogany and plate glass. The new jewelry 
establishment will represent an investment 
of more than $300,000. The entire stock of 
Mr. Engel’s present store is now on sale and 
is being disposed of at public auction. 
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THE GREATEST INVENTION YET PRODUCED 
IN THE HISTORY OF RING MAKING 


§ olf Set Ring 


It’s just out. It’s wonderful. A sensation! 


A necessity for every Manufacturer, Jobber, Whole- 
saler and Retailer. Must be seen to be appreciated. 
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Joseph Baltin, of Aisenstein & Gordon, 
712-14 Sansom St., left on a business trip 
gst week and will visit a number of towns 
in the immediate vicinity of Philadelphia. 

B. Nemirofsky has severed connections 
with the firm of Zieger, Nemirofsky & Co., 
718 Sansom St., and has opened a wholesale 
diamond and jewelry store at 139 S. 8th St. 

Joseph B. Bechtel, head of the firm of 
Joseph B. Bechtel & Co., Inc., accompanied 
by Mrs. Bechtel, returned to Philadelphia 
o Saturday evening, March 3, after a three 
weeks’ rest in Petersburg and Jacksonville, 
Fla. 

Among the out-of-town jewelers in Phila- 
delphia last week were: P. B. Stauffer, Bet- 
terton, Md.; Mrs. F. B. Righter, Consho- 
hocken, Pa.; M. Bugliani, Kennett Square, 
Pa; Peter Siegler, Doylestown, Pa. 

J. Edelman, who recently accepted a posi- 
tion with Aisenstein & Gordon, 712-14 San- 
gm St. left on Thursday, March 8, on a 
business trip through the anthracite regions. 
Mr. Edelman is taking over the territory 
formerly covered by L. S. Wilts. 

Among the salesmen in. Philadelphia last 
week were George Read, of Larter & Sons, 
Newark, N. J.; George L. Paine, of the 
George L. Paine Co., Providence, R. L.; Leo 
Heule, of Sussfeld, Lorsch & Schimmel, 
New York; F. W. Alling, New Haven Clock 
(o.; E. Bagge, Waltham Watch Co.; Robert 
H. Drew, of Park Bros. & Rogers, New 
York, 

D. Schuler, a retired jeweler of Norris- 
town, Pa, died of pneumonia on March 5. 
Mr. Schuler was widely known in Norris- 
town, where he conducted his jewelry busi- 
ness. He was established on Main St., but 
retired several years ago. His son, Joseph 
Schuler, succeeded him in the business. Paul 
Schuler, another son, is a watchmaker for 
the trade in this city. 


Cooper Bros., manufacturing and wholesale 

jewelers, formerly of 719 Sansom St., have 
moved to their new store at 711 Sansom St., 
where they have better facilities for carrying 
on their business. They opened their new 
quarters March 6. The house, formerly 
‘nown as Nathan Cooper, has been estab- 
lished since 1907, and the partners now in- 
teed to develop the manufacturing and 
wholesale end of the business. 

The property located at the southwest cor- 
ner of 9th and Chestnut Sts., and occupied in 
part by M. Sickles & Sons, wholesale jewel- 
‘rs, has been purchased by Alfred M. Green- 
eld & Co. for an undisclosed buyer from 
samuel T, Hall. The structure is a four- 
og store and office building on a lot 34 x 
2H feet. The building was sold subject to a 
found rent principal of $275,000. It is on 
the opposite corner from the site of the new 
Benjamin Franklin Hotel and will be altered 
*xtensively by the new owner. 

A special meeting of the Philadelphia 
Jewelers’ Club will be held on Tuesday even- 
mg, March 13, at 8:30 o’clock at the club- 
‘ooms, 931 Chestnut St., to nominate officers 
for the ensuing year. A president, vice- 
Mesident, secretary, treasurer and three 
members of the board of governors are to 

‘elected. The annual election will be held 
® Tuesday, April 10. The board of di- 
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rectors request all members to turn out to 
select officers to carry on the work of the 
club; and, also, to discuss club activities and 
policies. 

Three Philadelphia jewelry firms will be 
among the 68 business organizations to be 
honored at a luncheon to be given at the 
Bellevue-Stratford Hotel on March 22, un- 
der the auspices of the Chamber of Com- 
merce. The jewelry firms and other or- 
ganizations to be honored have been con- 
tinuously in existence more than 100 years. 
Included in the official list issued by the 
Chamber of Commerce are George C. Child 
& Son, 5022 Morris St., Germantown, estab- 
lished in 1810; H. O. Hurlburt & Sons, 813 
Chestnut St., established in 1814, and Riggs 
& Bro., 310 Market St., established in 1818. 

A testimonial dinner in honor of Frank 
Kind, senior member of the firm of S. Kind 
& Sons, jewelers, 1110 Chestnut St., was 
given by employes of the store at the Arcadia 
Cafe on the night of March 6. The dinner 
was attended by 30 men and was given to 
mark the departure of Mr. Kind to Europe 
onatrip. He sailed from New York on Sat- 
urday (March 10), on the Ryndam. The 
arrangements for the dinner were made by 
Max Kantor, advertising manager of the firm. 
Mr. Kantor acted as toastmaster and intro- 
duced the guest of honor and other speakers. 
Unfortuately, Philip Kind was unable to at- 
tend on account of illness. Following the 
dinner those in the party attended a show 
at Keith’s Theater. Those who attended the 
dinner were: 
Franz and Carl Zirnkiltou, William Kam- 
merer, Louis Remy, Herbert Windt, Max 
Kantor, David Holmes, Walter Ross, Her- 
bert Wendler, Warren Fenner, Nathan 
Fisher, Peter Devine, Frank Hamilton, Ed- 
ward Pratt, Ernest Cramer, Paul Krebs, 
Walter Simon, Frank Huder, Harry Mitch- 
ell, John Mullen, Frank Johnston, William 
Schmidt, Robert Stone, Ashley McDonald, 
Stanley Bolwell, Charles Diehl, Franklin 
Barrett and Fred Graeff. 








Canada Notes 


The death of Brock Ostrom, one of the 
pioneers of Glengarry County, Ont., oc- 
curred at Alexandria, Ont., on Feb. 28. He 
was in his 78th year. For the past 40 years 
he conducted the leading jewelry store doing 
business in the town, and was also man- 
ager of the local office of the Bell Telephone 
Co. Mr. Ostrom was a prominent member 
of the Conservative party. He leaves a 
widow, one daughter and three sons. 

The annual report of the Wm. A. Rogers, 
Ltd., shows that during the greater part of 
the year operations were on a scale much 
below normal, In the later months trade 
revived and reached a satisfactory volume 
in the last quarter, and prospects are good 
for the current year. Profits were $116,092, 
as compared with $83,314 for 1921, which, 
together with the balance brought forward 
of $218,470, brings the total available for 
dividends, etc., after deduction of Federal 
taxes, to $334,268. The sum of $113,305 is 
applied on account of depreciation; preferred 
dividends are $78,596, and $35,000 is paid 
to the Canadian Wm. A. Rogers, Ltd., as 
dividend guarantee, leaving a balance of 
$107,376 to be carried forward. 





Frank Kind, Oscar Kind, 





Fred S. Peters, of the H. S. Meiskey Co., 
and his wife and mother, have gone to 
Havana, Cuba, for a few weeks. 

The residence of C. A. Lilly, West Fair- 
view, was entered by a thief who forced a 
window and stole a diamond ring and $16 
in cash, 

The J. F. Apple Co. furnished the gold 
balls awarded to the members of the soccer 
team of Franklin and Marshall Academy, 
Lancaster. 

F. C. Beckwith, vice-president of the 
Hamilton Watch Co., last week was the 
principal speaker at a meeting of the Lincoln 
High Y Club at the Y. M. C. A. 

W. W. Appel & Son furnished two medals 
and a silver cup to the St. Joseph Catholic 
basket ball team as prizes in the first foul 
shooting contest ever held in Lancaster. 

Thieves on the night of March 5 removed 
part of the glass of a show window of 
George W. Chritzman’s jewelry store at 
Gettysburg and carried away such jewelry 
as was within reach, valued at $100. 

S. Kurtz Zook, jeweler, and William 
Shand, a director of the Hamilton Watch 
Co., were last week elected members of the 
board of directors of the newly organized 
Lancaster Community Discount Bank. 

The students of the Bowman Technical 
School held a stag party at the Breneman 
building on the evening of March 8. Robert 
Kling, of York, Pa., a student, has finished 
courses in watchmaking and engraving and 
taken a position with J. T. Wierman at 
Sunbury, Pa, 

Tell B. Nussbaum, of the Tell Watch Co., 
with his daughter, Miss Vivian Nussbaum, 
returned home several days ago from a trip 
to France and Switzerland. He says 
Switzerland is a country divided against it- 
self, half of the people being Germans and 
the other half French. Mr. Nussbaum went 
abroad in the interest of his company. 

The board of directors of the Dudley 
Watch Co. on March 8 elected the follow- 
ing officers for the ensuing year. President, 
J. D, Wood, member of the jewelry firm of 
J. D. Wood & Co.; vice-president, W. W. 
Dudley, former superintendent of the Hamil- 
ton Watch Co.; treasurer, George Adams, 
a member of the firm of J. D. Wood & 
Co.; secretary, R. T. Norment. 

One of the show windows of the store 
of Ezra F. Bowman’s Sons displays an in- 
teresting collection of Egyptian and Baby- 
lonian antiques. It embraces a four-inch 
bronze statuette of the Egyptian god Osiris, 
found in a tomb dating to 1,500 years before 
Christ; a pair of Egyptian amulets in the 
forms of a square and level, dating from 
600 years before Christ; a white alabaster 
figure of Taurus, the zodiacal bull, worn by 
a lady of rank, Babylonian, 1,835 years be- 
fore the Christian era, and a dainty black 
stone keystone amulet dating from 4,000 
B. C. The articles are the property of 
John G. Keplinger, sent from abroad as a 
gift by a fellow archaeologist. 








Charles S. Harrison, Boston, Mass., is 
now doing business under the style of 
Charles S. Harrison & Co. 
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By DeZeng. Complete treatise on the practical 
application of the Phorometer & Rotary Cross 
Cylinder. Illustrated by color plates, charts and 
diagrams. Price, $2.50. 


Ocular Therapeutics 


By Ohlemann. Authorized translation, and edi- 
ted by Dr. Charles A. Oliver. Price, $1.75. 


Oculist’s Vade Mecum 


Comprising all the important methods of testing 
the eyes devised by leading ophthalmic surgeons, 
besides many valuable tables on the properties of 
lenses and methods of procedure in the examina- 
tion of the eye. Price, $1.25. 


Compend of Diseases of the Eye and 


By Gould and Pyle. Including Treatment and 
Operations, and a Section on Local Therapeutics. 
With Formulae, Useful Tebles, a Glossary and 
111 illustrations, several of which are in colors. 
Price, Cloth, $2.00. 


Diseases of the Eye 


696 pages. By De Schweinitz. Illustrated. Price, 
Cloth, $12.00. 


Notes on the Eye 


By Henderson. 140 illustrations. A _ students’ 
manual of diseases of the eye, describing in sim- 
ple language all those ocular diseases which the 
opticians should be able to recognize when met. 
Price, $1.75. 





Valuable Optical Books 


The prices quoted are net. No books sent on approval. 
Prices subject to change without notice. 


The Modern Phorometer Medical Pocket Pronouncing Dictionary 


An Optical Primer 


The Optical Publishing Company 


11 John Street $2 ¢: :: 


By Gould. 30,000 Medical Words Pronounced and 
Defined. Price, Full Limp Leather, Gilt Edges, 
$2.00; Thumb Index, $2.50. 


By C. H. Pixley and collaborators. Three hun- 
dred pages; cloth; illustrated. A primer invalu- 
able to all beginners in their early studies and 
contains a vast amount of material of value to 
every practicing refractionist. Price, $1.50. 





Manual of Diseases of the Eye 


By Charles H. May, M.D., New York. For stu- 
dents and general practitioners, with 360 original 
illustrations, including 21 plates with 60 colored 
figures. Eighth edition, revised. Cloth, 390 pages. 
Price, $3.50. 


Refraction Diseases of the Eye 


With separate chapters on Anatomy, Physiology, 
Bacteriology, The Relation of the Eye to the 
Nose, etc. By Henry Caldwell Parker, Clinical 
Professor of Ophthalmology in the Indiana Uni- 
versity School of Medicine, Indianapolis, Ind. 116 
text illustrations and 6 full-page chromo-litho- 
graphic plates with 19 figures. Flexible cloth. 
Rounded corners. 303 pages. Price, $1.75. 


Lessons on the Eye 


By M. B. Ketchum, M.D. Covering the Essen- 
tials of the Structure and Function of the Eye, 
the Orbit and Its Appendage. Also the Diseases 
of the Eye that the Optometrist Should Recog- 
nize, as well as a good many other special fea- 
tures. Price, $3.00. 


: 2: New York 




















51/4, Ligne Rectangular and 514 Ligne Tonneau Wrist Watches are now in Vogue 





251—14 Kt. 5% Ligne, 15 Jewel, . 
Rectangular, beautifully finished 
movement, cut balance, handsomely 
engraved case and ribbon. 


Special $24.00 


20 Kt. Case, $2.00 extra. 
17 J. Movement, $2.00 extra 














We are prepared to fill your 
orders on these immediately. 





“High Grade Wrist Watches 
at Prices of Ordinary Ones” 


252—14 Kt. 15 Jewel, 5% Ligne 
Tonneau shape, full cut balance 
ruby jewel, finely finished move- 
ment and hand engraved case. 


Special $23.00 


20 Kt. Case, $2.00 extra 
16 J. Movement, $2.00 extra. 
17 J. Movement, $2.50 extra. 




















LOUIS SACKS OO New York, N. Y. 












































March 14, 1923. 


Portland, Ore. 


A, F. Larson, a well known jeweler of 
gend, Ore., visited in Portland recently and 
called on the wholesale trade. 

J. V. Carithers, Pomeroy, Wash., stopped 

wer in Portland recently on the way to 
Kent, Wash. where he was to visit rela- 
tives. 
ML L. Smith, owner of the Roycroft Shop 
ig the Heilig Theater building, recently made 
a trip to California, leaving Josiah F. Gil- 
cay in charge of the business. 

Schwarzenholz & Ross, manufacturing 
iewelers of Portland, report that the firm is 
iept busy with special order work, and there 
is every indication of a record year. 

Mrs. John M. Sinclair, wife of John M. 
Sinclair of the Portland office of Norris- 
Mister-Ball Co., visited in Portland recently 
from Medford, where she is manager of the 
Medford Center Jewelry Shop. 

Isaac Staples, owner and manager of the 
Staples jewelry store, has recently employed 
Dr. Bates in the optical department. Dr. 
Bates was formerly associated with Wes- 
Jers, Inc., a Portland optical firm. 

W. Martineaux recently opened a new 
jewelry store in Vernonia, Ore., a city which 
is fast becoming the center of a vast lumber- 
ing business. Mr. Martineaux was formerly 
in business in Portland, the firm name be- 
ing Martineaux & Miller. The store was 
located at Williams Ave. and Russell St. 

The Norris-Alister-Ball Co., wholesaler, 
has moved. its Portland office from the 
Northwestern National Bank building to 
the Swetland building. Some changes in 
selling have been made including the exten- 
sion of lines of jewelry, watches, diamond 
wods and ring mountings. Silverware will 
now be handled direct from the firm head- 
quarters in Chicago. A larger stock of 
clocks than ever before handled will be car- 
ried by the Portland office. 

A. §. McIntyre, who has just returned 
from a conference with firm headquarters of 
the Norris-Alister-Ball Co. in Chicago, re- 
ports a trenmendous demand for clocks all 
over the country. Factories are working 
overtime trying to keep up with the demand, 
and stocks that he has ordered for distribu- 
tion in the Pacific northwest will not be 
available for some time, he states. Between 
Portland and Chicago he found business 
conditions materially improved and returned 
0 Portland with every hope for the most 
Prosperous year that the jewelers have en- 
joyed since the war. 

George H. Butterfield, Jr., is making a 
‘wo-week trip as far south in the Willamette 
Valley as Medford and Marshfield, Ore. He 
tas with him a complete line of merchan- 
dise, jewelry, movements, cases and watch 

ings. Butterfield Bros., Portland, whole- 
salers, report business showing a slight in- 
ease over last year with general prosperity 
m all lines. Improvements have been made 
ta Store, all furniture having been re- 
— in mahogany. A more modern sys- 
tem of bookkeeping has also been installed 
— offices, and everything is being done 
° comply with increased business demands. 
tierant merchants who sell to the logging 
ca a ; 

mps are now buying their stocks and re- 
port that they are looking forward to a very 
800d season 





aq nustrial readjustments are signals of 
Ssperity in the retail jewelry business, ac- 
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cording to E. J. Jaeger of Jaeger Bros., one 
of the largest firms of Portland. In a re- 
cent interview with the Portland corre- 
spondent for THe JEWELERS’ CircuLaR, he 
expressed his opinion in decided terms. “We 
are all looking forward to a banner year,” 
said Mr. Jaeger. “The year 1922 was 
brought to a close with a very large Christ- 
mas business, which is a fairly good indica- 
tion of what is in store for us during the 
new year. At this time, Portland is witness- 
ing greatly increased building, both in the 
residential and the business sections of our 
city—a condition which upon investigation 
is found to be quite general on the Pacific 
Coast. Real estate is again in demand, which 
is a good sign of prosperity. Automobile 
dealers, too, are looking for a good year. 
In the northwest, where agricultural condi- 
tions greatly affect the prosperity of every 
other industry, prices for farm products have 
been stabilized and the farmer is more happy 
and contented with his lot. Wool has 
reached a most satisfactory price. Labor 
troubles have generally been settled quite 
satisfactorily to both employer and employe 
and it is believed that wages will tend to 
become higher.” 











The Balfour Co. has entered a team in 
the manufacturers’ baseball league. 

Mr. McDermont, buyer for Frank & 
Seder, was a local visitor last week. 

George Boyden, for a number of years-a 
member of the firm of Fontneau & Co., died 
last week in Monmouth, Me. 

George H. Smith, for several years a sales- 
man for McRae & Keeler, died last week 
in Providence. 

The engagement is announced of Miss 
Winifred White, of New York, to Stephen 
H. Garner, of the Leach & Garner Co. 

A number of the local firms were obliged 
to suspend operations last Thursday morning 
owing to a break in the electric service 
caused by a fire in the cable vault of the 
Narragansett Electric Co.’s main generating 
station in Providence. 

A very successful and well attended 
meeting of the Saart Bros. Co. Relief As- 
sociation was held Thursday afternoon and 
John Garrick was elected president. After 
the business meeting W. H. Saart, the 
president of the company took the oppor- 
tunity of addressing the employes and stated 
that the firm had made plans for a pension 
system whereby an employe after working 
for a certain term of years with the concern 
could retire on half pay. Employes will 
also be allowed to purchase stock in the 
concern which will be guaranteed by the 
firm. 





— 


The Charles N. Hancher Co.’s certificate 
of incorporation has been received from the 
Secretary of State. Under the charter, the 
capitalization of the company will be $300,- 
000, divided into 3,000 shares of $100 each. 
The Hancher company is one of Wheeling, 
W. Va.’s leading jewelry stores. For many 
years, the business has been a fixture at 
1223 Market St. The incorporators include 





Charles O’Brien, D. A. Ungaro, J. M. 
Weistling and B. M. Burns. 


CIRCULAR 








His many friends will sympathize with 
Arthur J. Block, president of the Empire 
State Ring Co., and of T. C. Tanke, Inc., 
in the death of his wife, Amie Koch Block, 
on March 6, after an illness of several 
weeks. 

F, B. Sturgis, former Warren, Pa., jewel- 
er, now a resident of Union City, who has 
been out of the jewelry business for some 
time, has purchased a piece of property on 
E. Pennsylvania Ave., Warren, where after 
alterations he will open. a retail jewelry 
store. In connection with the retail estab- 
lishment he will operate a light manufactur- 
ing plant. 

Eugene Tanke, who though retired from 
the jewelry business, enjoys a wide acquaint- 
ance in that trade through his long connec- 
tion with the industry, returned this week 
from a trip to California. Mr. Tanke pur- 
chased a 900-acre ranch in southern Califor- 
nia and plans to spend part of his time there 
when he can get away from his numerous 
interests in the east which demand so much 
of his attention. 

A window was smashed in Fred. J. West- 
by’s jewelry store, 1618 Main St., early on 
the morning of March 6. Patrolman Louis 
Eckert of the Cold Spring Station, who 
heard the crash of glass several blocks away, 
hurried to the scene. Several men fled from 
in front of the jewelry store at the approach 
of the patrolman. He pursued them but 
was outdistanced. Nothing was reported 
stolen by the jeweler. 

At a meeting of the executive committee 
of the Buffalo Retail Jewelers’ Association 
held at the Hofbrau on the evening of March 
6, it was determined that the association hold 
a general meeting on March 22 at the La- 
fayette Hotel. The meeting will be preceded 
by a dinner, served at 6:30 o’clock, establish- 
ing a precedent which it is hoped will have 
the effect of attracting a larger attendance, 
particularly of downtown members. It has 
been the-custom to hold the meetings at 
8:30 but this has been found to be unsatis- 
factory. At the meeting plans for the an- 
nual banquet will be discussed and a date 
determined upon. It is possible that this 
event may be deferred beyond the month of 
April, pending the outcome of a membership 
drive. It is the object of the older members 
to persuade the younger jeweler merchants 
to join the association and thus build up a 
stronger organization. 





Consular Notes 








A French concern is seeking an agency 
for jewelry, novelties, etc. The Bureau of 
Foreign and Domestic Commerce, at Wash- 
ington, D. C., or any of its branches, will 
furnish further information if when writing 
reference is made to file number 5565. 


*- * *& 


A concern in Ceylon desires to purchase 
and to secure the agency for inexpensive 
jewelry. Quotations c. i. f. Ceylon port. 
For further information write to the Bureau 
of Foreign and Domestic Commerce, at 
Washington, I. C., or any of its branches 
and refer to file number 5592, 
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Dealers Co-operat- ANY inquiries 
have been re- 


ing on National ay ‘ 
Sterling Week ceived during the past 
week or so from 
jewelers who are in various parts of the 
country asking about the dates that have 
been decided upon for the week for pushing 
sterling silver and asking whether this was 
to be considered National Silver Week or 
National Sterling Week. In answer to the 
questions of these and other jewelers who 
are seeking information on the subject, we 
would say that the dates, May 24-31 have 
been decided on and that this will be known 
as National Sterling Week or National 
Sterling Silver Week in accordance with 
the plans being worked out by the Sterling 
Silverware Manufacturers’ Association, the 
American National Retail Jewelers’ Asso- 
ciation, the National Publicity Association 
and other bodies working with the trade 
press to make this a national event in the 
country. 

National Sterling Week was inaugurated 
as a result of the work of the Sterling 
Silver Manufacturers’ Association in co- 
operation with Pres. Hufnagel and other 
officers of the A. N. R. J. A., and the trade 
of the country is being urged to tie up with 
this idea of stressing sterling silver during 
this mid-May week by concentrating their 
efforts not only in window dressing and 
advertisements but also in the endeavor to 
educate all customers as to the special 
desirability of possessing sterling silver. 
The National Jewelers’ Publicity Associa- 
tion has been asked to prepare copy for the 
retail jewelers to be used in their local 
papers and the officers of the State retail 
jewelers’ associations have been urged to 
get busy, advising their members as to the 
necessity of good displays and _ timely 
advertising matter and also urging jewelers 
to take this as the time to arrange for 
addresses before the local Rotary, Kiwanis 
and other business clubs on the subject of 
silver, as well as to endeavor to get art 
museums and ladies’ clubs and organizations 
to make special exhibits of old and new 
silver and hold discussions on the subject 
and in every way bring the subject of 
silver before the public at large. Local 
jewelers’ clubs will be asked to take up 
the agitation in their communities and 
where clubs do not exist, groups of jewelers 
will be urged to work together in their 
home towns on this line. 

This is a matter in which every jeweler 
can do his part, not only in connection with 
his own business but with his local papers 
and his local organizations, seeing to it that 
he loses no opportunity to give publicity 
to silver in some way and excite the in- 
terest of his community in the beautiful 
work that has been created in the noble 
white metal both in the past and at the pres- 
ent time. Every jeweler can see to it that his 
local paper has one or more items about 
National Sterling Week and wherever 
possible, can aid his local papers in getting 
material for special articles on the subject 
of silver to be run about this time. 

With the proper co-operation between 
the jewelers and the jewelry organizations, 
there is no reason in the world why Na- 
tional Silver Week cannot come promi- 
nently before every possible buyer in the 
country and the dates be so thoroughly 
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advertised that the public at large will 
accept it without question as the time to 
look for the most complete display of 
sterling ware that they can find throughout 
the year. Now is the time for all jewelers 
to put their shoulder to the wheel and pre- 
pare to give this campaign whole-hearted 
support. ; 





OME of the mer- 
chants of an older 
school (though not 
the “old school” type) 
who imbibed their principles of business 25 
and 30 years ago, do not fully realize the 
advance that has been made in _ business 
morality during the present (20th) century 
nor do they appreciate the fact that, little 
by little, both the progressive merchants 
and the public at large are getting away 
more and more from all kinds of misrepre- 
sentation in both the advertising and selling 
of merchandise, even to the extent of those 
statements which in the past were con- 
sidered in the class of “puffing” and not of 
misrepresentation. In addition, that there 
js less and less tolerance for trade and com- 
mercial terms which have no _ definite 
meaning or which create an idea of quantity, 
quality or value that is erroneous even 
though they make no definite statement as 
to the same. Today the leaders in thought 
and practice, both in merchandising and 
advertising, are advocating absolute frank- 
ness with customers as not only the right 
but the best policy and absolute frankness 
does not exist where terms are used that 
are not fully understood by the customers 
or which tend to give to a product a status 
or differentiation from other products that 
does not in truth, exist. 

The jewelers were among the first to 
realize the importance of truth in advertis- 
ing and truth in salesmanship and to the 
credit of our trade be it said that little by 
little we have progressed for over 30 years 
in a way of eliminating false, misleading 
and ambiguous terms. Still there have sur- 
vived certain terms in our trade which are 
used to describe imitation products or 
products which simply simulate in appear- 
ance those of more value that are not fully 
truthful even though they do not directly 
misrepresent. For instance, we have been 
using the word “French bronze” for an 
imitation bronze; “French ivory” for 
imitation ivory; “spinel ruby” for a red 
spinel that resembles the ruby in color, “gold 
filled” on articles that are in reality rolled 
gold, plate and in many other ways. But 
the best thought in the trade is against such 
usage and time will soon see the elimination 
of even those trade terms that have survived 
either as a result of trade condemnation or 
by special laws or legal proceedings 
brought about as result of government ac- 
tivity. Already the Federal Trade Commis- 
sion has issued “orders to desist” against 
merchants selling certain manufactured prod- 
ucts as “French ivory” or using the word 
“ivory” in connection therewith in any way. 
It has condemned the use of terms like 
“Sheffield plate’ except as applied to the 
product of Sheffield and has taken pro- 
ceedings against concerns using other geo- 
graphical or generic terms that do not 
properly apply to the product. 

Under the circumstances, it was some- 
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what surprising to receive a criticism 
the head of an old house in the jewely 
trade taking this journal to task for is 
condemnation of certain general terms on 
“ 

the plea that “trade terms adopted ay 
followed for many years were not 
legal but proper and it was up to the publi 
to find out what these terms meant, 
ever used, and not up to the dealer ty 
explain them.” Said- this critic: “Wj 
have used a term (naming it) to describ. 
the material in our product that has rm. 
sulted in our being able to sell this against 
the lines of many other competitors. This 
term sounds good and causes the article 
be taken by people who would not buy i 
if the material of which it is made wa 
actually described.” 

Our critic seems to think that we ar 
asking the jeweler to forego an ady 
which is strictly within his legal rights anf 
that does the public no harm, not realizing 
that in his own statement of the case he 
admits that were the article properly dp 
scribed it would not be sold; by this 
admits that the term which he uses create 
an impression of quality that does not exist 
In other words, the public is deceived, 

As far as his contention “that a man has 
a legal right to use a term that has been 
used in trade and commerce for any length 
of time,” this is not borne out by the 
decision of the Federal Trade Commission 
recently in regard to the name “Silkoline” 
a term applied for the last 30 years toa 
mercerized cotton fabric that contained m 
silk. Though this was a coined word, was 
universally known in the trade as describing 
a cotton and not a silk fabric, the Federal 
Trade Commission has issued an order 
against the manufacturers and wholesalers 
thereof to cease and desist. The commis 
sion has found that the practice of adver 
tising certain “silkoline” articles was a 
unfair method of competition in commerce 
under Sec. 5 of the Act of Congress 
approved Sept. 26, 1914, and that the sale 
of these articles competed with those made 
with silk or covered with material which 
contains part silk and part cotton, and that 
the advertising and selling of goods thus 
misbranded and misnamed attracted cus 
tomers and trade, diverting them from goods 
truthfully advertised and named. 

While there has been some criticism # 
to the extent to which the Federal Trade 
Commission has gone in this “silkoline 
case and there has been a demand in certail 
quarters to have the decision appealed from 
the U. S. Circuit Court of Appeals, there 
is no doubt that the Commission acted # 
line with the general tendency of the time 
and with the best thought in the busines 
world; to wit, that if an article will not 
sell to the public when properly d . 
the use of a fictitious mame or mark @ 
connection with its sale that will make # 
sell, is in fact misrepresentation and a fra 
upon the public. 

Inasmuch as the jeweler, of all merchasls 
depends upon the confidence of his o& 
tomers for his success, he must continue 19 
take the lead in fighting for 
honesty and frankness in the no rH 
applied to his products. He should at 
times see to it that the terms he uses # 
fully understood by the customer 
they correctly describe in every way 
product which he sells. 
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The Ibex Watch Co., Inc., manufacturers 
ad distributors of Ibex watches, has moved 
from 9 Maiden Lane to new quarters at 15 


W. 37th St. 
Goldenberg & Wechsler is the name of a 


‘ oncern now located in Room 201 at 102 Ful- 


ton St. This concern manufactures platinum 
ad gold mountings. 

The jewelry business of M. Sheilower, 
this city, was incorporated at Albany, N. Y., 
last week by M. and J. and T. Sheilower. 
The capital is placed at $10,000. 

At Albany, N. Y., last week, a charter of 
incorporation was filed by Alter & Co., jewel- 
ers, this city. The capital is $10,000 and the 
incorporators are B. and D. and E. Alter. 

According to an announcement made last 
week, Irving Herman, of N. Herman & Son, 
importers of diamonds and wholesale and re- 
tail jewelers, 271 Grand St., has become en- 
gaged to Miss Hannah R. Levy. 

Henri Mandelbaum, diamond importer, 71 
Nassau St., sailed for Europe last Saturday 
aboard the Majestic. Mr. Mandelbaum has 
gone on a purchasing trip and will visit the 
diamond markets of Antwerp and Amster- 
dam. 

The trade was notified last week that the 
frm of Emrich & Schorsch, importers of 
jewelry and novelties, 42 E. 14th St., will 
hereafter be conducted under the style of 
Jacob Schorsch, who has been the sole own- 
er of the business since Jan. 1, 1918. 

B. Konijn, of Konijn & Frank, cutters and 
importers of diamonds, 65 Nassau St., 
sailed for Europe last Saturday on the 
steamship Majestic. Mr. Konijn will visit 
the London and Amsterdam markets, where 
he will remain for an indefinite period. 

According to an announcement made last 
week, the Jewelers’ Refining Co., 29 Eldridge 
st, has engaged the services of M. H. Cohen, 
lormerly connected with the Mount Vernon 
Smelting & Refining Co. Mr. Cohen will 
represent the former concern in the trade. 

Wilson F. Randolph, formerly with a 
Maiden Lane watch importer, is now repre- 
ting De Frece Bernstein, importer and 
manufacturer of watches, 15 W. 37th St. 
Mr. Randolph will cover the same territory 
that he has been visiting for the past two 
years, 

Harry F, Garofalo, of the Espositer-Varni 
“ Inc., importers of precious stones, 15 
Maiden Lane, will arrive in this city from 

‘urope on March 17, aboard the steamship 
Aquatania, Mr. Garofalo has been abroad 

® six weeks on a purchasing trip for his 
concern, 

Charles Dougherty, of the Charles T. 
gherty Co., Inc., importers and dealers 
— and precious stones, 7 W. 45th St., 

timed to his office last week, after a 

. $ visit to Florida in company with 

Pi Woodill, of Howard & Co. During 
t trip to Florida, Mr. Dougherty and Mr. 
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Woodill spent a week at Miami as the guests 
of William Scheer. 


Isidor Greenfield, manufacturer of plati- 
num diamond jewelry, 102 Fulton St., an- 
nounced last week that his daughter, Eva, 
was married on Thursday, March 8, to 
Morey Kreis, western representative of the 
National Silver Co. Following the cere- 
mony, the couple left for Canada on their 
honeymoon trip. 

A number of Masonic emblems and a 
quantity of baby rings valued at about $30 
were stolen early last Wednesday morning 
from the show window of the jewelry store 
of Paul Hesse, 2721 Myrtle Ave., Brooklyn. 
Policemen from the Glendale Station, Brook- 
lyn, discovered that the jewelry store win- 
dow had been smashed some time previous 
by a thief who stole the merchandise. 

The display window in the jewelry store 
of M. Hoffman & Sons, Prospect and West- 
chester Aves., was smashed early one morn- 
ing recently by a thief, who stole jewelry 
worth about $800. The robber, it is believed, 
used a piece of lead to smash a hole through 
the window. Police found a large piece of 
lead inside the window following the rob- 
bery. The thief carried off watches, pins 
and pearls. 


Leopold Heyman, of L’Aida Co., 366 Fifth 
Ave., sailed Saturday on the Majestic, to 
visit the concern’s pearl factory in France. 
Mr. Heyman, as is his usual custom, will 
also visit the other European markets, where 
he intends to make extensive purchases of 
semi-precious stone necklaces, and jewelry 
novelties. He expects to remain abroad two 
months at least, during which time he in- 
tends to look over the markets in France, 
England, Germany, Czecho-Slovakia and 
Italy. 

After being located on the same site for 
30 years, the firm of L. & M. Kahn & Co., 
170 Broadway, will move the last week in 
March to new and larger quarters at 6 W. 
48th St. The firm will occupy the entire 
12th floor of the building, as well as the pent 
house, where they will combine their office 
and diamond-cutting works. In the new 
quarters the concern will have about 6,000 
square feet of space. The front part of the 
12th floor will be divided into offices, while 
the remainder of that floor and the pent 
house will be used for diamond cutting. The 
building is a modern fireproof, up-to-date 
structure, and the concern, in its new quar- 
ters, will enjoy an abundance of light on all 
sides. It is interesting to note that Louis 
Kahn, the senior member of the concern, 
started his career on Maiden Lane on March 
26, 1861, and it will probably be on March 
26 of this year that the firm will open for 
business in its uptown quarters. The Kahn 
concern has been on the present site for 30 
years and occupied quarters in the old build- 
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ing, which stood at 170 Broadway, before 
the present structure was built. 

Following an illness of only a few days, 
Dr. James Parton Haney, director of art 
and manual training in the public schools of 
New York, died on Saturday, March 3, at 
his home, 1233 Third Ave. Funeral services. 
were held on March 6 in the Renaissance 
Room of the Masonic Temple, 23rd St. and 
Sixth Ave., under the auspices of Kane 
Lodge No. 454 F. A. & A. M., of which 
Mr. Haney was a member. Last Wednes- 
day the funeral was held from Eichelberg 
Chapel, 936 Eighth Ave., and the body was 
laid at rest in Woodlawn Cemetery. Dr. 
James P. Haney was industrial art expert 
of the Board of Education and as such had 
much to do with movements relating to art 
and jewelry making. He frequently took 
part in conferences relating to art education 
in the public schools in which the jewelers 
are interested. Dr. Haney was born in New 
York on April 16, 1869, and resided here all 
his life. He is a graduate of the College 
of the City of New York and of Columbia 
University and studied art extensively. He 
was at one time teacher of manual arts in 
the New York public schools and from 1892 
to 1894 he practiced medicine. He was also 
a lecturer in New York University School 
of Pedagogy. He was also a director of 
arts and manual training in the public 
schools of New York and likewise the di- 
rector of art in the high schools of New 
York. He was connected with the New 
York schools for 33 years and enjoyed the 
enviable record of not having lost a day in 
26 years. He was affiliated with many art 
societies, both local and national. Dr. - 
George F. Kunz, of Tiffany & Co., was a 
close friend of Dr. Haney’s and in speaking 
of him stated that he was always impressed 
with Mr. Haney’s earnestness and thorough- 
ness and was inspired with his knowledge of 
art. It is Dr. Kunz’s belief that Dr. Haney 
had a wider range and knowledge of art 
than any other person connected with the 
public school system. He also stated that 
Dr. Haney’s teaching cannot fail to exert a 
lasting good in the field of education which 
has developed so greatly recently under his 
inspiration and knowledge. The deceased 
is survived by his mother, a brother and 
sister. 

An interesting organ clock brought the 
highest price at the sale last Friday of the 
collection of N. M. Valentine, held at the 
American Art Galleries, in this city. The 
clock is an elaborate specimen of Louis XVth 
craftsmanship and was bought by Myron 
Holmes for $2,800. This clock was exhibited 
at the Paris Exposition in 1900 and stands 
four feet seven and one-eighth inches high 
and measures three fect three inches wide. 





(Continued on page 105) 
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SOLIDARITY: ‘The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 
Gold Cases for OVER THIRTY YEARS— 


Could any higher tribute be paid our product? 





Representative Watch Jobbers 








Pendant and Bow Patented are Solidarity Jobbers 
rw. guza~0e SOLIDARITY WATCH CASE CO. 2.2. 
OSCAR M. GAMMON 15 Maiden Lane, New York (ESTHIRTY YEARS) io. Socovtary-Temaite 
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The clock is elaborately ornamented and was 
one of the finest pieces placed on sale during 
the day. Gold and enamel snuff boxes were 
also sold, as were a number of other novel- 






ties. 

William A. Mercer & Co., importers and 
cutters of diamonds and precious stones, 
formerly of 34 W. 35th St., are now com- 
fortably settled in their new quarters at 62 
W. 45th St. 

G. Rivieccio has moved his coral and 
cameo business from 44 Johnson St., Brook- 
lyn, to 110 Nassau St., New York, where 
he will continue under the style of the Coral 
Importing Co. 

Leopold Birnbaum, of Michael Birnbaum, 
diamond importer, 87 Nassau St., sailed for 
Europe today (Wednesday) on the France. 
Mr. Birnbaum will visit the diamond mar- 
kets of Antwerp and Amsterdam. 

Jerome B. Katz, of L. & J. Katz, impor- 
ters of diamonds, 15 Maiden Lane, sailed for 
Europe last Saturday on the steamship Ma- 
jestic. Mr. Katz will visit the diamond 
market in the interest of his concern. 

Lester Russell, of the firm of Russell & 
Read, diamond, pearl and precious stone im- 
porters, sailed for Europe last Saturday 
aboard the steamship Majestic. Mr. Russell 
is going on a business trip and expects to 
be gone six or seven weeks. 

All the members of the New York office 
force of Wendell & Co. were tendered a 
dinner at the Hotel Astor on Tuesday, 
March 6. After the dinner the office work- 
ets were the guests of Charles Wendell at 
a theatre party held at the Winter Garden. 

A movement has been started in the jew- 
try trade to form a Jewelers’ Square Club. 
All members of the industry who are affil- 
ated with the Ancient Order of Free and 
Accepted Masons are invited to join this 
organization, which will meet next Saturday 
at 2:30 p. M. in the Directors’ Room of the 
National Jewelers Board of Trade, 15 
Maiden Lane. 

Members of the trade are urged to be care- 
ful in dealing with a man who claims to be 
i business in Newark as a refiner and who 
while nominally soliciting business for his 
concern, has called on manufacturing jewel- 
tts and purchased articles for which he has 
paid with checks. Some of those who have 
accepted his checks have had the same re- 
turned to them owing to the fact that his 
balance in the bank on which they were 
drawn does not amount to $2. 

The annual meeting of the Maiden Lane 
Historical Society’ will be held Thursday 
afternoon, March 29, at the rooms of the 
Jewelers’ 24 Karat Club, 15 Maiden Lane. 
A full attendance is requested as officers will 
% elected for the ensuing year at this meet- 
img and several matters of importance dis- 
cused. The death of Augustus K. Sloan, 
10 was the president of the organization 
iitee its foundation, will mean a change in 

t office and there are also to be changes 
‘mong both the vice-presidents and trustees. 
Pd involuntary petition in bankruptcy was 
led in the United States District Court, this 
Cty, last Wednesday against Isidore Frank- 
M, manufacturing jeweler, 106 Fulton St. 
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The petitioning creditors include: Follmer 
Prip, who holds a claim for $145; M. & I. 
Goldstein, $855, and Davidson Bros., $145. 
The day after the petition was filed, Judge 
A. N. Hand appointed Arthur Y. Dalziel as 
receiver under a bond of $3,000. The al- 
leged bankrupt, it is reported, has assets 
amounting to $15,000, consisting of finished 
and unfinished jewelry, machinery, tools, 
stock and fixtures, while the liabilities are 
approximated at $55,000. 

Creditors instituted bankruptcy proceed- 
ings in the United States District Court on 
Tuesday, March 6, against Joseph Gott- 
furcht, retail jeweler, 466 Tremont Ave. The 
petitioning creditors are R. Gsell & Co., $205; 
Casselhoff & Marshall, $43, and the Omega 
Watch Co., $438. The day the petition was 
filed Judge A. Hand signed an order ap- 
pointing Richard O. Smith as receiver under 
a bond of $1,000. Under the provisions of 
this order the receiver is empowered to con- 
tinue the business for five days if, in his 
discretion, it is deemed necessary and ad- 
visable. The alleged assets are placed at 
$1,500, while the liabilities are said to total 
$9,000. 

A warning has been sent out by the Jewel- 
ers’ Co-operative Bureau urging retailers in 
New York to look out for a woman believed 
to be a clever “pennyweight” thief, who has 
gotten some jewelry from Fifth Ave. estab- 
lishments which was later found in pawn- 
shops. The woman, who may give her name 
as “Mrs. Ward,” although she uses other 


‘names as well, is about 28 years old, five feet 


six inches tall and weighs about 140 pounds. 
She has a dark complexion, is very good- 
looking and has. pleasant manners. Her 
prominent features are her large mouth, good 
teeth and somewhat spreading nose. She is 
well dressed and evidently’ does not excite 
suspicion. She asks to see jewelry, generally 
diamond bracelets. 


It was announced last week that the cor- 
poration of T. K. Fishel-C. A. Bugli, Inc., 
has been taken over by Fishel & Bolle, Iric. 
R. Bolle, formerly of the R. Bolle Mfg. Co., 
of Providence, R. I., purchased the interest 
of C. A. Bugli. At the present time, Mr. 
Bugli is preparing to leave for Italy for a 
vacation. Fishel & Bolle will continue to 
make hair ornaments in shell and rhinestone 
and are adding several other lines of novel- 
ties. The office and factory is located at 327 
FE. 29th St. Theodore K. Fishel is president 
of the concern, while Mr. Bolle is secretary 
and treasurer. B. H. Mandle, representative 
of the concern, is now traveling through the 
middle west, while Leon Slomka left recently 
for a trip through the south. The concern’s 
other salesmen will leave shortly for their 
respective territories. 

It was learned yesterday that on Saturday, 
March 3, a man who represented himself as 
M. K. Flanzer, a retail jeweler at 4222 13th 
Ave., Brooklyn, called the establishment of 
Jacob J. Schmukler, 133 Canal St., on the 
telephone and asked that a bracelet watch 
valued at $200 be delivered on memorandum 
to a messenger. Mr. Flanzer is a customer of 
the Schmukler establishment so when a man 
appeared and asked for the watch and about 
the telephone conversation the watch was 
delivered to him. The man later called again 
on the telephone and said he had sold the 
watch and was sending a check by messenger 
and wanted two Princess rings valued at 
about $200 each. 
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When the man again vis- 
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ited the Schmukler establishment and pre- 
sented the check he was given the rings. It 
was not until the check had been presented 
at the bank and refused that it was learned 
that M. K. Flanzer, the jeweler in Brooklyn, 
knew nothing about the transactions. His 
name had been used without his knowledge. 
The police were notified but as yet no ar- 
rests have been made. 


J. Walsh & Co., Inc., retail jewelers, 52 
E. 14th St., filed schedules in bankruptcy in 
the United States District Court on Tues- 
day, March 6, listing their liabilities at $22,- 
373, and assets at $30,000. The liabilities 
represent unsecured claims, while the assets 
consist of debts due on open accounts. In- 
voluntary bankruptcy proceedings were in- 
stituted against this concern on Jan. 15, last. 
Among the largest unsecured creditors are: 
Aisenstein & Woronock, $206; I. Alberts & 
Son, $5,197; Adler & Hine, $771; Bayer, 
Pretzfelder & Mills, $3,287; Louis Batlin, 
$156; Samuel E. Bernstein, Inc., $185; Gor- 
ham Co., $348; Hyman & Zaslov, $234; Leon 
Hirsch, Inc., $699; Jacob Holtz, $974; In- 
ternational Silver Co. $159; Morrison 
Fountain Pen Co., $633; Mogi, Momonoi & 
Co., $1,309; J. Macher, $173; National Sil- 
ver Co., $285; B. Raff & Sons, $189; Henry 
J. Roth, $149; Samray Leather Novelty Co., 
$300; Louis Sacks, $1,166; Transatlantic 
Clock & Watch Co., $300; Taiyo Trading 
Co., Inc., $268; M. White, $787; Frankye 
Corp., $625, and the Chatham & Phoenix 
National Bank, $3,000. 


The first anniversary of the establishment 
of the Acme American Diamond Workers, 
Inc., a co-operative organization of diamond 
cutters at 120 Walker St., New York, was 
celebrated Saturday with a luncheon held in 
the Art Nouveau Room of the Hotel Astor, 
this city. It was attended by the various 
members of their company and their wives. 
Prior to the luncheon, the annual meeting 
of the stockholders was held, at which the 
directors were re-elected, as were the offi- 
cers, Joseph Polak, president and treasurer ; 
E. E. Prins, vice-president; E. Verlinden, 
Sr., secretary. These and Mr. Witmondt 
constitute the directorate. At the meeting, 
Mr. Prins spoke on behalf of the men, ex- 
pressed their appreciation of the services 
rendered by Mr. Polak during the year, and 
presented him with a very handsome office 
chair bearing an inscribed silver plate on the 
back. Mr. Polak responded fittingly. The 
luncheon which followed was attended by a 
number of guests, the only outsiders being 
A. Meyer, president of the International 
Diamond Workers’ Union, and his wife, and 
T. Edward Willson, editor of THe JeweEt- 
ERS’ Crrcu.ar. Mr. Meyer acted as toast- 
master and the first speaker was President 
Polak, who delievered a masterly address on 
the subject of “Co-operation,” in which he 
told of the reasons for the forming of the 
Acme Diamond Workers, Inc., what he had 
accomplished and why it had been able to 
overcome the difficulties which beset other 
co-operative organizations in the past. Mr. 
Meyer, besides presiding, also delivered an 
interesting address in which he told of co- 
operative organizations in the industry in 
Europe and what they had accomplished. 
Brief speeches were made by Mr. Wilmondt, 
Mr. and Mrs. Prins, Mr. Willson and others. 
The rest of the afternoon proved most en- 





(Continued on page 106) 











106 





(Continued from page 105) 





joyable in every way, as the lunch was fol- 
lowed by an informal reception at which the 
ladies entertained with musical selections, 
and dancing followed. 

Gustave Brandt, president of the Omega 
Watch Co., who has been in this country 
for some time, is sailing for his home in 
Paris, France, today (Wednesday), on the 
steamship France. 

The Jewelers Fraternal Association will 
hold its annual meeting on Saturday after- 
noon at 1:30 Pp. M. in Room 1704, at 15 
Maiden Lane. The meeting is to be held 
for the purpose of electing officers for the 
ensuing year and to transact other important 
business. 

George Sternecker, formerly with Sulz- 
berger Bros., as their New York repre- 
sentative, has accepted a position as local 
representative for A. A. Greene & Co., 
makers of chain bracelets and _lockets, 
Providence, R. I. Mr. Sternecker will main- 
tain an office at 37 Maiden Lane. 











Leo C. Stoltz, formerly in the employ of 
Jones & Woodland, is now associated with 
the Feldman Ring Mfg. Co., 50 Columbia 
St., as a member of the firm. 

Frank Krugler, salesman for Champenois 
& Co., manufacturing jewelers in the middle 


western territory, who was operated on 
Jan. 8 for stomach ulcers, is now rapidly 
recovering. He is convalescing at Lake- 
wood. 

It was announced last week that the part- 
nership of Stoltz & Swanwick, 162 W. Kin- 
ney St., has been dissolved by mutual con- 
sent. The business will be continued by 
H. W. Swanwick, under his own name, at 
50 Columbia St. 

The partnership known as Hookaylo & 
Co., consisting of Jacob Hookaylo and Isaac 
Baschkopf, has been dissolved and all claims 
against the partnership should be presented 
for payment at the office of Hookaylo & 
Co., 68 Orchard St. 

The Standard Jewelry Mfg. Co. is the 
trade name which has been filed for the 
jewelry manufacturing business conducted 
at 68 Springfield Ave., this city, by Michael 
Marino of 271 Littleton Ave., and Albert 
Niola, of 67 S. 11th St. 

E. S. Astley has returned from a trip 
through the southern territory in the in- 
terest of Ch>1vpenois & Co., manufacturing 
jewelers at 5 Walnut St. Edgar Cham- 
penois has been calling on the trade in 
Philadelphia, Baltimore and Washington for 
the same concern. 

In a cartoon portraying prominent New- 
ark people under the caption “Around 
Newark with Bill Steinke,” the cartoonist 
recently selected for one of his subjects 
Louis Van Moppes, of L. M. Moppes Dia- 
mond Co., 120 Clinton Ave. Mr, Van 
Moppes is shown with a handful of cards. 

Incorporation papers have been filed for 
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the Essex Novelty Co. Manufacturing 
jewelers, whose registered office is at 810 
Bread St. The registered agent is E. R. 
McGlynn. The authorized capital stock is 
$25,000. The incorporators are Samuel J. 
De Martine, Herbert J. Holley and Thomas 
H. Clarke. 

A number of Newark jewelry manufac- 
turers report that business has improved 
during the past few weeks, but say that it 
is “spotty.” Many seem to think that the 
volume of business this year will be much 
more favorable for those in the jewelry 
trade than it was last year. No one looks 
for phenomenal business this year, however. 








Trenton, N. J. 


Silver loving cups, which were distributed 
to winners in a bathing beauty contest which 
took place at the Second Regiment Armory, 
here, at an “Own Your Home Exposition,” 
under the direction of the Trenton Real Estate 
Board, were displayed in the windows of 
Fort and Goodwin and A. F. Williams, Tren- 
ton jewelers. 

The Embed Corporation has been char- 
tered in the office of the Secretary of State 
to operate from 72 Lafayette St. Perth 
Amboy, with Gilbert L. Peakes as agent, in 
taking over the business of the Embed Art 
Co., Inc., and manufacturing, selling, and 
distributing all k»nds of ornaments, jewelry, 
trinkets, novelties, and other articles. The 
concern has a capitalization of 1,669 shares 
divided into 500 shares of preferred stock, 
169 shares of preferred stock B, and 1,000 
shares of stock to be issued. The incor- 
porators and the number of shares held by 
each are C. Lansing Hays, of 60 Broadway, 
New York, 1; Edward C. Rowe, of 60 
Broadway, New York, 1, and J. Carlisle 
Swaim, of Montclair, 1. 

Confessing inability to collect by any other 
means, so it is said, Mrs. Katharine Will- 
iams, who operates a prominent and exten- 
sive jewelry business on E. State St., here, 
has filed legal action against W. Blaine 
Tams, of 915 W. State St., this city, for set- 
tlement of an account totaling $615.60. The 
amount asked is declared due for various 
articles of jewelry purchased more than a 
year ago. Interest from Jan. 1, 1922, to- 
gether with the costs of suit, are also being 
sought by Mrs. Williams. According to the 
bill of complaint, Mr. Tams began to buy 
the jewelry on Oct. 11, 1921, at that time 
purchasing a bowl and bread tray at $25 
each. In November, he bought a bon-bon 
dish. This cost $16. As the holiday season 
approached, however, Tams is said to have 
bought a platinum bracelet watch at $275, a 
diamond cluster scarfpin at $150, a barpin 
at $60, and other less expensive jewelry in 
Dec., 1921. 











Henry G. Booth, retired jeweler, died 
March 6 at the home of his son, E. E. Booth, 
Vicksburg, Va., aged 82 years. Mr. Booth 
was born in Rochester, N. Y., and was asso- 
ciated with his father in the jewelers’ trade. 
He became an expert in the diamond busi- 
ness, as he was an expert in clock repairing. 
For many years he conducted a jewelry store 
on State St., Rochester, N. Y., Mr. Booth 
leaves one son and a daughter, Mrs. Cora B. 
Miles, of Rochester. 
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Secretary Backus of National Jewelers B. 
of Trade in Western City to Help 
Organize Campaign 

Cuicaco, March 12—A meeting of th 
Chicago board of directors of the National 
Jewelers Board of Trade was held at noon 
today at the Chicago Athletic Club, im. 
mediately following a luncheon which was 
also attended by other members of the 
Board. 

Fred C. Backus, New York, secretary of 
the Board, was present at the meeting and 
will remain in Chicago several days to assist 
in a membership campaign which will be 
conducted. Plans for this campaign were 
discussed at considerable length and some 
very definite action was decided upon, which 
may include some of the nearby cities where 
the Board is not represented by resident di- 
rectors. 

The most important action taken at this 
meeting was the appointment of a member- 
ship committee with Sol Hess, acting as 
chairman, and the following members, each 
of whom is to be a captain of a team and 
will select the assistants on his team: J. G. 
Swartchild, of Swartchild & Co.; Harry 
Radix, of Thos. J. Bee & Co.; J. Stewart, 
of C. H. Knights-Thearle Co.; C. P. Dun- 
gan, of the International Silver Co.; A. C, 
Becken, Jr., of A. C. Becken & Co.; Sam 
Adelsdorf, of Goldsmith Bros. Co.; Howard 
Schafer, of Elgin National Watch Co; 


‘ Oliver Artes, of Keystone Watch Case Co.; 


Daniel Rothschild, of Rothschild Bros.; and 
S. J. Son, of Son & Prins. 








Milton Lubin, New York, Files Schedules in 

Bankruptcy Showing Assets of $16,124 

and Liabilities of $33,916 

Milton Lubin, wholesale and retail dealer 
in diamonds and jewelry, 598 Seventh Ave, 
New York, and against whom involuntary 
bankruptcy proceedings were instituted last 
October, filed schedules in the United States 
District Court, on Monday, listing his liabili- 
ties at $33,916 and his assets at $16,124. 
The liabilities are composed entirely of u- 
secured claims while the assets include cash 
on hand, $3.95, household goods, $30, other 
property in reversion, remainder and trust, 
$2,416, debts due on open accounts, $12,175 
and property in reversion, remainder and 
trust, $1,500. 

Among the largest unsecured creditors ar¢ 
the following: William Abraham, $507; A. 
E. S. Jewelry Co., $120; Ernest Belmont, 
$1,100; Brooklyn Ring Co., $500; Jas. Cresh- 
koff, $700; Crescent Chain Co., $190; Lev- 
tan Crawford Co., $178; Diamond Trading 
Co., $3,710; Paul Ditishaim, $160; Fera & 
Kadison, $1,078; Theo. W, Foster & Co, 
$159; A. Henneforth, $100; A. Hornstei, 
$375; Sam Kosher, $290; Ed. Kupchick, 
$1,100; Ferd Kaufman, $147; Leonard Mon- 
talto, $9.50; Harry Pomeranz, $224; W 
Rosenberg, $470; Louis Sacks, $227; E 
Samei, $150; Bernard Sherer, $4,112; L 
Gutter, $5,749; A. Montalto, $3,500; Levi: 
son & Co., $3,600; Musco Realty Corp, 
$320; Louis Sumner, $233; Jacob Shitzer, 
$1,100: Steiner Mfg. Co., $300; — 
Jacobs, $550; Max Manchex & Co, $674; 
Joseph Gelabert, $390, and Meyer Eanis, 
$450. 
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“Bob” Veith, representing the Esh Co., 
New York, spent the past week in Chicago 
calling on the trade. 

F.C. Emerson, of the Eisenstadt Mfg. Co., 
returned last week from a short business 
trip through Wisconsin. 

I. Schwartz, Heyworth building, left re- 
cently for the southwest and northwest and 
will be gone for three weeks. 

R. B. Piowaty, of the North American 
Watch Co., left last week on a two weeks’ 
business trip through the west. 

Hiram Long, vice-president of the Kar- 
ples Co., returned last week from Florida, 
where he spent several weeks resting. 

M. L. Sandfelder, of the D. F. Briggs Co., 
returned last week from Attleboro, where he 
spent the past four weeks, visiting at the fac- 
tory. 

Clarence Schroeder, who for many years 
was connected with the Heller-Rose Co., has 
associated himself with the shop of Bayardi 
Bros, 

A. W. Levy, Chicago manager for the Star 
Watch Case Co., left last week for his east- 
ern territory, where he will call on the trade 
for a few days. 

Arthur S. Alter, Chicago’ representative 
for Jacques-Kreisler, left last week for the 
Pacific Coast, where he will remain for 
about five weeks calling on the trade. 

R. Radewagen, engraver to the trade, 
moved his shop recently from the 13th floor 
of the Columbus building to 5 N. Wabash 
Ave, where he will have larger quarters. 

L. M. Graubarth, 1108 Heyworth building, 
has taken on the line of the Noyes Mfg. Co., 
of New York, which he will represent in 
Chicago in connection with his other lines. 
Frank Bruns, of the Chapin & Hollister 
0. and Kollmar-Rauch Co., left recently 
lor Wisconsin, where he will call on the 
rn He expects to return in about three 
Weeks, 

Louis G. Epstein, representing I. Schwartz, 
Heyworth building, has fully recovered from 
a operation, and left last week for Wiscon- 
‘m, where he will remain for about four 
weeks calling on the trade. 

David G. (Timothy) Hay, of the Warneke 
& Hay Co., has moved his Chicago office 
‘fom the Masonic Temple Vaults to suite 
; Columbus Memorial building, where he 
"as a more desirable location. 

Benjamin Meyer, vice-president, and 
erdinand Berger, sales manager of Joseph 

- Meyer & Bros., spent the past week in 
“iieago visiting H. M. Heymann & Son, 

) have charge of their local office, and 
calling on the trade. 


L. M. Graubarth, Heyworth building, no- 
tified the police last week that a sneak thief 
entered his office and escaped with a small 
grip of nickel chains. The grip was taken 
from the top of his trunk. The loss is esti- 
mated at about $50. 

Arthur Nissen, who has been connected 
with the Chicago office of Joseph Fahys & 
Co. for some time, severed his connections 
with this concern last week and expects to 
enter into the retail jewelry business. He 
will locate in Oak Park. 

The Double A Platinum Works, Inc., New 
York, made arrangements last week to estab- 
lish a Chicago office in the Chicago Savings 
Bank building, 7 W. Madison St. The con- 
cern expects to open and be ready for busi- 
ness within the next 30 days. 

Edgar Wilks has opened a shop in suite 
1301 Columbus Memorial building, where he 
will do engraving for the trade. Mr. Wilks, 
for the past three years, has been located at 
Elgin, Ill., and prior to that time was in the 
engraving business in Chicago. 

B. L. Harris, 425 S. Kedzie Ave., is now 
closing out his stock, as he expects to dis- 
continue business about April 1. Samuel 
Nagelberg has bought the fixtures and will 
take over the store. Mr. Nagelberg former- 
ly was connected with the 55th St. store of 
Samuel Foreman. 

Albert Ellbogen, of the Stein & Ellbogen 
Co., accompanied by his wife, left Tuesday 
for New York, and will sail on the steam- 
ship American Legion, March 17, for South 
America, where he will combine business 
with pleasure. He will return to Chicago 
about the middle of May. 

Hyman Sohn, 909 Mallers building, pol- 
isher and plater to the trade, recently sold 
out his business to Samuel Polinsky. Mr. 
Polinsky formerly was connected with the 
30hls Jewelry Co. Mr. Sohn has entered 
into the diamond business and will make his 
headquarters in suite 913 Mallers building. 

Workmen are busy in the office of John 
Mertz, Stewart building, remodeling the en- 
tire suite. Some of the space that had been 
allotted to the reception room has been used 
in enlarging the three private offices. The 
reception room has always been very large, 
and the additional space taken from this room 
could easily be spared. 

Congratulations were extended to S. C. 
Curtiss, 108 N. State St., last week in com- 
memoration of the 71st anniversary of his 
start in the watch repairing business. Mr. 
Curtiss celebrated his 87th birthday anni- 
versary on the 17th of January, and is very 
proud of the fact that he can still repair the 
smallest watches without the least of trouble. 
Mr. Curtiss served as an apprentice at Mead- 


ville, Pa., his home town, and after staying 
there for a few years moved to Elgin, where 
he was connected with the Elgin National 
Watch Co.’s factory for about 13 years. He 
then moved to Chicago, where he entered into 
business for himself. He has been located in 
his present office for about 20 years. 

The McCabe-Morris Co., Inc., is the name 
of a new manufacturing concern which be- 
gan operation last Thursday in suite 316 
State-Lake building. The principal members 
of the corporation are Arnold McCabe and 
William J. Morris, both of whom were as- 
sociated with Wendell & Co. for many years. 
Mr. McCabe, who was 14 years with Wen- 
dell & Co., has for several years past been 
in charge of their Chicago office. Mr. Mor- 
ris, for the past 32 years with Wendell & 
Co., has been associated with the New York 
office as general] superintendent, and made 
regular visits to their other plants. The new 
company will manufacture both platinum and 
gold jewelry and do special order and repair 
work of all kinds. Within the next month 
it will open an office in New York city, 
where Mr. Morris will be in charge, while 
Mr. McCabe will look after their business 
in this city. 

A large number of the jewelry credit men 
attended the regular noon meeting in the 
Marshall Field Men’s Grill on Tuesday of 
last week. In addition to the regular routine 
business, Attorney Louis Goldman spoke for 
more than an hour on the subject of credits 
and the problems that come to the credit 
man. He gave them the results of his ex- 
perience in collecting claims, handling ad- 
justments and examining creditors in bank- 
ruptcy courts. He analyzed agency reports 
and showed the value of these. He also told 


what could be learned from direct investiga- 


tion and how to get the information. He 
demonstrated the great value of credit and 
ledger information interchange as now prac- 
ticed by the trade here and gave specific 
cases where great losses have been pre- 
vented by the exchange of this information 
and cited other cases where losses could have 
been prevented had this procedure been fol- 
lowed. Mr. Goldman closed by covering 
briefly the subjects of “notes,” “statute of 
limitation,” “guarantees,” “homestead claims” 
and other legal phrases of credit. Mr. Gold- 
man has been requested to reduce his talk to 
printed form and copies will be given each 
member of the credit organization. 

Not much change was made during Febru- 
ary in the standing of the teams comprising 
the Jewelers’ Bowling League. It is not 
even expected that in the coming two months 
C. Borchers & Son will relinquish their hold 
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on first place. The only change is found in 
the position of the teams representing Otto 
Young & Co. and A. C. Backen. The A. C. 
Backen team has gone into fifth place and 
the Otto Young team into fourth place. The 
team representing A. Quint & Co. has lost 
the honor of the high for a single-game. 
This is now held by the Borcher team, with 
967; Quint, second, with 964, and A. C. 
Backen & Co., third, with 935. 

Joseph F. A. Finn returned last week from 
New York. 

C. O. Dobra, representing Riley & French, 
is spending two weeks at North Attleboro 
visiting the factory. 

A. L. Hancock, of the Bassett Jewelry 
Co., returned recently from a three weeks’ 
trip through the southwest. 

George H. Thomas, Heyworth building, 
left last Thursday for a three weeks’ trip 
through his eastern territory. 

Carol Donnelly, of T. N. Donnelly & Co., 
returned last week from a month’s trip to 
the south and Cuba, where he rested. 

George Weidig, Chicago manager for the 
Joseph Fahys Co., left last week for the 
south, to be gone for about 10 days on busi- 
ness. 

O. H. Arosin, St. Paul, spent several days 
in Chicago last week visiting the markets 
and purchasing new fixtures for his enlarged 
store. 

H. D. Seebeck, of Sykes & Strandberg, is 
spending a.couple of weeks at Attleboro, 
visiting the factory and getting his new 
Fall line. 

R. E. Redeker, of R. E. Redeker & Co., 
left last week for Philadelphia, whither he 
was called on account of the serious illness 
of his mother. 

J.C. Johnson, manager of the Los Angeles 
office of the Norris, Alister-Ball Co., is 
spending a couple of weeks in Chicago visit- 
ing the home office. 

Al. Kahn, representative for the Emerson 
Watch Case Co. and the Hudson Jewelry 
Co., left last week on a trip through the 
northwest territory. 

Earl Stamm, representing the Dueber 
Watch Case Mfg. Co., left last Sunday for 
New York, where he expects to remain for 
several weeks calling on the trade. 

C. E. Chapman, 124 S. Halsted St., is con- 


fined to his home on account of a severe at- | 


tack of the grippe. He is not expected to 
return to the store for another week. 
Harry Radix, of Thomas J. Dee & Co., is 
spending several weeks in Florida practising 
up golf, so as to be in good trim for the 
Chicago Jewelers’ Association tournaments. 
The R. & R. Jewelry Mfg. Co., 606 Mal- 
lers building, has taken the room next door 
(607), in order to give the company thé ad- 
ditional space it has needed for some time. 
Frank Moran, Kesner building, accom- 
panied by his wife, left last week for the 
east, where he expects to spend a couple of 
weeks visiting at the factories he represents. 
The National Specialty Watch Co., located 
in room 636, 127 N. Dearborn St., recently 
moved to the 12th floor of the Powers 
building, where more desirable quarters have 
been obtained. 
L. H. Schafer, of L. H. Schafer & Co., 
spent a day last week visiting at the office. 
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This is the first time that Mr. Schafer has 
been able to visit there since his illness of 
three months ago. 

David Holtz, diamond dealer, located in 
room 601 Mallers building, will remove his 
offices some time this week into suite 607 
Mallers building, where he will have con- 
siderable more space. 

B. O. (Chief) Hess, Chicago manager for 
the Frank Krementz Co., returned last week 
from a three weeks’ trip through the south- 
west. After spending a few days here, Mr. 
Hess will leave for the northwest. 

C. H. Spencer, vice-president of the 
Norris, Alister-Ball Co., accompanied by his 
wife, left last Thursday for Biloxi, Miss., 
where he expects to spend about four weeks 
recuperating after his recent illness. 

Edward Kirchberg, of 106 N. State St., 
returned last week, with his wife, from Cali- 
fornia, where he spent the past six weeks 
resting. He is the envy of his many friends, 
as he acquired a beautiful coat of tan. 

Friends of John J. Major, of the National 
Jewelers’ Board of trade will be pleased to 
learn that he is recovering very rapidly 
from an operation. He expects to remain 
at the Washington Blvd. Hospital for 
another two weeks or so. 

Among the visitors in Chicago last week 
were: J. B. Dickey, Newton, Kans.; E. E. 
Freeman, Oakland, Ia.; W. E. Ashland, Zion 
City, Ill.; M. Mindlin, of Mindlin Jewelry 
Co., Albuquerque, N. Mex.; A. Joseph, S. 
Jcseph & Son, Des Moines, Ia.; Al. Osterly, 
of Carl Osterly; W. F. Schirmer, Saginaw, 
Mich. 

The Eagle Watch Co., for the past four 
years located at 127 N. Dearborn St., re- 
cently purchased the fixtures and watch re- 
pairing business of Einar Nelson, 37 S. 
Wabash Ave. Mr. Nelson, having opened 
a retail jewelry at 4938 Irving Park Blvd. 
S. D. Etshokin and Max Bergman are the 
partners in the Eagle concern. 

While returning to his home last Thursday 
evening, “Bob” Wilson, of the International 
Silver Co., was accosted by two bandits at 
73d & Jeffrey Sts., who relieved him of his 
money, watch and scarf pin. Mr. Wilson 
was so taken by surprise that he was unable 
to say anything, and his friends think that 
was the first time anything ever made him 
speechless. 

The Eureka Jewelry Mfg. Co. is the name 
of a new corporation that commenced opera- 
tion last week in room 910 Reliance build- 
ing, for the purpose of manufacturing 18k. 
white gold mountings. The principal mem- 
bers in this concern are Harold Fisher and 
D. Deitch. Mr. Fischer formerly was con- 
nected with I. Plax & Co., and Mr. Deitch 
was with D. Beiman for some time, and 
prior to that time was in business for him- 
self. 








Salt Lake City. 


Otto Paulson, Burley, Idaho, stopped off 
here on his way to Mexico last week. 

Fred Christ. Blackfoot, Idaho, jeweler, 
was a visitor last week. R. A. English, of 
the same city, was also a visitor. 

C. W. Primrose, president of the Prim- 
rose-Jolliffe Corpn., the wholesale concern 
of the Clift building, is preparing for a two 
months’ trip through the mountain States. 

Ferra Decker, president of the Decker 
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Jewelry Co., a wholesale firm, has just te 
turned from a trip to Idaho where he re. 
ports business conditions as being satisfac. 
tory. ; 

Charles E, Anderson, proprietor of Ander. 
son & Co., and William Schubach, proprie. 
tor of the Schubach Jewelry Co., have re. 
turned from a very pleasant trip to the 
Pacific Coast which took several weeks, 

President Fred Slack, of the Utah Agso. 
ciation of Optometrists and manager of the 
Daynes Jewelry Co., reports considerable 
progress in the association’s drive for ney 
members. Mr. Slack was enthusiastic re. 
garding the future of the organization, 

Kenneth Decker, of the Decker Jewelry 
Co., a son of President Decker of the com. 
pany, has disposed of his interests in the 
business and will devote his entire time 
hereafter to the retail interests of Julius 
Jensen of Provo which he has recently ac. 
quired. Mr. Jensen will remain with the 
firm as head of the watch repairing depart- 
ment. 


Clifford R. Pearsall, head of the Leyson. 
Pearsall Co., one of the leading jewelry 
firms of this city, has been re-elected 
president of the aristocratic Alta Club. Mr. 
Pearsall was active in promoting the new 
Utah Liberty League, organized to fight the 
anti-tobacco legislation in the State and 
future laws regarded by the League as being 
of a freakish character. 

The Cardon Jewelry Co., Logan, has in- 
creased its capital stock from $10,000 to 
$50,000. The stock is to be divided into 50 
shares. Increased business made this move 
necessary. O. Guy Cardon is secretary of 
the company and the president is John F. 
Bennett, general manager of the big Salt 
Lake City department store known as Z, C. 
M. I. and one of the best known business 
men in the mountain States. 


The Barnett & Weiss people had a scare 
two nights ago when the building at 3rd, 
South and Main Sts., in which they are 
housed, caught fire. The loss on a drug 
store and clothing establishment will amount 
to $60,000 but so far the damage to the 
goods of the jewelry company has not been 
ascertained. It will almost entirely consist 
of smoke which seemed to penetrate every- 
where making the store unapproachable for 
a time. 

The Salt Lake Tribune of last Sunday had 
an interesting story concerning “Duke,” the 
fine English pointer belonging to John F. 
Boes, former president of the local jewelers’ 
association. “Duke” was responsible for 
saving Mr. Boes’ life when he suffered an 
apoplectic stroke while duck hunting last fall. 
The paper tells how the dog by persistently 
barking attracted the attention of 
sportsmen and Mr. Boes was finally rescued 
from a perilous position. 

The formal opening of the new optical de- 
partment of Z. C. M. I.—Zion’s Co-opera 
tive Mercantile Institution—has been a0 
nounced. The department will be conducted 
by the Orens Optical Co., 207 S. Main St. 
owned by Samuel G. Orensteen, who was 
with the Schubach people of this city until 
two or three years ago. J. L. Lewis, 
charge of the optical department of Smith's 
Diamond Shop, is to practice at Z. C. M. |. 
for Mr. Orensteen. Z. C. M. I. was orgat- 
ized by Brigham Young in pioneer days * 
a mutual concern. 
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John Spencer, retired jeweler of Edger- 
ton, Wis., on the occasion of his 91st birth- 
day, enjoys the distinction of being the 
gcond oldest resident of his home city. Mr. 
Spencer was born in England. 

Wisconsin incomes were 15 per cent larger 
st year than they were in 1921, according 
i) A. H. Wilkinson, collector of internal 
revenues, Milwaukee. Taxable income in 
the State will pay a total Federal tax of 
about $18,500,000 in 1923, according to esti- 
mates of Mr. Wilkinson. 

Announcement is made of the approaching 
marriage of George M. Rank, of the Rank 
& Motteram Jewelry Co., Milwaukee, and 
Miss Harriet Jane Hooker, The ceremony 
will take place on April 7, at the home of 
G. G. Owen, 557 Lake Drive. A reception 
for immediate relatives and friends will be 
held after the wedding. 

The D. Goldman Jewelry Co., Milwaukee, 
las opened its new jewelry and watch re- 
pit shop on the third floor of the Empire 
building. The shop was formerly located in 
the Goldman store, but growth of the busi- 
ness necessitated larger quarters. The new 
department is equipped with special new 
machinery and ranks with the finest in the 
city. 

The guild movement in America is raising 
the standards of production in all of the arts 
and crafts which have embraced its methods 
of organization, according to Frank Gardner 
Hale, dean of the Boston Guild of Gold- 
smiths, who is a March exhibitor at the 
Milwaukee Art Institute. The movement, 
started in America 25 years ago, is a modifii- 
cation of the medizval guild system. 

The first annual bowling tournament of 
the Knights of Columbus will be held in 
Milwaukee, coincident with the holding of 
the National A. B. C. tournament. Three 
hundred and fifty teams will roll the min- 
tralites for the honor of various chapters 
leated throughout the United States. Henry 
Rank, of Rank & Motteram, leading Mil- 
waukee jewelers, is chairman of the finance 
ad prize committee of the tournament. 

Joseph Raymond, of Chippewa Falls, Wis., 
has moved his jewelry store from 26 W. 
Spring St., several doors west, to 34 W. 
Spring St. where he has secured better 
quarters. The change was made necessary 
by rapid growth of the business, which made 
the former quarters entirely inadequate. 
Watch repairing, in which Mr. Raymond 
Secializes, has increased almost 30 per cent 
sme one year ago, according to Mr. 
Raymond. 


Business men of Superior, Wis., to the 
tumber of 80, gathered at the Hotel Superior 
for a discussion of current business prob- 

and to participate in the annual ban- 
quets of the city’s merchants. Irving S. 
Paull, business analyst and secretary of the 
te joint congressional committee on agri- 
cultural inquiry, addressed the meeting on 

€ Outlook for Business.” Mr, Paull 
Predicted widespread prosperity for the com- 
™ months, 

Representatives from many Wisconsin 
welry firms were in the city last week call- 
™ on the trade. Proximity of Easter is 
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evidently the cause of the business stimula- 
tion noted by wholesalers at this time. 
Among the jewelry houses in the State 
whose representatives called on the trade 
here during the week are: O. C. Boelte, 
Columbus; M. L. Crane, Adams; Gottfred- 
son & Nicoll Co., Kenosha; J. M. Bostwick, 
Port Washington; Schneider Bros., Burling- 
ton; Amidon Bros., Hartford. 

LeRoy Umbs, son of John G. Umbs, prom- 
inent Milwaukee jeweler, was one of two 
artists who opened the piano concert season 
in Milwaukee, appearing in a joint recital 
at the hall of the Wisconsin Conservatory 
of Music. Mr. Umbs is one of the faculty 
members of the conservatory, and has 
studied extensively in Milwaukee and the 
east. The program was given for the bene- 
lit of faculty, students and patrons of the 
conservatory and attended by a large num- 
ber of people, 

“A wonderful institution” was the endorse- 
ment given by Henry Rank, of Rank & 
Motteram, Milwaukee jewelers, to the 
Y. W. C. A. in a letter to headquarters of 
that organization, accompanied by his con- 
tribution to the drive for $30,000 being en- 
gineered by the organization. The Y. W. 
C. A. provides a special home for working 
girls where the right type of environment 
is found, and business men of the city are 
loyally supporting the association in its ef- 
forts to maintain this home. 

One of the most unique style ‘shows ever 
promoted in Milwaukee will take place be- 
tween March 12 and 17. The show, in 
which several jewelry firms will partially 
participate, will spread the length of Grand 
Ave., Milwaukee’s leading business street. 
At 8 Pp. M. every evening of the week, cur- 
tains of about 30 leading store windows will 
be drawn aside, and living models will step 
out to display the latest in wearing apparel 
of all kinds. New hats, coats, suits, hosiery 
and footwear will be demonstrated, with 
even the men’s stores having live models 
displaying the latest masculine style trends. 
The affair promises to attract thousands of 
people downtown during the week. 

The Bunde & Upmeyer Jewelry Co., of 
Milwaukee, is making the championship 
medals for the winning teams in the Na- 
tional Bowling Tournament of the American 
Bowling Congress, in action from March 
10 to April 8. Teams from every State in 
the Union are registered in the meet, which 
has the largest enrollment of any national 
bowling tournament in history. Wisconsin 
alone is contributing one thousand teams, 
four of which roll under the banner of 
Bunde & Upmeyer. Fred J. Theleman, 
senior member of the jewelry firm bearing 
his name, will also be one of Milwaukee’s 
contributions to the tournament, bowling 
with the F. O. E. team. The medals being 
made by Bunde & Upmeyer will be splendid 
examples of the engraver’s art, according to 
officials of the jewelry firm. 

Paris air is good for watches, according 
to Henry Rutherford, Greenwich Ave., Mil- 
waukee, Mr. Rutherford went abroad last 
Summer. In Paris, he took his watch to a 
jeweler to be repaired, and promptly forgot 
the location of the jeweler’s establishment. 
He reported the loss to the gendarmes and 
although he had forgotten case and works 
numbers, was assured that they would find 
the missing timepiece. So Rutherford re- 
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turned to Milwaukee, leaving his address 
with the prefect of police. Recently came 
a message from the prefect, providing a 
pleasant surprise to Rutherford. “We have 
found your watch in the shop of a Swiss 
jeweler in the Montemarte, who used to 
patch up cuckoo clocks. No one else in 
Paris would try to repair a watch. Any 
further commissions ‘cheerfully attended to.” 
Rutherford led his family and six friends to 
the express office to get the returned watch. 
“It must be Paris air,” said Rutherford, as 
unwrapping the package consigned to him, 
he found therein a clock eight feet high, and 
two feet thick. 











“Gus” A. Berglund, a traveler for the 
Stange Jewelry Co., spent the past week in 
the house, after a trip of four weeks in 
northern territory. He will resume his road 
work the coming week. 

Nicholas H. Davis, salesman for the Ruby 
Jewelry Co., has been sick at his home for 
several weeks past. His condition has shown 
no marked improvement, and just how soon 
he will return to work is very uncertain. 

C. L. Stange, of the Stange Jewelry Co., 
will return the first of the week from a 10 
days’ eastern trip. He attended the national 
convention of the Demolay Order at Balti- 
more and attended to business in Philadel- 
phia. 

The Hess & Culbertson Jewelry Co., 
which has been conducting a removal sale 
since the remodeling of the new quarters at 
9th and Olive Sts. was started, expect to 
have the new room ready for occupany on 
March 17, and the remaining stock and fix- 
tures will be moved at that time. The new 
store will be open for business on Monday, 
March 19, but the formal opening will not 
take place till a date which will be announced 
later. The entire room which they leased 
will not be occupied by the jewelry store, 
but a liberal storeroom has been finished off 
on the east side of the room, which is being 
offered for rent. 
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Business Troubles 





The Windsor Gift Shop, Montreal, Can., 
has been adjudged a bankrupt. 

Dean & Leney, Manchester, N. H., are 
offering creditors 50 cents on the dollar. 

W. M. Farrington, Pittsfield, Me., is re- 
ported to be in bankruptcy. The assets are 
said to be $240 and the liabilities about 
$3,000. 

A voluntary petition in bankruptcy has 
been filed by the Arnold Jewelry Co., 
Texarkana, Ark. Assets are about $25,000, 
with liabilities of $39,000. 

A petition in bankruptcy has been filed 
by Hay Bros. Jewelry Co. owner of 
jewelery stores in Arkansas, and a first 
meeting of creditors was called for March 
10 at Fort Smith. The nominal assets are 








given as $35,274 and the liabilities at 
$28,841. 
R. H. Seaman has re-engaged in the 


jewelry business at Broken Bow, Nebr. 











The E, W. Reynolds Co. has notified its 
customers that its doors will be closed every 
Saturday at noon hereafter. 

E. W. Reynolds, wholesaler, is enjoying 
a visit of friends from Long Island, New 
York, who live near his boyhood home. 

Louis Aisenstein, vice-president of Aisen- 
stein, Woronock & Sons, Inc., New York, 
is spending a short time in Los Angeles. 

Roger W. Cannon, traveling salesman for 
Ira W. Smith, manufacturers’ agent, has 
gone to San Francisco on a business trip. 

The Berson-Measer Co., temporarily lo- 
cated in the Meyer Lissner building, 524 S. 
Spring St., will move soon to the new 
Jewelers’ building on S. Hill St. 

George Goldberg, representative of Unter- 
meyer-Robbins & Co., New York, is spend- 
‘ing a few weeks in Los Angeles and has 

een enjoying his favorite game of golf with 
Los Angeles friends. 

Harry Kortz, of the Kortz Jewelry Co., 
Denver, Colo., is spending the Winter in 
Los Angeles and visiting relatives here. 
He reports having done a very satisfactory 
‘business the past year. 

M. J. Kohner, wholesaler, has moved 
from the fourth to the sixth floor of the 
Broadway Central building. He will have 
much larger and more commodious quar- 
ters in his new location. 

E. T. Stoddard, Whittier, has just moved 
from 112 Philadelphia St. to No. 118 on the 
same street. His new store has been re- 
modeled for his use and he has installed 
new fixtures, making it a very attractive 
place of business. 

Arthur E. Kosches, diamond broker, re- 
cently with the Weinstein concern in the 
Title Guarantee building, has opened an of- 
fice of his own in the same building. He 
is a brother of Adolph Kosches, of the 
California Jewelry Co. 

With the return of Spring the devotees 
of golf among the jewelers here are prepar- 
ing to indulge in their favorite sport and 
have set the date for their first tournament 
March 13, the game to be played at the 
Hollywood Country Club. 

A. J. Wilkinson, who has been in the 
jewelry business in Minneapolis, Minn., for 
20 years, has opened a new store at 2615 
N. Broadway, Los Angeles. For the last 
seven months Mr. Wilkinson has been with 
the Ernsting Co., San Diego. 

The executive committee of the California 
State Gold and Silversmiths’ Association 
has fixed the date for the next meeting for 
April 12, 13 and 14. The meeting will be 
held in San Francisco. It is expected that 
southern California will be well represented 
there. 

George Tucker, formerly of Salt Lake, 
who came to southern California last Sep- 
tember and has been in San Diego since 
that time, has taken a position in the watch 
department of Feagans & Co. He was with 
Boyd-Park, Inc., Salt Lake City, for 12 
years. 

Mr. and Mrs. George D. Davidson and 
Mr. and Mrs. G. Frank Davidson, of the 
George D. Davidson Co., of California, ac- 
companied by Mr. and Mrs. Harger, Sacra- 
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mento, have been spending several days in 
San Diego. Mr. Harger is here recuperat- 
ing from a spell of illness. 

Benjamin C. Crandall, of S. Nordlinger 
& Son’s sales force, spent the week-end on 
a 350-mile automobile trip through the 
southern part of the State. His route was 
via Oceanside, Escondido, Ramona and Mesa 
Grande to Warner’s Springs, returning by 
way of Hemet, Murrieta and Elsinore. 

The Carl Entenmann Jewelry Co. recently 
completed the manufacture of 1,500 very 
attractive gold badges and cap pieces for 
the Los Angeles police force. They were 
worn in public for the first time on Wash- 
ington’s Birthday, when the force was out 
on parade. They were of quite different 
design from the badges formerly worn and 
won much admiration. 

A. Levin, of the Levin Jewelry Co., Calu- 
met, Mich., accompanied by his wife, is 
spending the Winter in southern California. 
He closed his store at Calumet, intending 
to re-open it on May 1. He finds the climate 
here quite different from that at his home 
in northern Michigan. He is favorably im- 
pressed not only with the climate but with 
business conditions here. 

P. J. Koke, of Koke, Slaudt & Liver- 
more, has just reached home from his ex- 
tended trip east. He was gone about three 
months, having called on customers after 
crossing the Rocky mountains, H. L. R. 
Livermore, who went east with him, has not 
yet reached Los Angeles, but is in San 
Francisco. H. W. Slaudt, of Koke, Slaudt 
& Livermore, sailed on Saturday, March 3, 
for Honolulu. He expects to be gone about 
three weeks. 

Edward Nooner, who about three months 
ago held up and attempted to rob Jos. Joel, 
401 W. 4th St., pleaded guilty when brought 
into court and was sentenced to from one 
to 10 years in the State Penitentiary at 
San Quentin. He has already begun to 
serve his term. He entered Mr. Joel’s store, 
pulled a gun on him and his assistant and 
demanded a number of diamonds. Joel 
talked with him to gain time until others 
came and the would-be robber became 
alarmed and fled across the street. He was 
pursued by Joel and several others and was 
finally captured. 

Jewelers from out of town who have been 
here recently to call on Los Angeles whole- 
salers include: Raymond Finch, Covina; 
V. E. Duncanson, San Bernardino; C. H. 
Kelly, Pasadena; C. W. Middleton, Pomona; 
Mr. Asher, of the Asher Jewelry Co., and 
Mr. Hoffman, of the Hoffman Jewelry Co., 
Santa Ana; Charles E. Perham and W. C. 
Stairs, San Pedro; A. J. Dutton, Anaheim; 
H. E. Wellman and F. M. Bryan, Alhambra; 
D. Van Wart, Huntington Park; J. How- 
ard Blanchard, R. H, Wilson and J. Posner, 
Ocean Park; John Parker, Huntington 
Beach; Frank Fraiberg, Sierra Madre; Miss 
Andrews, Redondo; L. C. Tucker, Sierra 
Madre; A. A. Goodyear, Santa Paula; T. S. 
Lailey, El Monte; H. G. Ross, Glendale, 
and Mrs. W. A, Draper, Tranquillity. 








Some time during the night of March 6, 
a window in the jewelry store of Jerome 
Meyer & Sons, Wilkes Barre, Pa., was 
smashed. The thieves succeeded in escap- 
ing with diamond rings valued at $3,900. 
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Notes from Iowa. 





Joe Nyby, Clear Lake, will open a jewelry 
and repair shop at Lake View. He has 
leased a location in the opera house block 

The Jones Drug Co., Rock Rapids, has 
sold its jewelry department to F. B, Wi. 
kinson, Lennox, S. Dak., who will condue 
the business at the present location, 

Dick Feldhahn, who recently sold his jp. 
terest in the Lebeck & Feldhahn Jewelry 
Co, at Harlan, has accepted a position jn 
Beloit, Wis., and has departed for that City, 

Officials of the Parker department store 
in Davenport announce that William . 
Driggs, formerly with the firm of C, ] 
Josephson, of Moline, will be manager of 
the jewelry section. 

W. O. Tollefson has taken a position 
with M. J, Soukup, Decorah jeweler, He 
succeeds Arthur Helegson, who is looking 
for a location with the intention of going 
into business for himself. 


Rudolph B. Bunker, Remsen, will estab. 
lish a jewelry store at Bancroft. He has 
leased a building and expects to open it 
soon. Bancroft has been without a jeweler 
since the departure of L. A. Tostenson, who 
went to Toledo, Ia. 


Earl George, diamond expert for the 
Plumb jewelry store, Des Moines, in an 
address before the Kiwanis Club, told of 
the traditions connected with the famous 
gems of history, and described the diamond 
mines of South Africa. 

Mrs. Lucienne Witty, widow of the late 
Joseph J. Witty, of the firm of Hopkins 
& Witty, Dubuque, has disposed of her in- 
terest in the store to Mr. Hopkins, The 
deal terminates a partnership of 26 years’ 
standing. Hopkins & Witty succeeded their 
employers, A. R. Knight & Co., in the 
jewelry business back in 1897. They have 
occupied the same location continuously 
since that time. 

Prior Tinsley, pioneer jeweler of Harlan, 
died recently from an attack of pneumonia. 
He was 73 years old and had been in busi- 
ness in Harlan for 50 years. He and his 
brother Fred established a jewelry store in 
that city in 1873. Cline G. Tinsley, son 
of the jeweler, entered the business 22 years 
ago and was a partner at the time of his 
father’s death. They had planned to cele 
brate the 50th anniversary of the firm next 
Fall. Mr. Tinsley is also survived by his 
widow, and two daughters, Marie and 
Genevive of Washington, D, C. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended March 10, 1923 


The U. S. Assay Office reports: 


Gold bars exchanged for gold coins.. $3,111,228.37 
Gold bars paid depositors.........++ 88,755.28 


ae 
Total $3, 199,983.65 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


OEE eer ep or rem rene $350,415.44 
March Digs caGetuuetbessahranne nee 236,054.34 
SESE eee en er 129,179.79 
CO rear ee pro i 127,626.94 
RN FO osc td a eela teen aes 2,173,488. 
RTO cig ccc oransacieyrceseen’ 94,463. 
ee 
a a a $3,111,228.37 
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factories. 


Julius Wise contemplates visiting the fac- 


wries he represents and will leave in the 
yar future. 


s, §. Florsheim, of Jos. H. Meyer Bros., 
Yew York, is here and states that he 
‘nds business very good. 

Albert Hansen, leading jeweler of Seattle, 
Wash, is in San Francisco, where he ex- 
yets to stay for several weeks. 

“Mrs. Josie Fagani, formerly with A. 
Hofman and well-known to the trade, has 
iecome the bride of E. Skelly of this city. 

Michael Rapaport, 911 Kearney St., has 
snnounced the sale of his jewelry and second- 
and business at that place to Jack Socklow. 
Mr. and Mrs. Lyons, of Providence, R. I., 
we here in the course of a vacation trip to 
the Pacific Coast. Mr. Lyons is of the 
lvons Mfg. Co., Providence. 

(alifornia jewelers visiting the trade this 
wek include: Jos. Cohn, Marysville, 
Howard Stackpole, San Jose, J. B. Joseph, 
of Salinas and Frank Marvin and wife of 
Santa Rosa, 

Miss Estelle Weinshenk, daughter of 
jarles Weinshenk Sr., of Chas, Weinshenk 
& Son, was married. Feb. 18 to Walter 
Rosenberg. The ceremony took place at the 
Hotel St. Francis. 

George Fox, representing the Fox Manu- 
facturing Co., is here, calling on the jewelry 
trade. He attended, as guest, the regular 
wekly meeting of the Wholesale Material 
Dealers’ Association on March 1, 

A. W. Huggins, president of A. I. Hall & 
son, has returned from his trip east in the 
course of which he visited his son, Dr. 
Maurice Huggins, formerly of the Uni- 
iersity of California, who is at Harvard, 
cing the holder of a scholarship at that 
university, 

\t the last meeting of the Western Divi- 
‘on, National Jewelers Board of Trade, the 
‘plication for membership of Ed. M. Gil- 
ut & Co, was favorably passed on by the 
firectors. The firm has also become a mem- 
wt of the Wholesale Jewelers’ and Silver- 
miths’ Association, 

Mark M. Lichenstein of the Lichenstein 
twelry Co., Bakersfield, was in the city a 
ew days ago, to bring his wife to the St. 
‘rancis Hospital. Mrs. Lichenstein is being 
‘ated for injuries sustained in a recent 
automobile accident. Her condition is 
‘ated to he improving. 

the fourth floor of the Sachs building, 140 
ay St, is in the hands of decorators, 
ainters, etc., who are completely transform- 
ng tt for the use of the W. B. Glidden Co., 
“presenting R. Wallace & Sons Mfg. Co. 
When completed, the firm will occupy the 
ga Its former quarters were at 85 
1. J, Watson, advertising manager for 
\ I. Hall & Son, now carries his office in 
ant He has been dispossessed by 
ee The offices in the Jewelers’ 
- ding are being re-modeled and enlarged. 
fs en completed, the main corridor will be 
own as “Maiden Lane.” The Portland, 

‘, branch of A. I. Hall & Son, of which 

c¢ H. Smith is manager, has also been 


“ 


THE JEWELERS’ 


re-modeled by the taking in of extra space 
and general beautification. 

Horace H. Allen, Coast manager for the 
Oneida Community Ltd., just back from a 
business trip to Los Angeles, announced 
that the Oneida Community Ltd. road show 
is due in this city before the end of March. 
The fine display of silverware will be ex- 
hibited at the St. Francis. Hotel. Coming 
from the home office of the Community, with 
the road show, will be C. W. Inslet, L. A. 
MacKown and §S. A. Griffith. 

The sterling silver exhibit of the Interna- 

tional Silver Co. is showing in Oakland 
this week where it is meeting with a 
splendid reception. The Trans-Bay city is 
a great home residence district, many of the 
finest residences in northern California 
being in and about Oakland. The 
talks by Joseph D. Little on sterling silver 
have been arousing keen interest among 
the wealthy, and even the modestly well- 
to-do matrons of Oakland. From Hotel 
Oakland the sterling silver display comes to 
this city. Edward V. Saunders, Coast 
manager for the International Silver Co., 
and a staff of his aids are traveling with the 
exhibit. 
_ Miss Marguerite Walker Jordan, assistant 
to the president of the Gorham Co., has been 
arousing much interest here, amongst art- 
lovers, by her lectures, at the Palace of Fine 
Arts. Coming direct from the home office 
of the Gorham, Miss Jordan is touring the 
country, accompanied by one of the finest 
collections of silver, ever seen on the Pacific 
Coast. She is a recognized expert on the 
subject and her interesting remarks on 
“The Romance and History of the Art of 
Silversmithing” would have been a great 
attraction, even without the collection of 
silver to illustrate her lecture. Miss Jordan 
has now left for Portland, Ore., to continue 
her tour. 








Pacific Coast Notes 





S. E. Burrows, Calexico, Cal., has been 
succeeded in business by W. W. Hughes. 

George W. Ryder & Son, retail jewelers 
of San Jose, are preparing to move on April 
1 to S. Ist St., San Jose. 

The Portland, Ore., office of A. I. Hall 
& Son, San Francisco, is being enlarged and 
in future will be double its former size. 

A well arranged and neat jewelry store 
has been opened at 258 S. Pacific Boulevard, 
Huntington Park, by C. L. Runyon, who 
was formerly in the jewelry business at 
Glasgow, Mont. 

T. B. Stanton is establishing a new jewel- 
ry store in Arlington, Ore. He has had con- 
siderable experience as a watchmaker, it is 
stated, and he expects to handle a good line 
of high-grade jewelry. 

The death is announced of Wm, J. West- 
phal, manager of the Westphal «jewelry 
store, 1405 Park St., Alameda, Cal. The 
deceased was the son of Mrs. O. F. West- 
phal, proprietor of the store, whose husband 
died some years ago. 

M. W. Wiard, who formerly owned a 
jewelry store in Oakland, Cal., is one of the 
newest merchants to settle in La Mesa, Cal. 
He has purchased the large building known 
as the Hotel La Mesa block. His jewelry 
store is on Lookout Ave. During his 50 
years as a watchmaker, Mr. Wiard has 
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naturally gained much experience. He 
started in business in Chicago in 1872, later 
owning stores in Denver, Col., and Oakland, 
Cal, 

The Lewis Jewelry Co., which operates 
stores in a number of southern California 
cities, has inaugurated its Glendale branch, 
under the management of F. C. Butler, who 
has been associated with the Lewis Jewelry 
Co. for several years. The store is in the 
Jensen Palace Grand Shops, on North Grand 
Boulevard. 

Harry Edward Freund, of the National 
Jewelers’ Publicity Association, speaking in 
Portland, Ore., aroused a responsive feeling 
among jewelers when he stated that the busi- 
ness is misunderstood by the public and is 
even regarded by Congress as “non-essen- 
tial.” He advocated publicity to refute this 
state of things. 

A. H. Chute, jeweler of San Jacinto, Cal., 
has decided to move to Los Angeles and at- 
tend to other business. He stated that he 
is not leaving San Jacinto because of lack 
of business, for he considers there is a fine 


‘opportunity for a jeweler in the southern 


town. Property interests are taking him to 
Los Angeles, where his wife owns a couple 
of hotels. 











J. L. Allbritton, of Jackson, Miss., is 
here on a business trip. 

George E. Surgi, jeweler of Covington, 
La., has been in the city making purchases. 

H. L. Schroeder, formerly with White 
Bros., is going into business on his own ac- 


count. He is now looking around for a lo- 
cation and expect to secure one in a few 
days. 

W. B. Young, vice-president and treasurer 
of A. B. Griswold & Co., who has been 
quite ill for some time, is out again, and 
looking well. Mr. Young is now the oldest 
member of the firm. 

James E. Hennessy, traveling representa- 
tive of W. E. Taylor Co., Inc., has returned 
from an extensive trip through Texas, 
Arkansas, Tennessee and Miss. He reports 
conditions much improved in that territory. 

C. P. Young, with Henry Blank & Co., 
Newark, N. J., is spending his vacation with 
his brother, W. B. Young, and is really 
having a good time. C. P. Young is a 
native Orleanian, but has Jived north some 
years. 

Alexander Hay, who conducts a jewelry 
and antique shop at 321 Royal St., reported 
to the police on Monday that a negro had 
just entered his place and escaped with two 
trays of gold rings valued at $640. Mr. 
Hay says he seemed as though he were 
about to make a purchase, and asking about 
some other articles in the store, ran into the 
street with the tray of rings, and disap- 
peared. One tray with which he got away 
contained 72 rings, and he also got six rings 
from a tray of antique articles. 








A display window in the jewelry store of 
J. Weinstein, Peoria, Ill, was broken one 
night recently by a thief who escaped with 
several revolvers, a number of razors and 
a few knives. 
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H. H. Kiger is spending several weeks in 
New York and the east on a_ business 
trip. 

J. F. Mulhaupt has removed his jewelry 
store from 914 Main St., to 1235 Grand 
Ave. 

D. B. Ward, of D. B. Ward & Co., is 
making a short trip out in Kansas this 
week, 

J. B. Crawford will open a jewelry store 
at Independence and Benton Boulevard, at 
an early date. 

C. L. Frost, Odessa, Mo., and Carl Haag, 
Osawatomie, Kans., were visiting the local 
markets last week. 

Forrest Smith, Richmond, Mo., has bought 
the Hixon jewelry stock at Richmond, and 
will conduct that business there. 

Earl Littlefield, formerly with the C. B. 
Norton Jewelry Co., has started a trade re- 
fair shop with the Hassig Jewelry Co. 

Frank Robinson, traveling for the Meyer 
Jewelry Co., is back in his territory, after 
attending the convention at Hastings, Nebr. 

Mrs. C. S. Craven has just returned from 
a six weeks’ visit with her mother in Texas. 
Mr. Craven is president of the Craven’s 
Diamond Shop Co. 

Frank Robinson, traveling for the Meyer 
Jewelry Co., became suddenly ill while out 
in his territory, and was forced to come 
home, where he is under the care of a 
physician. 

Miss Rose Dahlgren is a recent addition 
to the order deyartment of the C. A. Kiger 
Co., Miss Dahlgren was previously connected 
with Montgomery Ward & Co., having been 
in the jewelry department of that firm for 
14 years. 

F. C. Henneger, Columbia, Mo., one of 
the oldest retail jewelers in the State, re- 
cently died at his home there. Mr. Henne- 
ger was well known to jewelers all over the 
country, and his death comes as a shock to 
many people. 

A. G. Madtson, Ottawa,’ Kans.; A. L. 
Dickman, Sedalia, Mo.; E. L. Morrison, 
Excelsior Springs, Mo.; Ora Stutzman, 
Topeka, Kans.; A. H. Meyer, Lawson, Mo., 
and W. G. Coplin, Paola, Kans., were 
Kansas City visitors the past week. 

Frank White, of C. W. White & Sons, 
Guthrie, Okla., spent several days in Kansas 
City this week. .In addition to his interest 
in jewelry, Mr. White was enthusiastically 
inspecting various lines of radio equipment, 
and made a large number of purchases in 
that line. 

Johnson, the Jeweler, a suburban jeweler 
located at 1027 E. 3i1st St., near 3lst and 
Troost Sts., is closing out his stock of dia- 
monds, jewelry and silverware this week 
at a special sale. The remainder of the 
stock will be moved to Kansas, where this 
concern operates another jewelry store. 

Members of the C. A. Kiger Co. have 
received cablegrams to the effect that C. M. 
Kiger, who is traveling in Europe on a busi- 
ness trip for the firm, is now in Germany 
on his way into Holland. Mr. Kiger is not 
expected home for a number of months, as 
he plans to visit several continental cities 
while abroad. 
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The display of Oneida Community ware 
at the Hotel Muehlebach, March 5 and 6, 
was most favorably received here. The new 
pattern, the Bird of Paradise, which is fea- 
tured this season, was introduced, and caused 
rather a sensation among local dealers. Six 
representatives of the advertising department 
were in charge of the showing. 

W. C. Meinhardt, Independence, Kans.; 
Mr. and Mrs. E. L. McDowell, of Arkansas 
City, Kans.; L. J. Wendell, Creston, Ia.; F. 
O. Nelson, Newton, Ia.; B. C. Thomas, 
Marysville, Kans.; Gene Webber, Lexing- 
ton, Mo.; Frank Parsons, Craig, Mo., and 
C. J. Benson, Lees Summit, Mo., were 
among Kansas City visitors last week. 

The next monthly meeting of the Kansas 
City Wholesale Jewelers’ Association will 
be March 19. The program for the meet- 
ing has not been announced, but in addition 
to the regular business of the organization, 
an entertainment feature will be given, which 
promises to be both educational and inter- 
esting for the members, The attendance at 
the past several meetings has been better 
than previously, and special efforts are be- 
ing made to increase this attendance at the 
next meeting. The meeting will be at the 
Hotel Baltimore. 

The bankruptcy stock and fixtures of 
Henry Hakan, retail jeweler, 12th and Wal- 
nut Sts., were sold at receiver’s sale here 
Feb. 27, to Joseph M. Gordon, of Boston. 
The total obligations of the firm were 
$40,000 and the property sold for $11,600, 
the fixtures having been appraised at $3,000 
and the stock at $23,000. Mr. Gordon, who 
is well known as a dealer in that line, is 
arranging a sale of the merchandise at the 
Hakan store, which will probably clear the 
stock. Mr. Hakan expects to re-enter the 
retail jewelry business here, at some future 
date. 

Leo H. Feld, proprietor of the Feld 
Jewelry Co., recently closed a 99-year lease 
for a 48-foot frontage at 1017-19 Main St., 
half of which is occupied by the jewelry 
store. Shortly before the lease became ef- 
fective, Mr. Feld negotiated two sub-leases 
for five years each on the portion of the 
building his store does not occupy, and the 
income from these will total more than the 
annual rent for the entire property. At the 
expiration of the five-year leases, under the 
conditions of the lease, Mr. Feld will erect 
a new building, present plans including a 
six-story, fireproof structure, to be built in 
1928. 

The ordinance providing for the protec- 
tion of merchants from the unlawful com- 
petition of “gyp” dealers, recently introduced 
in the upper house of the city council, was 


passed. The ordinance, introduced by Alder- . 


man George L. Goldman, is of especial in- 
terest to jewelers, and has already had much 
effect on these unlawful dealers, it is said. 
As the first ordinance of this kind in Kansas 
City, it is having a noticeable effect on the 
trade in all lines. Alderman Goldman is a 
member of the firm of L. Goldman’s Sons. 
Jewelers are very well pleased with the suc- 
cess of the ordinance, and are of the opinion 
that this fills a long felt need for a re- 
striction of this kind, against the “fly-by- 


night” competition of these unlicensed 
dealers. 

John Clary, of the J. H. Clary Co., EI 
Paso, Tex., wholesale material dealers, 
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spent several days last week in Kansas ¢; 
as a guest of E. A. Kiger, of the C 4 
Kiger Co. Mr. Clary reports Conditions jy 
El Paso and along the border to be improy. 
ing gradually. Prices of copper and othe 
metals have advanced to such an extent thy 
they are bringing almost immediate Pros. 
perity to the territory, he says, The ney 
government in Old Mexico is becoming mop 
stable and causing conditions to be mor 
peaceful, and therefore beneficial to th 
country. The Clary company has sever 
thousand customers between EI Pago ay 
the Isthmus and despite unsettled conditions 
that have existed in Old Mexico the past 
few years, Mr. Clary has had only typ 
packages lost in the Mexican mails. This 
good mail service is one of the features of 
the Mexican government, he says, and aids 
greatly in making deliveries more quickly, 


The office force of the C. A. Kiger 
Co. was affected rather seriously by the fy 
epidemic, which was experienced here 
several weeks ago. A number of employes 
from different departments were unable tp 
work because of illness from the flu, but al 
are back at work again. E. A. Kiger, com 
menting on general conditions, states that 
the Spring trade is the best that the Kansas 
City territory has enjoyed for three years 
Conditions in this locality, which is fgurely 
agricultural, have become so improved that 
the retailer who has been very conservative 
since 1920 is finding it necessary to replenish 
his stock in all lines. Salesmen reports are 
excellent, and the mail order trade is all that 
could be desired. The trade in diamonds, 
watches and all items of jewelry, is said to 
be equally good, and in general, very satis- 
factory. 

The recent discoveries at Luxor have 
affected to no small extent, the fashion 
tendencies of this country, and in keeping 
with this, a distinct change has been noted 
in the jewelry showings, both of the less 
expensive variety in jewelry departments of 
stores and shops and also in the more ex- 
clusive shops which cater to the better trade. 
The bead and jewel effects which have been 
lavishly used on Spring apparel showings 
reveal a decided influence of the Egyptian 
trend, and more recent showings include 
rings, bracelets, buckles, and girdles for 
frocks, as well as earrings, sautoirs, hait 
ornaments and almost every type of jewelry 
conceivable, in the same style. These art 
being enthusiastically received, buyers 8, 
and the various names by which these a 
known, as well as the style and coloring 
show their origin. From the inexpensive 
earrings, of Egyptian shape and style, to 4 
ring, featured as the Tut-Ankh-Amen ring 
in one of the exclusive diamond shops, this 
trend is felt, and the almost equal interest 
of shoppers in the two types indicates that 
practically every merchant will get 4 
volume in his own class of trade. + 
early showings were noted rather more io 
the cabochon and girdle effects shown, 
the elaborate style and coloring of these, 
with their lavish use, distinctly prov 
to be a jewelry season, it is said. The t 
cent displays have featured, as well, the 
items, and the number of these selling, & 
cording to reports from buyers, shows 
the style is something more than 4 mert 
fad, and will, in all probability, influene 
the entire Spring fashion numbers. 
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TRADE CONDITIONS 


is doubtful if ever in the history of the trade 
for Spring and Summer were as bright. 

i wil take something extraordinary to prevent the 
ade having the best year in its history, according 
ywme of the biggest jobbers and dealers. The 
sites are well able to give a comprehensive survey 
{the situation from a State-wide viewpoint through 
their salesmen bring in to them, These 

are being watched carefully lest something 

siht develop that can not be foreseen at this time, 
ww thus far there has been nothing derogatory to 
‘ situation. In the first place the salesmen say 
i out-State dealers on whom they call swear the 
mer will return to his post-war power as a buyer. 
i his is true, and indications point to its truth, 
we alone is one potential buying power that is 
wrt than fifty per cent of the total buying power 
te entire State. Statistics compiled at the State 
se here by the department of agriculture show 
& farmer nearly out of debt and they further show 
shigger acreage of Winter wheat than for years and 
predict that this year will see more acreage under 
wtivation than ever in the history of the State. 
jgorts from industrial centers show a shortage of 
bir and this shortage will become more acute 
ven the Spring building season opens and 
jodreds are put to work in this program. Credit 
yeditions appear much better the retailers say. 





L.W. Otte, Crawfordsville, Ind. was in 
Indianapolis recently en route to New York 


Wayne Bigwood, a retailer of Terre 
Hate, Ind., passed through Indianapolis 
weently on his way to Pittsburgh, Pa. 

Frank Kiser, a retailer of Muncie, Ind., 
igs been seriously ill in a Minnesota hos- 
ita, He is reported to be recovering now, 
however, 

Recent visitors to Indianapolis include 
Harold Ratliff, of Knightstown; E. D. De- 
lawter, and W. E. Raber, both of Ander- 
wo; Harry Major, Shelbyville. 

Russell Kramer and Charles Ham, both 
if Blake & Ham, retailers of Frankfort, 
Ind, were in the city last week attending 
te Indianapolis automobile show. 

John Baumgartner, one of the younger 
hwingss men of Decatur, Ind., has pur- 
dused an interest in the Pumphrey jewelry 
tore from C. C. Pumphrey. Mr. Baum- 
ariner has been employed in the store for 
te last seven years. There will be no 
change in store name. 

The common council of Mishawaka, Ind., 
d the last regular meeting instructed the 
wy attorney to draft an ordinance for the 
raulation of retail house-to-house sales by 
masient salesmen and peddlers as a means 
"protecting Mishawaka merchants and the 
tmeral public from tricks of swindlers. 
‘undreds of Mishawaka buyers have been 
tate the victims of various kinds of 
mindles and misrepresentations on the part 
‘these canvassers, it is said. 

Several members of the trade visited the 
- rooms of the Calvin Prather lodge at 
ad St. and College Ave., to watch Harper 
- sberg, head of the company which bears 
‘tame, become a master mason. Eddie 
vest, poet of Detroit, and a friend of Mr. 
mee was in Indianapolis and helped 
ve work. Fred Fromm, of the Bald- 
te Wer Co., wholesalers, had charge of 
_ “rangements. Ralph Roessler, secre- 
rd the Indiana Association, was in the 
Y and also was a guest during the cere- 


Rony, 
All efforts on the part of organized labor 
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and others interested to fix a maximum 
number of working hours for women in 
business and industry in Indiana by legis- 
lation have failed. Two attempts were made 
during the session just closing. The first at- 
tempt would make the most number of hours 
any woman, other than a domestic, might 
work total 48 a week. Seeing no hope of 
passing such a bill, another was introduced 
which would have limited the number of 
hours to 50. Both bills were defeated when 
they emerged from committees. It is sig- 
nificant, accordifig to the trade, to note that 
women’s clubs of every sort were among 
the most vigorous opponents of such bills. 
In every public hearing representatives from 
various women’s clubs appeared and opposed 
the measures. 

Announcement has been made by Harry 
Sebel, head of the Sebel Co., Inc., whole- 
sale jeweler, that the company will be 
moved from the ninth floor of the State Life 
building to the fifth floor where it will 
occupy 2,500 square feet of floor space with 
a big storage room at the rear of the build- 
ing. The new location is much larger than 
that now occupied by the company and faces 
Washington St., the main business street of 
this city. The rooms formerly were occupied 
by R. G. Dun & Co. New fixtures and many 
new lines will be carried, according to Mr. 
Sebel. During the last 18 months the 
growth of the company has been very rapid. 
Only a few months ago additional space on 
the ninth floor was leased, but it grew too 
small quickly. The offices will be located 
at the front of the leased space with a 
private office for consultation purposes. 
Richard L. Smith, a diamond broker, also 
on the ninth floor, has obtained a room 
adjoining the new quarters of the Sebel 
Co. on the right and will move next week. 
Mr. Sebel says his company likely will get 
into their rooms next week also. Mr. Smith 
has leased some space to C. S. Carter, a 


diamond setter, who now has office space . 


with him. Because of increased business it 
has been necessary for the Sebel Co. to add 
to its sales force. E. L. Jalbert, formerly 
with the Rite Jewelry Co., retailers on 
Illinois St., has joined the selling force and 
is both inside and calling on the city trade. 
Later he will be used on the road some. 
Horace Comstock, formerly a retailer of 
Indianapolis is now with the company and is 
on the road all the time. The company now 
is covering four States, Indiana, Ohio, 
Illinois and Michigan and plans are being 
laid to increase the trade area. 











J. Frank Mason left last week for Florida, 
where he will spend a few weeks. 

J. J. Sommer returned last Wednesday 
from an extended business trip made for his 
concern. 

John E. Tweedy is now the sole owner of 
Cheever & Tweedy & Co., one of the old 
manufacturing concerns of the town. 

Fred E. Sturdy left last week for Sher- 
brooke, Can., to make a short stay at the 
branch factory of the J. F. Sturdy Sons’ 
Co, 

Andrew Southwick, for many years iden- 


CIRCULAR 








113 





tified with the late Joseph Draper in the 
jewelry business, died last week in Provi- 
dence. 

Robert Carpenter, of the Carpenter Die 
Co., is reported as being greatly improved. 
He has been ill with pneumonia the past 
two weeks. 

The annual town meeting will be held 
next Monday. The Republicans have nomi- 


‘nated three jewelers: Harry Fisher, Lester 


Holbrook and H. Alton Hall for the board 
of selectmen. 

Frank L. Baker, of the Paye & Baker 
Mfg. Co., is seriously ill at his home in 
South Washington St. It is doubtful if he 
will be able to resume business activities 
for a long time. 











Francis J. Keating, of the Grogan Co., 
who has been spending several weeks in the 
east on business and pleasure, has returned 
home. 

August Loch, head of the August Loch 
Co., has been wrestling with the grippe for 
the last two weeks and has been confined 
to his bed. 

The Siedle Co. has opened offices ig the 
Germania Bank building, according to a 
notice posted on the front of the building 
formerly occupied by R. Siedle & Sons on 
Wood St. 

Secretary Frank Burger, of the Jewelers’ 
24 Karat Club and also secretary of the 
August Loch Co., buried his father last 
week, The latter died of pneumonia, at his 
home in Ross Township, near Bellevue. Mr. 
Burger was 75 years old and three years 
ago had the misfortune to break a leg, from 
which accident he never fully recovered. 

A voluntary petition in bankruptcy was 
filed in the United States District Court 
here last week by Richard J. Metzger, a 
small jeweler doing business at Woodlawn, 
Pa. He lists his liabilities at $3,349, with 
assets of $2,936. The assets are divided as 
follows: $1,000 represented in stock in trade 
and $1,600 in tools and fixtures. He claims 
$300 exemption under the laws of this State. 

On account of the co-operation of its 
members, the Retail Credit Men’s Associa- 
tion, according to Secretary F. A. Caten, 
has been able to greatly curtail the opera- 
tion of bad check operators in Pittsburgh. 
The association has a notification system 
to its members. Mr, Caten has 20 direct 
telephone lines into as many prominent 
stores and as soon as a check swindler ap- 
pears every member is notified, These 20 
in turn notify a certain number of mem- 
bers, who by relaying the message manage 
to notify the membership of the territory 
within a few minutes’ time. Several ar- 
rests have been made recently because of 
the alertness of the members of the or- 
ganization. 








The formal opening of the new jewelry 
store at 8 N. Harvey Ave., Oklahoma City, 
Okla., was held last week. The proprietor, 
A. P. Dupuis, has had 32 years of experi- 
ence in the jewelry trade as a foreign as well 
as domestic buyer for large institutions. 
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= IASSEROLES with glass linings are 
] good but the Baking Dish has sold for 
50 years and is selling now for the 
reason that it is a more refined piece 
for table service than the casserole. Both are 
used for baking and many times the housewife 
uses odds and ends which when baked are very 
appetizing, but when seen through the glass lin- 
ing of a casserole are not so appetizing. When 
served in a Baking Dish with its enamel lining 
setting in its silver dish, nothing is seen when the 
silver Baking Dish cover is removed but the rich 


brown crust of the article cooked. Think it over 
and order one of our No. B2489 Bakers. 





The Pairpoint Corporation 


Factories: New Bedford, Mass. 


BRANCHES: 
NEW YORK MONTREAL SAN FRANCISCO 
43-47 W. 23rd St. Coristine Bldg., St. Nicholas St. 140 Geary St. 
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| HE establishing of 
; a gift department 
| Community at a i, your jewelry store 

Profit to Yourself may be the means 
of educating a community by creating a de- 
ire for the beautiful and artistic as well 
4s adding to your own profits. There are 
many satisfied and smug persons who do 
got give much fhought to the beautifying 
of the home or their surrounding, for as 
long as they have the homely comforts they 
are contented. This state of mental inertia 
does not spell progress for any community. 
So, Mr. Jeweler, there lies your opportunity 
to do a little “missionary” work by educat- 
ing the public and incidentally increasing 
your business. The Gift Shop has had a 
surprising influence in developing a taste 
for “nice things” and the desire to beautify 
the home even in the most humble way is 
continually growing. People are learning 
that it is not always the expensive things 
that beautify but often good taste and judg- 
ment can accomplish more to create a 
charming effect. Therefore, in developing 
your Gift Department display your mer- 
chandise in a tasteful way so as to present 
a delightful picture. Make a study of the 
Gift Shop possibilities, for if worked out 
successfully you will find you are playing 
an important part in the cultural develop- 
ment of your community and at the same 
time reaping good profits. 

Tell the people about your gift depart- 
ment and display your merchandise promi- 
nently and interestingly so it may talk for 
itself, telling its story of the, unlimitable 
possibilities to be achieved by the artistic 
and useful gifts of display. Repeat your 
message and do not get discouraged if it is 
not heeded at once. If you have some fact 
worth impressing on the community, and 
deed you have, for by endeavoring to serve 
them you are showing them how to beautify 
‘ter surrounding, which in turn must neces- 
sarily reflect in their very lives, making 
tem happier and giving them added in- 
entive for the daily tasks, do it with all the 
im you have and keep right on repeating 
antil you have struck a spark of perma- 
‘nt interest in the idea you are trying to 
put over, 

In selecting your gift merchandise make 
‘careful study of the needs and require- 
7 of the sort of people to whom you 
ater, for you must get their attention by 
pleasing them and interesting them be- 
os you can begin to convert them to your 
“i more advanced ideas. When people 
“¢ once drawn to your store, because they 
‘nd it attractive to their taste, you gain 
_ confidence and they respect and admire 
var judgment and will finally yield to 
neiee s for their education and en- 
bined red in the desire to beautify their 
on * this cannot be accomplished at 
nally must be done a step at a time until 

your shop is the “last word” in all 


Educate Your 























that is to be desired in gifts as well as 
jewelry. 





Reorganizing Stock for the Gift 
Department 


PROMINENT jewelry store in the 
east has had a gift and novelty de- 
partment for many years, But only lately 
has it felt that it either must be pushed 
or dropped. The first step was to push it, 
and in pushing it to obtain the services o1 
a buyer who would throw his whole heart 
and soul into the work and make it suc- 
ceed as it had not been succeeding. 

The buyer was obtained, and every other 
department was requested to co-operate with 
him. And this is one of the things which 
he is going to do. 

He has tortoise, ivory and amber toilet 
sets in his novelty department, and leather 
and bronze and brass desk sets, while in the 
silver department are the silver toilet sets, 
and the desk sets. This will be changed. 

Every toilet set in the house will be 
housed in the novelty department. The sil- 
ver will not seem out of place, not as much 
so as though the other sets were moved into 
the silver department, but the customer will 
see toilet sets complete in every style the 
house carries and not have to travel to 
two departments to examine the full stock. 

The same thing will be done in desk sets 
and the individual silver desk pieces which 


have heretofore gone into the stock of the 


silver department. The result will be more 
pleasing to the customer, and as the sales 
people and the buyer for the novelty and 
gift department know silver in addition to 
novelties the customer will be served as well 
there as in the silver department. 

In this manner the silverware and the 
novelty goods are being merged, but giv- 
ing a greater scope to the store. 

Picture frames in leather, which formerly 
were found in the gift and novelty depart- 
ment, will now have the silver frames and 
the gold ones brought from their respective 
departments to complete the gift and novelty 
stock. 

This idea can be carried further if the 
jeweler desires, and novelty smoking articles 
can be combined with the gold and silver, 
in the novelty department, as can also the 
silver and gold mesh bags be combined with 
the gold and silver top bags in the novelty 
department, 

A combination of stock of novelties in sil- 
ver and gold with the novelties in the Gift 
Department makes the jewelry stock stand 
out and then, with the silver and gold nov- 
elties links it with the novelty department, 
which can contain articles up to thousands 
of dollars in price, yet only listable in 
novelty department stock, 

This is just one of the changes which 
will take place in that jewelry shop. When 


it is all said and done we will endeavor to 
describe the layout and merchandise display, 
showing what a clever buyer can do for a 
department. This article will appear within 
the next month. 





A Jewelry and Novelty Window 
Combined 





sis combine jewelry and novelties without 
cheapening the jewelry display is an 
art—which can be carried out by clever and 
artistic window dressers, One of the clever- 
est windows we have seen is that dressed by 
the proprietor of the shop—a woman who 
has an eye for the beautiful placed in artistic 
coloring and combinations of designs, 

The window had a black velvet ground, 
with a gold curtain half back. The ground 
was divided into three parts, a large center 
part and two sides. 

The right side of the window contained 
white and green jade pendants, earrings, 
necklaces, a hat dart in jade and amber, 
several enamel vanity cases, and a cigarette 
holder. The hat dart was something addi- 
tional which the shop had newly acquired, 
as were the vanity cases and the novelty 
cigarette holders. The left side of the win- 
dow contained cornelia necklaces, earrings 
and cabinet pieces, in the front blending 
into French pearls in bracelets, earrings, 
chains, a dress ornament and a head band. 
The dress ornament was something addi- 
tional, a novelty, a link between the jewelry 
and the novelty department. 

In the center of this window, at the back, 
was a popular Chinese game, beside which 
a Chinese stuffed doll sat in state. In front 
was an imported vanity case and Asiatic 
mined amber and real crystal, cut and un- 
cut, in earrings to match the chains. 

The Chinese game in the window was 
a drawing card. It is indeed a very beauti- 
ful thing, a gift which is always acceptable 
and which adds to the attractiveness of any 
display whether it be interior or window. 

The coloring of this window cannot be 
expressed in words, but it drew the attention 
of almost every passerby. It brought men 
into the shop to question about this, and 
that, present for some member of their 
family or friend. 

The hat darts are extremely popular, as 
are the vanity cases in beautiful enamel 
work, and dress ornaments—all something 
almost jewelry stock, yet not carried by 
every jewelry house, and a link between 
the jewelry stock and the novelty stock. 








F. A. Henninger, 68 years old, proprietor 
of a jewelry store at Columbia, Mo., and 
one of the pioneer merchants of that city, 
died of pneumonia at a local hospital 
Feb. 28. 
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Egyptian Glassware 
on Exhibition 
New Console Sets, Candelabra, etc. 
Entirely new E-ffects in Color and Flint. 
A large line of new sterling mounted 
novelties which includes 2 8st 


something out of the aay * 
in Vanity Cases :: :: r: 
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At Hotel Pennsylvania 


March 148 to March 2222 
Mr. H. N. Johnson in charge 


T. G. Fawkes C& Co. 


Corning New York 
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FOR over 50 years the name “FRY” has stood for the highest ideal of the glassmaker’s art, consequently the “Fry” 

products enjoy a national reputation. Note the above ““Table Service.’’ The simplicity of the exceedingly rich 
designs is a characteristic that our designers have brought out to a noticeable degree. The cut ‘‘Pershing’’ flower 
basket in the center of table is just one of the many beautiful pieces of cut Crystal that would be appreciated by 
every patron as a gift suggestion. 


Ask for our Art Glass Folder No. 1, Fry’s Oven Glass Catalog No. 5, and our 
Combination Cut Crystal and Refined Etched Catalog No. 10 


H. C. FRY GLASS COMPANY, Rochester, Pa. 
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Hints for the Dealer Conducting a Gift Department 
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EpitoR’s Note:—Jewelers who are interested in special lines for their Gift Departments are invited to 
est articles which they desire to see illustrated. Whenever possible, illustrations and descriptions of 
mch orticles will be published in this department and additional information given upon request whenever 


the data is available, 


pot the percolators and teapots shown 
in Group No. 280 are sufficiently attrac- 
tive to grace any table. It is so much more 
' gtisfactory and at the same time cozy to 
grve hot beverages from the table, there- 
fore, a proper and fitting receptacle must be 
ysed for this service, 


For tea the teaball 





The manicure set, a necessity for travel 
or home use, is undoubtedly to be classed 
among the fopular sellers. In Group No. 
283 are shown some excellent examples of 
the better sort, sufficiently varied to meet 
the individual taste or need. The fittings 
are well made with ivory handles and are 


Groupe No, 280—PERCOLATORS AND TEA POTS FOR THE GIFT DEPART MENT 


pots are unusually attractive of 
tither gold decorated or orange lustre. They 
have aluminum teaballs and silver plated 
covers in either bright or butler finish. The 
percolators are electric. The urn is silver 
plated with mahogany handles and graceful 
in its octagonal outline. The other is a 
little different than the average percolator 
in its white hand decorated cover and base. 
x *k x 
Sterling silver gifts of the better class 
are those shown in Group No. 281. The 
Cigarette boxes, either hammered or engine 
turned are substantially made, beautifully 
finished and red cedar lined. The unique 
receptacle with handle containing the ster- 
ling silver coasters is among the new and 
novel items of the silver manufacturer. This 
‘Sa very practical and useful gift and one 
‘ure to gain recognition on your gift shelf. 
* *k x 

Among the inexpensive novelties suitable 
for bridge prizes or favors, are celluloid 
articles some of which are illustrated in 
Group No, 282. These are telephone pads 
and bridge scores, done in attractive cut 
out black and white effects. Smaller orna- 
ments on the same order are made for lamp 
and shade pulls, lending additional charm 
and finish to the room. 


china,incased in real leather nicely lined folding 


cases, making them convenient to carry. 
se 


Compotes of crystal are always attractive 
for table use and unlike the candy-jar more 
than one may be put to good use at a time, 
especially as they are so very different in 
height and style and are useful in serving 
so many things These in Group No. 284 
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in Group No. 285, is shown something new 
and interesting, with many qualities to 
recommend it. and insure popularity. They 
are made of a fibre composition imitating 
mahogany, thus greatly reducing the cost, 
but at the same time, not detracting from 
their appearance or giving them a cheap 
look. In fact, they are most attractive 
looking with their various and artistic 
decorations. The handles are adjustable, so 
that the tray may be carried as a swinging 
basket or turned down at the sides so as 
not to interfere with what may possibly be 
on it. These trays come in nests of three, 
from 5 x 8 to 11 x 14 inches. 





An Advertising Suggestion for the 
Gift Department of a Jewelry 
Store 


WHat articles among those offered for 
sale by the gift department of the 
jewelry store do men most favor? 

Which of the articles are most favored 
by women? 

It would be an interesting and business- 
building stunt for the jewelry store to ask 
a half dozen or a dozen of the leading mer- 
chants of the city in non-competing lines to 
come to the store and pick out from the 
gift department the articles they would most 
like to receive for gifts and to then play 
up these selections with newspaper adver- 
tising reading about like this: 


What Twelve Prominent Local Men Picked 

“We asked 12 of the city’s leading mer- 
chants to visit our gift department and pick 
out the articles for sale in the department 
which they would most like to receive as 
presents on their birthdays. We did this 
with the thought that in thus finding out 
what these men want we will be giving in- 
formation to prospective purchasers of gifts 
for men which will be of great help to 
them in making their selections. 

“Here are the selections made by the 
merchants : 

“J. J. Brown, merchandise manager of 
the Smith clothing store—a bronze ash tray 
and bronze cigar holder.” And so on, 

The store could then announce that the 
articles selected by the men were on display 
in its show window. 

This sort of a thing would give a per- 
sonal, intimate touch to all the articles 
selected which would help the store greatly 




















Groupe No. 281—SILVER CIGARETTE BOXES LINED WITH CEDAR AND SILVER COASTERS 


present an interesting variety in both en- 
graved and cut crystal. 

Serving trays are among the requisites of 
a well appointed home. There are many 
styles, shapes and materials used in the 
making of this article and in the illustration 


in selling them and as the same sort of an 
idea could be put over with prominent 
women of the city it is evident that in this 
stunt the store has something which will 
easily and readily boost business. 

So use this stunt now. 
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Artistic Glassware in Crystal and Colors 


Unusual Designs in 
Vases, Candlesticks, Bowls, Colognes, Cigarette Boxes, Ash Trays, Lamps, Etc. 


CORNING GLASS WORKS 


NEW YORK OFFICE (Steuben Division) Main Factory and Office 
501 5th Ave. at 42nd St. CORNING, N. Y. 
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“The Jeweler as the Gift Counsellor” 





An Address Delivered Before the Annual Convention of the Canadian National 
Jewelers’ Association, at Windsor, Ontario, Thursday, Feb. 15, by 
Charles T. Evans, President, Brayton’s, Inc., a Buffalo, N. Y., Gift Shop 
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N choosing the subject of my address, 
“The Jeweler as the Gift Counsellor,” I 
am actuated by two impelling motives. 
First, the jeweler is being urged today by 


jewelers have their customers who ninety- 
nine times out of a hundred, if they buy 
jewelry will buy it from them. What he 
does not know, is that in the discussion of 



































Groupe No, 282—CELLULOID NOVELTIES SUITABLE FOR BRIDGE WHIST 
(See text on page 117) 


the backers of the National Publicity Cam- 
paign, to use the slogan, “Make Your Jeweler 
Your Gift Counselor,” and second, because 
of my own experience in the development 
of a business where “Gifts” are sold, rather 
than any particular class of merchandise. 
Naturally, in an address of a_ brief 
character, it is impossible to do more than 
‘ouch upon the more important phases of 
the subject, and it may be possible that 
there will be some questions which members 
will wish to ask at the close, which I will 
be only too happy to answer, if passible. 
Until a little more than three years ago, 
it was my impression ‘that watches and 
jewelry were the ideal gift articles, and I 
could not imagine that so many people would 
consider gifts other than jewelry for the 
various occasions which require that a gift 
be bought. It had always been my con- 
tention, however, that the real competition 
of the jeweler did not come from those 
engaged in his own line of business, but 
rather from businesses which supplied those 
articles such as musical instruments, motor 
vehicles, linens, furniture, etc. This view- 
pont | have found to be a correct one, and 
‘tom practical experience, I can add that 
tere are many other stores catering to the 
public need, which provide gifts of varying 
Prices for all sorts of occasions. One thing 
you want to dismiss from your mind, per- 
manently and positively, and that is that 
waen a customer who has been looking at 
: ar pin or a wrist watch in your store, 
sores without making a positive decision, 
that he or she goes necessarily to another 
eweler’s to look at similar articles. Most 





the gift, which is to be, that several dif- 
ferent articles from possibly as many 
different types of stores, have been dis- 
cussed, and the ultimate decision will not 
be reached until the various stores have 
heen visited. How many times have you 
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the number of exclusive jewelry stores 
which flourish, when one considers the 
limited character of the stock carried, and 
the few articles offered the interested caller 
for a gift for the person who has everything. 

It has always been my idea that the more 
different articles one carries in stock, the 
more sales can he make to the individual 
customer, but care must be used in adding 
lines, lest unsalable merchandise be ac- 
cumulated, which in the aggregate runs into 
a good deal of money. Many years ago, I 
discussed. on several occasions side lines for 
the jeweler, and on each occasion warned 
against impatience if new lines did not sell 
more readily than those longer in stock, 
and which in many instances had not been 
advertised, or given window display. Let 
me say right now, that unless you propose 
to give window space to any side lines 
added, and occasionally mention them in 
your advertising, better leave them alone, 
for you can accept my assurance that cus- 
tomers are not going to demand these goods 
from you, because they think of you only 
as a jewelry store, where they buy watches, 
clocks and jewelry, and where they have 
repairing of different kinds performed from 
time to time. 

There are many things for you to con- 
sider in your relation to the buying public 
of your neighborhood, as the Gift Counsellor, 
and these various features must be analyzed 
by you in a thoroughly painstaking man- 
ner, with all the facts in the case, before 
you. First of all, what proportion of calls 
that you have for gift articles are you able 
to satisfy, either by a positive sale (which 
is the best evidence) or by sustained in- 
terest, evidencing consideration. Do you 
have calls for merchandise which you do not 
carry, but which stores of a similar charac- 
ter in nearby cities, do carry? Are you 
equipped as to space to add some of the 


‘lines for which you have call, and if added, 


could you handle same with your present 

















Group No, 283—MANICURE SETS MAKE ATTRACTIVE GIFT OFFERINGS 
(See text on page 117) 


had the experience when waiting on a 
customer to have each suggestion you make 
meet with the reply that the intended 
recipient of the gift, is already supplied 
with the article suggested. Viewed from 
my experience of today, I am astonished at 


force. In the event that you would decide 
to add certain lines, not at present carried, 
who would do the buying, and how would 
you place limitations on the number of lines 
to be carried and the proper investment in 
each. Possibly when you have your lines of 
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Goblet 
Classic Design 


New York: 1107 Broadway 
E. T. W. Craig, Representative 


Philadelphia: Tenth & Market Sts. 
J. A. Hemple, Representative 


Sem Francisco: 628 Mission Street 
F. M. Dunn, Representative 
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Glassware in Your Home 


Our high grade Cut, Etched, Gold Encrusted, Gold 
Banded, Mother of Pearl and yellow Iridescent de- 
signs on rich lead blown glassware gives a distinct 
touch of individuality and is especially adapted to use 
in the refined home. 


“‘The glass with the ring when tapped”’ 
Beautiful Colored and Gravure Photos Sent Upon Application 


United States Glass Company 


General Offices and Salesrooms 
So. 9th and Bingham Sts. Pittsburgh, Pa. 


Boston: 99 Bedford Street Baltimore: 110 H Place 
M. A. Lovell, Representative John A. Dobson Co., resentative 


Angeles: 643 South Olive Street Chicago: 30 East Randolph Street 
J. F. Stirk, Representative Fr. f. Renshaw, Representative 


Dallas: Southland Hotel Building Denver: 404 Jacobson Building 
D. D. Otstott, Inc., Representative Norton C. Boyer, Rep. 
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Display Your 
Stock 
to Advantage 





Goods attractively 
displayed are half sold 


We have a wonderful line 
of Imported furniture, 
Bric-a-brac, Candelabras, 
Mirrors and Filet Laces 
that would enable you to 
show your specialties and 
gifts in their natural sur- 
roundings and add to your 
sales. 


Write for further particulars. 


Glaenzer Trading Corporation 


Showrooms 


33-39 W. 34th St., New York 


SOCIETE GLAENZER 
35 Boulevard de Strasbourg, Paris 
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watches, jewelry and silverware assembled, 
you are showing as many different lines and 
gs great a variety of articles as you can 
handle to advantage. Possibly your show 
room is of a width which means that when 
you have your wall and floor cases in posi- 
tion that the aisle space left is not more 
than is necessary for the accommodation of 
customers. These and many other features 
must be considered before enlarging the 
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too, by the addition of various lines, but 
there are many questions which one must 
answer before making the additional ex- 
penditure which each new department re- 
quires, and it is just as well to figure it out 
that a new department added, means addi- 
tional capital; additional help (if you do any 
business), more buying and traveling ex- 
pense and so on. These new departments 
will not run themselves, and do not get the 


CIRCULAR 






































/ = 





Group No, 284—cRYSTAL COMPOTES IN ATTRACTIVE STYLES 
(See text on page 117) 


scope of your business, for while it has been 
said with truth that goods well bought are 
half sold, I believe that this should be altered 
to read, that goods well bought and properly 
displayed are half sold. I care not how 
competent the buyer; how artistic his taste; 
how ably he can visualize his clientele and 
their needs. Unless the goods are displayed 
to better advantage than the other articles 
for which you have a known reputation, 
you will never sell them. Remember that 
you can still be a Gift Counsellor and sell 
only such articles as have been sold by 
jewelers from time immemorial. 

However, it is my purpose to treat the 
subject from the larger viewpoint which I 
have today, which includes a service to the 
community, which is at once more appre- 
ciated, and at the same time, more profitable, 
than the service rendered by the old time 
jewelry store. ; 

If you have visited the large jewelry 
stores in our leading cities of Canada and 
the United States, you have remarked, I am 
sure, upon the variety of lines carried, which 
one ordinarily did not expect to find in a 
jewelry store, as ordinarily conducted. 
These large stores have found it necessary, 
in order to properly serve their clientele, to 
add such lines as china, pottery, leather 
goods, marbles and art goods of various 
kinds. It is because of the necessity of 
offering a high class clientele a proper selec- 
tion of merchandise for the various gifts 
which must be bought which has caused the 
development of these large city stores, along 
these lines. Customers like to trade at as 
few stores as possible, although they may 
look in many for ideas and suggestions. The 
department store of today with its hundreds 
of departments is but an enlarged country 
store, where the general storekeeper sold 
everything from a needle to an anchor, and 
built up a thriving business with the people 
of his neighborhood. We hear the depart- 
ment store of today spoken of, as “the store 
of specialty shops” and so on; indicating 
that each department is a complete store in 
itself, but all combined under one directing 
ead, insuring uniformity of methods, and a 
Single credit account. 

ou can largely increase your business, 


idea for a minute that all of the difficulties 
incidental to business are confined to the re- 
tail jewelry business, for they are not. Each 
business has its own particular problems, as 
well as its more pleasant side, and it may 
pay you to take a trip to neighboring cities 
to study out the proposition, and incidentally 
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not but be acceptable to the prospective cus- 
tomer. Do not get the idea that I fear com- 
petition, or worry about the other fellow. 
My thought in connection with this par- 
ticular subject is that you should know 
whether your enlarged store will offer a 
service which is not already covered., 

You can rest assured that there are many 
things to learn about any business, and ex- 
perience of this sort, while not the most ex- 
pensive, is reasonably costly. Therefore do 
not make the mistake of entering an already 
crowded field. It is much the same as it is 
with the young watchmaker or store em- 
ploye, who decides that he is ready to enter 
business. It is a hundred to one shot that 
he decided to go in business in the city 
where he is at present employed, on the 
theory that his friends and well wishers will 
flock to his store, when open. Many times, 
he could be much better off if, instead of 
considering the customers of his present em- 
ployer that he will take with him, he would 
look around other cities and see if there 
was not another location he could engage, 
where he would perhaps render a distinct ' 
service to the community. I am strongly of 
the opinion that it is the service which you 
render that determines whether or not you 
are to be a success. While we all enjoy 
our friends and acquaintances, still most 
of us are willing to admit that we could not 
build a very large business, if we depended 
upon them alone. You are successful be- 














Group No. 285—FIBER COMPOSITION SERVING TRAYS 
(See text on page 117) 


gain the opinions and advice of men already 
in the field you expect to enter. 

First of all, consider your own community. 
How many people are there already selling 
gifts other than jewelry. Do they present 
the appearance of aggressive competition? 
Are they alert and active? Do their stores 
and windows offer suggestions which can- 


cause you fill an important position in your 
community, either because of your location 
or the stock of goods carried; so, after all, 
it is very important to ascertain whether 
the field is occupied or not. 

Then you should consider (after your trip 
to other cities or one of the big markets) 
the various articles, other than jewelry, 


















THE NOVELTY 
OF THE SEASON 










VANITY SET 


(Patent applied for) 
Novel things are desirable 


But, 


the combination of Novelty, 
Art and Utility is rare 


This Cologne-Puff-Box is 
The Hit of the Season 


The base of the Cologne bottle forms the lid of the 
putt-box. 


The decorations are exquisite and rich. 
Gold encrustations with delicate tints of 
colors, such as turquoise blue, rose pink, 
heliotrope, etc. 


Orders are being filled in the order in 
which they are received, so don’t delay in 
placing your order. 


Write for prices. 


Fostoria Glass Co. 
Moundsville, W. Va. 
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BORGHESE 
These few pieces from the Borghese 
line mark a definite step forward with 


the changing and advancing standards of 
public taste. 


Lamp—Panel—Sandwich Tray 











*, 
18 West 23" Street, NewYorkCity JI 
Works - Spring Mass. J f) 
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“Send it on Wings’ 


Dieaming in the Sunshine 

Through nectar sucking 
hours. 

Bring us a breath of Summer 

And the perfume of its 
flowers. 


A dainty Perfume drop- 
per, cut glass, as illus 
trated, one ounce capac 


_ Serer $3.75 ea. 


New Octagonal Ivory 
Puff box, Hinged cover, 


Cold Cream Jar... 1.75 


Powder Jar, cut 


WIRES Gésvhsusvoes 2.00 
Cigarette Jar ...... 1.75 
Giver JOP <.026s.602 2.25 


Perfume Dropper, $3.75 ea. 


One dozen Butterfly Lockets assorted 


“Jewels of the Sun” 
oS rrr rr $20.50 


The Butterfly Bor, Fue. 


36 Bromfield Street, 


Boston, Mass. 
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waich are sold for gifts, and imagine them 
on display in your store, in connection with 
the other lines. already carried. It will 
amaze you after you have once begun to 
consider the proposition, the countless lines 
of merchandise which come under the head 
of gifts, which you will have to accept or 
reject, according to your best judgment, and 
upon your right or wrong decision, prac- 
tically depends the success or failure of the 
department. 

There are advantages and disadvantages 
to be considered in relation to the proposi- 
tion, and it is well to set these down in the 
form of a balance sheet, and weigh the mat- 
ter carefully. 

Among the advantages is your ability to 
offer to your customers wider range of 
articles from which to choose, which in many 
instances means increased sales, and in any 
event, the occasional sale which otherwise 
would be lost. On the other hand, you have 
your investment to consider, and the inci- 
dental expenses which go with such a de- 
partment, and also have the disadvantage 
of distracting your customers’ attention from 
the lines for which you have long been 
known, and opening up a new field, which 
may take them from your store to a better 
equipped one, in the lines which you are 
handling as a side line. 

We will assume, however, that you have 
made the necessary study of your field, 
visited other cities and inspected similar de- 
partments already established, and are now 
ready to make the plunge. 

First of all, you must decide whether you 
or someone already in your employ is pre- 
pared to take over a gift department and 
give to it the necessary time and thought 
in order that it may be successfully con- 
ducted. In your employ you may have some 
one to whom this important work may be 
entrusted, and you keep the department 
under your control, by limiting the invest- 
ment. This amount may be.increased from 
time to time as the necessity presents it- 
self, or better still, as the department war- 
rants it. How often have you noticed a 
jeweler add an optical department which de- 
velops so successfully that after a while 
he has sold out his jewelry business and 
devoted his entire time to the optical field. 
One cannot know the limitations of a par- 
ticular field, but you can easily adjust in- 
vestments according to the returns from the 
department. 

Secondly, you will have to decide whether 
you are going to add staple lines such as 
china, pottery, glassware, novelty furniture, 
or whether you will merely add a gift de- 
partment, wherein are found those small, in- 
‘xpensive gifts ordinarily found in the small 
giit shop, or in the gift d@partment of the 
department stores. The first one will take 
you into a much larger and more productive 
eld, but at the same time, will require more 
money and trained service than the other. 
Again, your city and the manner in which 
it Is, at present, served, must determine 
your action. 

Thirdly, having made your decision as to 
Cessification _of merchandise, you must 
ns se your lines, and you will find that this 

IS not especially easy for the beginner. 
ou know that the jewelry business is not 


leg i 
arned in a few weeks or months. Don’t 


get the idea that the other fellows’ business 
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is simplicity itself. You'll find that the gift 
business is one of many details, just as the 
jewelry business, but at the same time, you'll 
find it mighty interesting. Every case of 
goods which comes into the store will be 
opened with interest and everyone in your 
store will crowd around when the new 
goods are being arranged. Thus it will be 
with your customers, who will view with de- 
light the additions to your stock, and will 
have a new interest in shopping at your 
store. 


You will have to extend to your depart- 
ment manager considerable freedom of ac- 
tion and selection, and your control is best 
evidenced in a financial way, by the limi- 
tation of the investment. Mistakes will be 
made, of course, in selection of particular 
numbers, but these will not be particularly 
expensive, as merchandise unsalable at a 
price showing a fair profit will usually 
find a ready sale at a discount, and in 
lines of this kind you must be quick to 
sense the fact that a particular item is no 
longer in popular approval, and when you 
know this, act quickly. 

Fourthly, in your plans as to advertising 
and show window displays be sure to in- 
clude the proper display of these new goods, 
and by the way it is a very desirable thing 
to have a well defined plan as to your ad- 
vertising and an equally well planned line 
of action in regard to your windows. 
You'll find that it saves time and insures 
desired results if you take time to intelli- 
gently consider all such matters and with a 
complete knowledge of all of the various 
details of a proposition decide upon a course 
of action and then, when the decision is 
made, follow the plan through in a sys- 
tematic manner, as it is only in this way 
that you learn whether or not your judg- 
ment is good or faulty. If you find that 
your decisions are wise, than it gives you 
added confidence to plan other more pre- 
tentious undertakings; on the other hand, 
if you ascertain that your judgment is faulty, 
employ the best service you can afford to 
conduct these departments for you, and de- 
vote your energies along other lines. 
Andrew Carnegie often stated that he owed 
his success in life to his ability to surround 
himself by men more capable than himself. 
Therefore, in the development of your gift 
department, do not hesitate to employ such 
assistance as you deem necessary, for it will 
not be a success, if you depend upon your 
spare time to develop and conduct it. There 
are many men who are capable of directing 
others, but who would fall down if handling 
the details themselves. Many times you 
have seen the proprietor or manager of a 
store doing work which a subordinate might 
have done, and at the same time, neglecting 
some af the bigger things in connection with 
his business. 

It has not been my intention to make you 
think that the gift shop idea is not properly 
associated with the jewelry store, but what 
I have sought to do, is to impress upon you 
this thought; that it is necessary to do 
more than arrange a space for the display 
of the merchandise, purchase the goods 
themselves and put some one in charge. It 
is going to require careful, intelligent plan- 
ning and acting to develop this department 
as you will want to, if you add it. Properly 
conducted, it opens up a wide field cf in- 
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teresting effort and satisfactory profits, and 
I am sure that if any of those here present, 
decide to add any of the various side lines 
found in a gift shop that he would expect 
to give to the proposition the same pains- 
taking thought and care, which he has ac- 
corded the other branches of his business. 
If the field is there, success is bound to at- 
tend vour efforts, and become in very truth 
the Gift Counsellor of your customers. 








Flower Receptacles 





V ASES of all shares in silver have al- 

ways been a part of the stock of the 
jewelry store. But today in the gift de- 
partment there will be found vases of glass 
in gorgeous colors, pottery vases, and others. 
What of the flower dish? The pansy, the 
violet, and many small. flowers require low 
receptacles, but what has the jewelry store 
to offer in this line? 

Yes, there are some silver dishes for 
flowers, but in glass and pottery, in china 
—what? Very little, yet there is a vast 
field here for the jewelry store which wishes 
to push this line. A glance into the pot- 
tery shops will show many bowls with their 
flower holders to match, or without them, 
and many flower dishes which are as ap- 
pealing to the customer as the glass and 
pottery vases. 

A glance into a Japanese shop will show 
some of the most delightful bowls and oda- 
shaped dishes for flower receptacles, and 
also filled with pebbles and bulbs—the 
Chinese lily or Narcissus. 

To follow the Japanese style would not 
be in accordance with the usual stock of the 
jewelry store, but the jeweler can find im- 
ported and expensive pieces of pottery and 
glassware which would serve for beautiful 
flower receptacles and which can be dis- 
played as such in a window or on a table, 
sold without or with the pebbles and bulbs 
in the receptacles. 

Vases and flower bowls and dishes are 
gifts which can be made for almost every 
occasion. They are suitable for bridge 
prizes, for showers and a very pretty gift 
for a gentleman to send or take to a lady. 
This is another feature which the jeweler 
can use in displaying his flower receptacles. 

Flowers in vases and bowls may not seem 
a part of the jewelry store but they are 
a part of the novelty department and en- 
hance the beauty of that department. Bowls 
of bulbs can be placed on every counter 
and show case in the gift department. They 
can be a part of the tables. 

It entails very little work to interest a 
customer in a beautiful bowl in which she 
would like to see bulbs flowering. When 
the bowl has been selected by the customer 
the porter can fill it with pebbles and place 
the number of bulbs desired in the pebbles. 
It is a feature which will sell more bowls, 
and which will please the customer. 

The bulbs kept in the sack in which they 
are delivered do not grow, and the pebbles 
are the only unhandy part of such a stock, 
But, both the bulbs and pebbles belong in 
the store room. 

An entire table can be devoted to these 
bowls and dishes, without the pebbles and 
bulbs, with one or two bowls filled with 
pebbles and bulbs. This makes a display 
which appeals to almost every woman. 
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GenuineCalf- Mahogany Brown 
Hand Tooled-Hand Laced & 


Suede Leather Lined. With 

































Profits. 





Table Hot Pads, Windmill Center. 
Each with heavy felt backing, solid 
copper base, heavily silver plated, 
lacquered. Guaranteed not to tar- 
nish or lose their luster. 


For your protection 
against inferior goods our 
seal is on the bottom of all 
our table hot pads and tea 
tiles. 








The Best Selling Policy for 1923 is Concentration 
on Quality Merchandise with Big Turnovers and 


Art-Craft Products have big turnovers. They nF 
create your good-will and repeat orders. PRODU 


ART-CRAFT PRODUCTS CO. 
5335 N. Western Ave., CHICAGO, ILL. — quatity by whieh 
LET THIS COUPON POINT THE WAY TO BIGGER SILVER PROFITS 


Gentlemen: Please send us, transportation prepaid, samples 
and catalog of your Old Dutch 7 Reproductions with 
a view to our placing an order if found satisfactory in 
quality, craftsmanship and price. Will remit in due course 
to cover your memorandum bill or return your samples 
within 30 days carefully packed. 


Street ne 
a. C. $:46223 
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BURNED INTO CHINA 


Watch dials. 
Ask for Illustrated Catalogue, 


F. J. H. ABENDROTH 












7203 Franklin St., Forest Park, Ill., P. O. 


Everlasting Photographs 


For monumental purposes, also any kind of fancy 
goods, brooches, lockets in photo tone or tinted in 
natural colors. We also burn photographs on 


Box B 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 


JEWELERS’ 


CirncuLar regarding any advantageous 


device or plan which they are utilizing in cen- 
nection with their business 














Little Plans That Build Business 





Written Expressly for The Jewelers’ Circular 




















A JEWELER in a small city had received 
a card of invitation in his morning 
mail. A new clothing store was being 
opened in the vicinity and the clothier was 
amnouncing that on the opening day there 
would be souvenirs in the form of flowers 
for the ladies and cigars for the men. 

The jeweler tossed the card into the 
waste basket. Then he picked it out and 
studied it moodily. He himself needed a 
new suit, he was reminded, but business 
was pretty dull and there were many other 
things he had to buy. Then, too, he had 
a lot of stock on hand, bought at high 
prices, that was not moving and that he 
was going to have to cut to the bone or 
ee keep in his show cases. There was 
that lot of dollar watches, for example— 
r rather what used to be dollar watches. 
They had got out of the dollar class during 
the war and he had stocked up pretty 
heavily on them while they were high. Then 
he price had declined and he had been 
wable to sell them at a profit. 

A. brilliant idea came to him just here. 
Why not trade those watches for a new suit? 
That would be fine, but how could he do it? 


He looked at the clothier’s card again. 
‘Clothes the Whole Family” he saw was 
ié new merchant’s slogan. That meant 
tat he would sell boys’ clothing, too. His 
plan was complete. 
‘I understand you’re going to give sou- 
venirs on your opening day,” he was saying 
the clothier a few moments _ later. 


Flowers for the ladies and cigars for the 
men, eh?” he continued when the latter 
answered affirmatively. “What are you 
gong to give the children?” 

The clothier had not given any thought 
0 the children, After all, he said, the 
Parents Were the ones he was anxious to 
‘ring into the store, because they were the 
mes who bought the children’s clothing. 
The jeweler admitted as much, but went 
to tell of some of his experiences in 
catering to children. While it is true that 
Parents do buy things for their children, 
he pointed out, it is also true that the 
children these days have a good deal of 





money themselves and, furthermore, the 
parents usually buy what and where the 
children want them to, 

“Here’s an idea,” he said when he saw 
that the clothier was beginning to wonder 
just what he could give the little folks, 
“let it be known that you'll give a good 
watch with each boy’s suit, and a set of 
beauty pins with each girl’s dress you sell 
on your opening day and you'll sell out 
everything you’ve got in those depart- 
ments. I’ve got a stock ot watches ard 
pins that I can let you have at a price, and 
they’ll be just the things. I'll let you have 
the whole lot and if you have any left over 
I'll take them back off your hands.” 

The clothier looked at the jeweler rather 
critically and the latter grinned. “Yep, you 
guessed it,’ he said. “I need a new busi- 
ness suit and | think the price of the 
watches will just about balance that of the 
suit | have in mind. I might buy a few 
shirts and ties too, if there is something 
left over from the price of the pins.” 

The jeweler got his new suit and he got 
rid of his dead stock of watches, while the 
clothier enjoyed excellent trade in his 
juvenite department on opening day. 


AN EVEN EXCHANGE IS NO ROBBERY 
There are many opportunities for mer- 
chants in different lines to co-operate to 
mutual advantage in the matter of disposing 
of dead stocks. One may have very good 
calls for goods which the other cannot move 
at all. One may get stuck on a lot of 
stock that he has bought at high prices and 
that he does not like, for one reason or 
another, to offer at reduced prices. One 
may be overstocked on some seasonable line, 
while another is short on the same goods. 
Jewelers commonly carry many articles 
that are featured in other stores as well. 
The druggist sells safety razors, pen knives, 
patented pencils, fountain pens, stationery, 
toilet sets, alarm clocks, inexpensive watches, 
and other articles which the jeweler also 
stocks. The hardware dealer carries a 


complete line of cutlery, perhaps, including 
high-grade pen knives and safety razors, 


besides such lines as china, stemware, and 
even silverware. The clothier and fur- 
nisher carries belt buckles, fancy parasols, 
cuff links, tie pins, and other lines that the 
jeweler stocks also. The jeweler who 
watches his stocks closely to see that they 
keep moving will no doubt find that he can 
very well afford to swap some stocks with 
the druggist, the hardware dealer, or other 
merchant occasionally. 


A DEAD STOCK SWAP 

One jeweler who had occasional calls for 
optical goods of various kinds decided to 
put in a small stock of cameras. He did 
so and sold a few, but they went so slowly 
that eventually he found himself with quite 
a number of out-of-date models on hand. 

A druggist just a couple of doors from 
the jeweler’s did developing and printing 
and enjoyed excellent sales of cameras, 
maintaining a separate camera department 
with a camera enthusiast in charge. Turn- 
ing his stocks rapidly, as he did, he was 
able to carry the very latest models at all 
times and to get just about all the trade 
in that part of town. 

So far as the jeweler was -concerned, 
his stock of cameras was a dead one.; He 
could not hope to sell them at a profit’ and 
he could not sell them at all without adver- 
tising them, which he disliked to do. be- 
cause of the expense involved. He ,had 
already lost money on the line and he hesi- 
tated to take chances on losing any more. 

The druggist, who had very good calls 
for toilet sets at moderate prices had once 
“taken a chance” on a very expensive ivory 
set which he had never been able to dispose 
of. The ladies who were in a position to 
buy goods of that type went to the jewelry 
store for them. It might be all right to 
buy inexpensive toilet sets in a drug store, 
but when it came to buying a set at that 
price they preferred to buy from the 
jeweler. 

The druggist and the jeweler were very 
good friends and they frequently discussed 
their problems with each other. On one 
occasion they were talking shop together 
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No. 2009 


“Herschede Quality” Mantel Chime clocks offer the Jeweler a wide range of beautiful design cases 
with superior movements and chimes—Popular prices with a very interesting margin of profit—to- 
gether with “deliveries when promised” are features of our policy. 


Send for latest catalog and price list. 


The Herschede Hall Clock Company 


mF — & Son, McMillan and Essex Place on Salesroom 
acific Coast Agents, ° ° ° ° 6 Sth Ave, 
San Francisco. Cincinnati, Ohio Robt. E. Wilkes 














REMOVAL NOTICE 


GIUSEPPE D’ELIA, inc. 


HEADQUARTERS FOR 


Genuine Stone Necklaces 
Coral Strings 
Precious and Semi-Precious Stones 


NOW AT 45 W 34th St. New York 

















SALESMEN'S DISPLAY EQUIPMENT 


Every kind of case or tray that your 
salesmen may require. 


It is to your interest to use 


RUECKERT’S Sample Cases, 
Trays and Trunks. 





NO. 2157 
RIBBON BRACELET WATCH CASE 


at Rueckert Manufacturing Co. 


“FABER UTICA” TRUNKS 9-13 Maiden Lane, New York Providence, R. I. 


—— 
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when the druggist happened to mention the 
ivory toilet set that he had been stuck ‘on. 
The jeweler countered with the story of his 
experience in the camera business and they 
agreed that business isn’t always “what 
it's cracked up to be.” 

Then the jeweler had an_ inspiration 
(maybe it was the druggist who had the 
inspiration—it doesn’t matter anyway; one 
of them had it). Why not swap dead 
stocks? The jeweler could dispose of the 
jvory set without difficulty, and the drug- 
gist would be able to sell the cameras to 
practically-minded customers who did not 
care so much for little supposed-improve- 
ments. There would certainly be some one 
to take one of the caremas now and then for 
the sake of the reduced price. 

The exchange was made and in due time 
the druggist disposed of the cameras. The 
jeweler in’ the meantime made the ivory 
set the center piece of a window display 
of toilet goods and sold it the very first 
day to a wealthy customer. Both had 
profited by the exchange. Since that time 
these merchants have kept close watch on 
their stocks and a standing remark with 
them when they meet is, “Well, what have 
you got to swap?” 


Premiums for Special Occasions 


Many enterprising jewelers get consider- 
able business by supplying prizes and 
premiums for dance halls, bridge parties, 
athletic contests, and other occasions. In- 
expensive or moderately-priced goods are 
usually desired and there is seldom any 
objection to slightly shopworn articles or 
to articles that are not strictly fashionable 
at the time, provided the prfte is right. This 
offers the jeweler an opportunity to dispose 
of slowly-moving lines or even to buy up 
a job lot now and then and dispose of it 
in this way. 

There is an additional field for the 
jeweler who cares to go after this business, 
though, which is suggested by the incident 
related at the beginning of this article. 

Suppose a clothier is about to hold an 
end-of-season sale in which he wil] offer 
one-fourth or one-third off the usual prices 
on men’s suits, which they usually do twice 
a year. A jeweler who was overstocked 
on safety razors, say, might prevail on 
him to give one of the razors with each suit 
instead of making the reduction. The idea 
would be a rather novel one and would 
Probably encourage sales even more than 
the usual price cut. The jeweler would 
of course point out to the clothier that he, 
the clothier, could capitalize the “stunt” 
in his publicity by emphasizing the desir- 
ability of being clean-shaven when wearing 
one of the new suits, or could otherwise 
turn it to account. 

A watch or fountain pen or some article 
that all boys long to own would go well 
with boys’ suits, just as they did in the 
txample given. Beauty pins, lockets, or 
any of many kinds of trinkets would appeal 
‘0 little girls who were in the market for 
new frocks, 

A set of stem ware or a piece of silver 


of a water set or something of the kind 
es 
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The House of C. J. Duncan 


N@t always does the size of a town indi- 
cate the scope of its retail stores, for 
often metropolitan shops are to be found in 
cities scarcely out of the small town class. 
Such is the case of the new C. J. Duncan 
jewelry store, Massillon O., opened less 
than a month ago. This shop, the latest 
word in retail jewelry stores, rivals shops 
of many of the larger cities of Ohio. 

A business career of 25 years is back of 
the “House of C. J. Duncan,’ whose repu- 
tation as a jeweler has placed him high 
with the industry in eastern Ohio. His 
fondest hopes were realized a month ago 
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partments are found here as well as a large 
refractories room. Eight soundproof 
booths are a feature of the upstairs depart- 
ment. Ferns are specialties and wicker 
furniture add to the homelike atmosphere. 

The whole interior of the shop is of grey 
enamel and appointment harmonize with 
this color. Appointments are the latest 
word in jewelry store accessories. The 
stock carried by the Duncan store is per- 
haps the largest and most complete of any 
shop in this section of the state. 

The proprietor, C. J. ,Duncan, is prom- 
inent in the industry, and was recently 
elected president of the newly formed 24 
Karat Club, which has in its membership 





JEWELRY STORE OF C. J. 


when he opened his new shop, located in 
the heart of the downtown district. 

The building exterior has been made very 
attractive, and is built of Indiana limestone. 
Two small but attractive windows permit 
the display of his offerings most effectively. 

Wall cases hugging the walls on each side 
of the store counter cases and other things 
of the sort are fashioned of the finest ma- 
hogany. Between the wall cases an aisle 
that extends along a row of display cases 
from very near the entrance to the rear of 
the store. Flanking this is another aisle, 
then at the actual center of the store an- 
other grouping of cases. 

Up two steps an arched hallway leads 
to a series of well furnished rooms to the 
rear of the store. To the rear of the offices 
of the executives is found a beautifully ap- 
pointed gift room, an innovation here but 
very popular in the east. Directly opposite 
is the crystal room, a feature found in none 
of the jewelry shops in the Canton District. 
Arranged on glass shelves are hundreds of 
stem glassware offerings. Mirrors form a 
pretty background. The workshops are to 
the extreme rear. 

A unique stairway permits access to the 
lavishly furnished Victrola parlors and the 
optical division of the store. Offices for 
both heads of the optical and Victrola de- 


DUNCAN, MASSILLON, 0. 


the jewelers of all Stark county. There is 


also a Duncan store at Canton. 





Little Plans That Build Business 





(Continued from first column) 








would increase sales of women’s wear at the 
end of the season, and the manager of the 
women’s specialty shop or of a general 
store should be easily persuaded of the fact. 

Not only will the enterprising jeweler 
be able to dispose of a great deal of dead 
or slowly-moving stock in this way, but 
once he has become headquarters for 
premium and prize goods it may be to his 
advantage to keep a lookout for bargains in 
the way of job lots or bankrupt stocks 
that he can get at a price and dispose of in 
large quantities in this way. 








George H. Wagner, employe of the M. S. 
Carlton jewelry store, Watertown, N. Y., 
will open an establishment of his own at 
Rochester, N. Y., early in April. He has 
purchased the O’Keefe Jewelry establishment 
in that city. Mr. Wagner has been con- 
nected with the Carlton store ever since its 
establishment in Watertown. 
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15 Different 
Shades 





Genuine Amber Beads 
Genuine Garnet Beads 


Largest Assortment of Gen- Genuine Coral Beads 
uine Garnet Jewelry in U. S. 


TREULICH & KLAAS 


LOTUS BEADS 


The Featherweight Bead with the Most Exquisite Lustre 


sy far the prettiest bead ever shown, has a rich satin finish and can 
be had in colors to match any gown. 
Complete in satin lined box, $6.00. Jewelers’ Circular Key 





24 Inches 
in Length 







Will not fade, peel or wash off. 






Lotus pearl beads, indestructible, 30c. inch up. 
Lotus pearl beads, wax filled, 12c. inch up. 


Jewelers’ Circular Key 


5 W. Jackson Boulevard 
CHICAGO, ILL. 












IMPORTERS 














WRITE for our beau- 
tiful Sample Books, 
— and ———- 

have for Jewelry 
pd Art Shops You 
should be able to in- 


GENUINE STEEL AND telligently care for the 


engraved stationery or- 


COPPER ENGRAVED ders that develop in 


Wedding Invitations, Calling —_ YOuT city—along with 
Cards, Letterheads and Busi- _‘ Prestige, a_nice profit 
ness Cards, Announcements can be realized on its 
and Society Stationery. sale. Write today. 


ECKER & COMPANY 
(INCORPORATED) 
410 North Twelfth Street 
SAINT LOUIS 











Wholesale 


Engravers, Copper Plate 
Printers, Designers, Steel 
Die Embossers of Society 
and Commercial Stationery 














102 Fulton St., New York City 
Single Stone Rings, With and | 
Without Diamonds a Specialty 


Most Original Styles Always on Hand 
Special Order Work Promptly Executed 








There Is a Growing Demand for Gifts 


To quicken sales, create new business and increase 
profits, add to your store a GIFT CORNER. 

There is a demand for the unusual gift at a low price. 
We have selected from our merchandise an assortment 
particularly suitable for the jewelry store. This assort- 
ment, priced at $100.00, is bringing bigger business to 


many jewelers. 
Why not to you? 


Come in and look it over, or let us send it to you. 
You will like it and so will your customers. 


Catalogs upon request 
Art Wares and 


Novelties W. C. OWEN 


17 N. Wabash Ave. 





Direct Factory 
Representatives 


Chicago 


REAL AMBER NECKLACES 


Facetted Cloudy 
Round Oval 
Graduated Uniform 


in 
Fashionable Lengths 
Special Low Prices 


Send for Selection Package 


BORRELLI & VITELLI 


15 West 34th St. New York 














BUSCH 
OHL scALES 





FINE BALANCES AND WEIGHTS 


Catalogue 
on request 


HERMAN KOHLBUSCH, Sr., a 
Office: 41 Union Square, New 


Established 
18589 
Factory: 149 New York Ave., Jersey _ N. J. 








Engravers and Carvers / 


On Platinum and Gold 
JEWELRY 


Jos. DeNatale & Bro. 


82- 84 Nassau St. Phone: John 3116. New York City 


as 
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Getting the Selling Price Right 





Written Expressly for The Jewelers’ Circular 

















ONE of the most potent causes of failure 
is ignorance of the proper seliing price 
of the merchandise handled. Other causes 
may be assigned as the cause of failures in 
the commercial reperts, but in the final 
analysis it will be found that the merchan- 
dise was sold at a price that did not insure 
a profit to the merchant. 

The selling price may cause the jeweler 
loss if it is too high, because it retards his 
turnover and increases his expense per cent, 
while at the same time it turns customers 
away from the store. But, the writer is 
convinced that this phase of the jeweler’s 
selling price is not so apt to prove a cause 
of failure as the price that is so low that 
it does not return a profit above expenses. 

If an article is marked too high it will 
prove a loss. 

If an article is marked too low it will 
prove a loss. 

The jeweler must recognize these two 
axioms in business before he is in a posi- 
tion to analyze the price marking of his 
own goods. The price must be fair to both 
customer and jeweler. There are some 
jewelers who in their earnest endeavor to be 
fair with the customer are not fair with 
themselves. : 

The selling price, to be fair to the 
jeweler must include at least three elements : 
1, The cost price of the merchandise. 
2. The cost of handling the merchandise. 
3. The net profit the jeweler deserves. 
It is a rare case where the cost of the 
merchandise is not included in the selling 
price—except when merchandise is reduced 

below cost, for cause. 

There are a legion of cases where the 
cost of handling the merchandise is not in- 
cluded in the selling price—sometimes 
through ignorance of how to calculate the 
cost of selling and overhead—sometimes be- 
cause essential costs are overlooked and not 
included in the schedule of expenses at all. 

The following inquiry is typical of many 
received by every trade paper, and shows 
that the merchant is not sure of his ground: 

“If I buy rings at $36.00 per dozen and 
desire to make 50 per cent. gross profit, at 
what price shall I mark the rings? Ac- 
cording to some the price would be $4.50, 


while others say it should be $6.00. Which 
is correct ? 
“My expenses are 34 per cent. What per 


cent. of net profit will I make at each of 
the prices mentioned?” 

This inquiry will serve admirably to dem- 
onstrate the value of knowing upon what 
basis to figure costs and profits, which are 
the foundation of a selling price that will 
insure, under ordinary circumstances, a 
satisfac tory profit. 

large number of merchants are not well 
grounded in business arithmetic. A sur- 
Prisingly large number are not clear on the 
subject of percentage. Even those who are 
fairly wel] grounded in the subject make 


mistakes that are serious enough to turn 
a successful business into a failure. 

Without going into the subject at this 
time, the writer wishes to make a statement 
that the jeweler will do well to ponder over 
most carefully. It is this: 

The same per cent of gross profit on the 
selling price is entirely different from that 
of the cost price. To make this plainer 
let us use a set of figures: 50 per cent. 
gross profit, figured on the selling price will 
mean a different amount in dollars than if 
it is figured on the cost price. Percentages 
must be applied to figures that represent 
the same thing or they are valueless, be- 
cause they are sure to be inaccurate. Per- 
centages based on selling prices will always 
represent a per cent. of the selling price— 
and nothing else. Similarly, a percentage 
based*on the cost price can never represent 
anything else but a per cent. of the cost 
price. 


As a general rule it is safe to say that 
percentages used by the retail merchant 
should be based on the selling price, although 
there are possible exceptions to this rule. 
The rule should always apply to the com- 
putation of cost of doing business, over- 
head expenses, mark-up, gross profit and 
net profit. 


Let us turn now to the inquiry made by 
the jeweler which is quoted in the fore- 
going text. Using the rule given in the 
preceeding paragraph we would answer the 
question of which is the proper price at 
which to sell at retail, as follows: 

Rings purchased at $36 per dozen cost $3 
each. Add 50 per cent. of cost price and 
we get $4.50, which is contrary to the rule 
given, therefore, we must add 50 per cent. 
to the selling price, which will give us a 
selling price of $6.00 for each ring. 

If that was all there was to the question 
of gross profits, or mark-ups, there might 
arise a difference of opinion as to which 
would prove the better process to follow— 
provided, always that the percentage added 
for the mark-up of gross profit was suffi- 
cient to meet the amount of expenses and 
net profit desired. For after all, by chang- 
ing the amount of the percentage added the 
same figures can be arrived at, as follows: 

We can add 100 per cent. of the cost 
price and get $6.00. We can add 25 per 
cent. of the selling price and get $4.50. That 
is why percentage calculations are so apt 
to be confusing to the jeweler who does 
not stop to carefully examine what basis 
he is figuring on. 

When we come to make the calculations 
of the per cent. of profit (or loss) according 
to the figures given by the correspondent 
we learn the vast importance of knowing 


on which basis we are figuring. The ex- 
penses are given as 34 per cent. Thirty- 


four per cent. of what? Presumably it is 
34 per cent. of the sales, or of the selling 
price of the articles sold. We say pre- 


sumably, because that is the natural method 
of figuring costs, or expenses. It is the safe 
way. It is the logical and most accurate 
way. For, to figure on the cost price basis 
the jeweler would have to keep accurate 
account of the cost price of the articles sold 
as well as of the selling price. While a 
few jewelers have accounting systems ade- 
quate for this purpose, the vast majority 
have not—nor is it essential to their busi- 
ness success that they should have. 

We will accept the statement made by 
our correspondent at its face value and 
presume it means that the cost of doing 
business amounts to 34 per cent. of the 
sales. 

With the price of the article placed at 
$4.50 there will be a loss, small in cents, 
but large enough to put the most success- 
ful business (from a sales volume point of 
view) out of business in a very short time. 

Here is the way it works out in each case: 


a ee $4.50 
Expenses, 34% of $4. er raieecews 1.53 
Amount received above expenses.. $2.97 


The loss is apparent here because the 
article cost $3.00. Instead of a profit this 
selling price will produce a loss of one per 


cent. In case number two the result is of 
course a profit, thus: 
TN i iid ncin cc duc pcuhs $6.00 
Expenses, 34% of $6.00......... 2.04 
Amount received above expenses. . "$3.96 
COB OE Ls eds ciaeneitee 3.00 
Amount received above expenses 
ee $0.96 


The jeweler makes a net profit of 96c., 
at this price, which is 16 per cent. net profit 
on the selling price—a very satisfactory one 
when it is realized on a large enough busi- 
ness. 

Any jeweler can see at a glance the folly 
of marking goods without knowing the 
actual cost of doing business and the cost 
of the goods. Added together these con- 
stitute the entire cost of what is sold. The 
amount the jeweler realizes above that cost 
is net profit. 

Sometimes a jeweler will not make his 
prices high enough to be profitable because 
of the looks of the thing. That is, he 
reasons that he is taking too much for him- 
self. In the case quoted above, the writer 
would be safe in saying that this merchant 
will not realize a net profit of 16 per cent. 
on all his merchandise, even though he adds 
50 per cent. of selling price on every article 
placed in stock to the cost price to secure 
the selling price, and for this reason: Rarely 
does a jeweler sell all his merchandise at 


the original marked price. There are 
numerous “markdowns” and many “rebates” 
and “adjustments” that do not appear in 


the written accounts of expenses—but they 
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WATCHES THAT GIVE SATISFACTION 





6% L. : 
- iy 3. 
18 Karat Belais, Extra $1.75 


15 Park Row IMPORTERS 





5% L. 14 K. 15 J. $25.00 
17 J. 28.00 


BIENNE WATCH & JEWELRY CO. | 





New York City | 


























One-Piece Shank 


125 Canal St. 
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Samples Sent Upon Request 


Ads Unassembled 


SIMSON BROS. 


LESTER & STRAUSS, Inc. 
320 Fifth Avenue 


Novelty Earrings 


Necklaces 


SELECTION SUBMITTED ON REQUEST 


New York 


and 








New York 
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‘Maiden Lane 


Established 1879 


Fraternal dlls Medals 
and Class Pins —Fire and 
Police Department Badges 








Made to Order Goods Our 
Specialty 





Prompt Service—Fair Prices 





Forty-four years of satisfactory serv- 
ice to an increasing number of cus- 
tomers. Our facilities for manufac- 
turing and designing are at your 
service. Write for information. 








SAFETY 


°y 


Cut No. S. F. 


Advertising these chains steadily in your 
local paper will create a demand (desire). 
Many people will get interested after seeing 
the “Ad” regularly who otherwise would 
never think of buying one. TRY IT, and be 
convinced. 


BUFFALO JEWELRY MFG. CO. 
“THE MAIL ORDER HOUSE” 
Brisbane Building Buffalo, N. Y. 





IRST 











90% of the Business Men that fail come 
from the ranks of e Non-Advertiser. 
Play Safe and Advertise. Write for our 
Free Cut Service. 


1/10 14Kt. Gold Shell 


PAY FOR THE GOLD ONLY 


Our Chains have our 
Trade Mark and QUALITY 
STAMPED. 

Our 1/10 14Kt. Gold Chains 
are just what we claim, that is, 
if you melt up the Chain you get 
in 14Kt. Solid Gold, one-tenth 
weight of the Chain. 

A memo assortment sent upon re uest. 
We pay charges both ways. erms 
liberal. ; 

Chain and swivel electro free with 
first order, no matter how small. 


_ 






















Can be had in Yellow, 


Green or White Gold. 
ce above can be 
1/20. Gold 





in 
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are an expense, because they reduce the 
NET PROFIT, and sometimes turns it 
into. a NET LOSS. 

This brings us to the subject of mark- 
downs—for they are a necessary, though dis- 
agreeable phase of the jewelry business. An 
article that will not sell at any price may 
have cost a lot of money, and it may be 


carried as an asset on the books of the. 


ieweler, but if it will not sell it isn’t worth 
a cent to anyone, not even to the jeweler. 
The jeweler must revise his prices periodi- 
cally. One of the periods of price revision 
common in many stores is the inventory 
period. Then the merchandise is surveyed, 
as it were, and analyzed as to its selling 
possibilities. Articles that are not so sale- 
able as the jeweler thought when he bought 
them are reduced in price in the hope that 
this action will sell them. As a matter of 
fact that will not bring about the desired 
efect unless there is a selling plan behind 
the reduced price. 

January and February are sale months. 
With reduced prices on his more unsaleable 
lines the jeweler has one of the most 
“reasonable” reasons for a sale that can be 
imagined. The public will respond to such 
an appeal, for we all do dearly love to get 
a bargain. 

The jeweler must remember one thing, 
and one that sometimes he does not want 
to remember: If merchandise is not sale- 
able this year it will in all probability be 
less saleable next. Therefore, a reduction 
in the price this year may be less than it 
will have to be next. Hence, if this article 
is sold this year at a smaller loss than next 
year the jeweler is actually making a profit 
on the sale. 

While the inventory is taken at cost price 
for the sake of the records of the establish- 
ment, every article in the stock must be 
studied and analyzed from its selling price. 
Will it sell at the marked price? Does 
this marked price net me a profit? The 
two are so closely linked together that the 
jeweler cannot afford to sit down and con- 
sider only his inventory records. Consider 
the goods that are in the cases and on the 
shelves—not merely the figures on the in- 
ventory sheet. 





Are Salesmen Born or Made? 





HERE are three essentials to successful 

merchandising in the period of slowly 
declining markets which business faces to- 
day, They are intensive selling, intelligent 
advertising and adequate stock turnover. 
Two of these essentials—selling and turn- 
over—hinge heavily on one man, the retail 
salesman. 

And yet the most neglected asset of the 
average merchant is the man he refers to as 
his clerk, In nine cases out of ten he is left 
‘o shift for himself in such vital matters as 
knowledge of merchandise, tact, courtesy 
and salesmanship. Too often he is not even 
informed concerning the merchandise ad- 
Yertised for special sales, which he is ex- 
ected to turn into cash, 

Is it any wonder that 55 per cent of the 
Mospective customers brought into retail 
by good advertising are turned away 
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by poor salesmen? The wonder is that the 
45 per cent do buy. 

The finest showcase in the world has no 
practical selling value until it is filled with 
merchandise. Just so the brightest and most 
energetic clerk has little profit value to a 
merchant until he is filled with knowledge 
of and confidence in the merchandise he is 
supposed to sell. ; 

A poor salesman at a poor salary is neither 
an investment nor an asset. He is an abso- 
lute liability. A good salesman at a good 
salary is an investment of the highest class. 
He builds up profits on a compound interest 
plan by selling more merchandise and in- 
creasing stock turnover. It is not the cost 
but the net profit produced that counts. 

Why a merchant should pay such close 
attention to the other details of his business 
and neglect to build up his contact points 
with the public—his salesmen—is’ one of 
the mysteries of modern merchandising. 

At a recent State convention of merchants 
the delegates were asked this question, “How 
many hold regular store meeting and sys- 
tematically train their employes to sell?” 
Only ten of those present raised their hands. 
I checked them up. They were the lead- 
ing merchants of that State, the prosperous 
ones, the well-rated ones, Does that mean 
anything to you? 

Too many merchants regard their buying 
as the one important element of their busi- 
ness. It is important—but the fact remains 
that there is no profit in well-bought goods 
until those goods have been converted into 
cash. Saunders Norvell says there is only 
five per cent difference in price between 
the best hardware buyer and the poorest. 
Yet with the same stock investment there 
is often 50 per cent difference in sales. 

“But,” you may say, “salesmen are born 
and not made.” Yes, they are born, but 
they are born babies, not salesmen. Some 
may have more natural ability to sell than 





CIRCULAR 





133 


Elaborate Display Linked Up with 
a Movie 








[ LLUSTRATED herewith is a very at- 
tractive display, based on a well-known 
movie, and made a short time ago by the 


Mitchell-Greer Co., Fort Worth, Tex. The 











JEWELS IN THIS ODD SETTING LOOKED 


ESPECIALLY ATTRACTIVE 


window in which the display was made is 
30 feet deep, 10 feet long and six feet high. 
The material used consisted of ebonized 
wood frames containing the photographs, 
showing the actors and actresses in different 
scenes. In the center of the window was a 





DIAMOND JEWELRY AND PHOTOS OF MOVIE STARS SHOWN HERE 


others, but none become salesmen until they 
learn by experience or through the teach- 
ings of others how to intelligently sell. It 
is inconceivable that only a small percentage 
of the world’s people should be endowed 
with the ability to sell all that the world 
produces.—The Novelty News. 


large throne, the background of which repre- 
sented scenes from the show. 

The material was supplied by the local 
motion-picture house in which the picture 
was shown. The general theme dealt with 


the diamond mines and showed the attraction 
which diamonds have for the average woman. 
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Wadsworth 4 
Case 
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Let’s Correct This If We Can! 


Not long ago a well-to-do bachelor and club- 
man died at the age of forty. 

He was a man with sufficient income to satisfy 
any reasonable desire and was accustomed to 
dress well and move in the very best circles. 

In going over his effects after his death, a friend 
found the following articles: 


1 Golf bag and sticks—Probable cost—$ 75 
1 Fine traveling bag 

with toilet articles—Probable cost.... 100 
1 Fine dress suit 6 ieee | 
Guns and fishing tackle “ ” alee 
1 Old-fashioned watch ss © cca ae 


None of the articles looked to be more than five 
years old except the watch which was a heavy 
old-fashioned hunting case model, gold filled and 
twenty years old at least. 


The owner of these articles played golf a few 
dozen times during the year, he used the traveling 
bag and dress suit less than a dozen times; the 
guns and fishing tackle only two or three times 
at the most. 


His watch, the one article of all these which 
served him faithfully every day, was the only 
article which was not of fine quality and up-to- 
date in every respect. 


If his case had been an exception this story would 
never be told—but unfortunately there are thou- 
sands of other men like him, who are carrying 
around old-fashioned watches that they should 
be ashamed of. 


Shall we continue to let the watch business suffer 
from this condition? 


Our answer to this question is the Wadsworth 
advertising in the leading magazines reaching 
more than six and a half million of the best homes 
in America. 


In this advertising we are trying to educate 
America to a better appreciation of good watches, 
dressed in beautiful up-to-date cases. 

Won't you help too, in your own advertising and 
sales work so that the watch business may be 
made more prosperous for us all? 


THE WADSWORTH WATCH CASE CoO. 


“Makers of Watch Cases Exclusively” 


DAYTON, 


KENTUCKY 


OFFICES 


New York 
17 Maiden Lane 


Chicago 
31 N. State Street 


San Francisco 
150 Post Street 


Note: Illustrate your advertisements with watches. Electrotyp2s of various styles of watches will be sent free to any jeweler. 
Order by number. Write for our big catalog sheet of watch cuts, advertisements, movie slides, etc., free on request. 
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MAKE WATCHES BEAUTIFUL 
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Interesting Collection of Watch 
Movements 





Owned and Displayed by Major Paul M. Chamberlain, Chicago, During the Exhibit Made 
in Connection with the Second Annual Dinner of the Horological Institute of 
America, at the Hotel Astor, Jan. 19, 


























|‘ the issue of Jan. 24 THe JEweELers’ Cir- 
CULAR made mention of some watches ex- 
hibited by Major Paul M. Chamberlain of 
Chicago at the meeting of the Horological 
Institute of America at Hotel Astor, Jan. 19. 
Thirty-six pieces were photographed and are 
here given with Major Chamberlain’s de- 
scriptions and comments. 

Fig. 1—“Albert H. Potter & Co., Geneva, 
No. 82.” Bascule chronometer with locking 
jewel on opposite side from the balance and 
passing spring attached to an arm project- 
ing penpendicular to detent, steel escape 
wheel and main wheel running on its own 
bearings, the prototype of the modern motor 
barrel. Potter was born in New York State, 
worked in Ohio, Cuba, New York city, Min- 
neapolis, and established himself in business 
in Chicago. About 1876 he made the model 
of his chronometer and went to Geneva to 
manufacture it, his principal market being 
Chicago. He was a designer of ability and 
a workman of such extraordinary skill that 
his reputation even in Geneva, the home of 
the finest watchmaking, was pre-eminent. 
The chronometer movement in gold case sold 
from five to six hundred dollars. 

Fig. 2—Chronometer balance designed to 
overcome the middle temperature error. This 
lorm was devised in 1849 by John Hartnup, 
director of the Liverpool Observatory. The 
center arm is brass above and steel below, 
the outer arms reverse and the conical rim 
with steel inside and brass outside. 

Fig. 3—Swiss made watch with no name 
having a combination anchor and detent es- 
capement. The balance gets impulse direct 
'rom the escape wheel in one direction and 
through the lever and fork in the other. 
Many such attempts were made in the middle 
of the 19th century to combine the advan- 
‘ages of the chronometer and lever. 

Fig. 4—“Dent, chronometer maker to the 
Queen, 33 Cockspur St., London, No. 21582.” 
Spring detent with six coil helical spring. 
‘dward John Dent was born 1790 and died 
‘893. He worked as a finisher of repeating 
watches till 1830 when he joined J. R. Arnold 
‘or 10 years, after which he was at 82 
‘rand. He conducted experimen‘s on chro- 


nometer adjusting and was selected to make 
the clock for the Houses of Parliament. His 
stepson, Frederick, built the clock in 1854 
from the plans of Edmund Beckett Denison. 





Science in favor of Caron. The principle 
is the same as in the cylinder but the ex- 
ecution required artists of the highest skill. 
Many examples of the single virgule exist 
but nearly all the great collections are still 
hunting for an example of the double virgule. 
The example shown here is marked “No. 
104 a Paris” but the maker’s name probably 
was on the case; it would be interesting to 
know whether it was made by either Caron 
or Le Paute. 

Fig. 6—Lever escapement by “G. E. Frod- 
sham, 31 Gracechurch St., London, No. 
9501.” George Edward Frodsham succeeded 
his father, John Frodsham, 1785-1849, who 
was the son of William, and great-grandson 

















Fig. 5—Double virgule of French make but 
without name. This escapement was an im- 
provement on the single comma or virgule 
escapement of Lepine, 1720-1814. The dis- 
pute between Jean Andre Lepaute, 1709-1789, 
and Peter Auguste Caron (Beaumarchais 
author of “Le Barbier de Seville”), 1732- 
1709, was decided in 1853 by the Academy of 


of John Harrison, inventor of the marine 
timepiece. He was a cousin of Charles Frod- 
sham, who succeeded J. R. Arnold. 

Fig. 7—“Charmilles Geneve,” a watch de- 
signed by Albert H. Potter to be sold for 
about three dollars. The peculiar feature of 
it is that the top plate and rim of the case 
are stamped from one piece. The patents 
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Refiners 


Gold 
Silver 
Platinum 


HANDY @ HARMAN 


31 Gold St., New York City Bridgeport, Conn. 


SHIP TO EITHER PLANT 



























Be one of the Wise Men 


Send your gold, silver and platinum 
refinings to us, 


and receive in return the highest possible market 
values for all precious metals therein contained, 
or the return of the metals. 

We have been in business for 67 years, and can 
offer to the trade our experience in the refining 
business, together with 100% services. Give usa 
trial shipment and convince yourself. Let us 
hear from you. 

We have in stock for immediate delivery— 


Fine rolled or granulated gold. 

Fine rolled or granulated silver. 

Silver Anodes, 999 -+ Fine. 

Pure copper shot. 

Platinum solders—5 grades. 

Gold solder—white, green, regular (for all karats,) 
White Gold—-sheet and wire. 

Silver solder—various grades. 

Alloys—White Gold, Green Gold, Regular Gold. 


Sterling silver, sheet or wire, soft and fireless. 


L. LELONG & BRO., Inc. 


Bullion Dealers, Refiners, Sweep Smelters 
and Manufacturers 
HALSEY, MARSHALL & NEVADA STS. 
NEWARK, N. J. 























American Platinum Works 


Seamless Wedding Ring Blanks are made by 
a special process that gives the right start for 
the perfect finish. 


Light 


| Medium 





Heavy 


Extra 


Half-Round ys a , 
/ 4 Heavy 


with Rim [> >. 


Suitable for engraving, stone-setting or plain finish 
Made in 
Platinum, 14K and 18K Gold, Yellow, Green 
and White and in ALBADOR, 18K 
Palladium White Gold. 
ALBADOR ring blanks are just right for medium 
priced rings. They are 18K. They are white and 
stay white. They are easily set, and engraved and 
if required can also be enameled. 
Their color is in harmony with precious stones. 
Ask for folders A-W and A-A 


American Platinum Works 


N. J. R. R. Ave. at Oliver St. Newark, N. J. 
New York Office—Charles Engelhard—30 Church Street 





10-12K ALLOYS 1418k 


. Special soft 14 and 18 K. white 
White Golds gold of recent perfection, perma- 
nence of color and working qual- 
ities, the nearest approach to that of platinum, and 
guaranteed to keep its Bluish whiteness and lustre. 


for the making of white gold 
Solder Alloy solders. . 


























A metal to which you add your fine 
gold and produce a solder in either 12, 13, 14, or 15 K,, 
and adaptable for uses on all white golds, lasting per- 
manence of color, easy flowing, and non-tarnishable, 
and does not show a seam. Truly a White Gold Solder. 





12, 13, 14, or 15 K. white gold 
Gold Solders solders, produced from our solder 








alloy and furnished to the trade in 
sheet or wire form. 





° All grades, for the finest 
Platinum Solders | work, platinum like in color, 














qualities highest obtainable. 
Platinum, Palladium, Iridium, White Gold, 
Raw Materials such as Nickel, Zinc 
Copper and Cadmium. 





Standard Wedding Ring Blanks 
Platinum and Golds 


THE GENERAL ALLOY CO., Inc. 


186-192 N. J. R. R. Ave. Newark, N. J. 
Tels. Mulberry 5180-1 
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for this watch were acquired by an Ameri- 
can company but not used. 

Fig. Oval watch and calendar by “Vau- 
cher a Paris,” “Re par Le Roy a Paris, N. 
$572." This is a very beautiful piece of de- 
signing and workmanship with fusee and 
yerge escapement. None but a very fine 
iece would have persuaded the famous 
house of Le Roy to engrave their name on 
it as repairer or restorer. It doubtless was 
cased in locket form with jewel decoration. 

Fig. 9—“Charles E. Jacots, star duplex, pat- 
ented July 20, 1852, No. 290.” The dial has 
two seconds circles, one which marks seconds 
and the other thirds of a second. The escape 
wheel has three teeth. 

Fig. 10—“R. & H. Molyneux, 30 South- 
ampton Row, London, No. 5000.” Britten 
gives R. Molyneux & Sons (Robert and 
Henry) at this address 1835-42, that they 
were succeeded by Birchall & Appleton and 
that Robert junior went to and settled in 
America. William Melosh, of Negus & Co., 
pointed out in 1923 the building in which he 
worked. This movement has a peculiarly 
planted detent spring and a flexible pinning 
for the spiral balance spring. 

Fig. 11—Eboch of Breguet’s famous 
“Subscription” watch bearing numbers 229 
and 4337. This was presented to the writer 
by George Brown, who is the third genera- 
tion of the name carrying on the famous 
ar of Breguet. See Fig. 14 for completed 
watch. 

Fig. 12—Eboch of Sivan’s electric watch. 
This was purchased from the son of the fa- 
mous Geneva horologist. This escapement 
only, for there is no train, is driven by elec- 
tric magnets which actuate an arm carrying 
arack engaging a pinion concentric with the 
balance. This pinion has an arm to which 
the outer end of a balance spring is attached, 
its collet being on the staff; another balance 
spring is on the staff and attached in the 
usual way. Presumably the impulse was re- 
newed when the angle of travel fell below a 
determined angle. : 

Fig. 13—Tourbillon by Girard-Perregaux 
of La Chaux-de-Fonds. It is stated by the 
makers that this is one of a pair of the 
smallest tourbillons ever made, the other one 
having gone to Japan. The diameter is 14 
lignes. Within a cage turning once a min- 
ute, taking the place of the fourth wheel, is 
the complete escapement, balance, balance 
spring, pivoted detent and escape wheel. The 
pinion of the escape wheel projects below the 
cage and pitches with a stationary wheel 
concentric with the tourbillon. This was an 
mention of Breguets for overcoming or 
averaging the vertical position errors. At 
one time there were a number of celebrated 
artists who executed this pinnacle of ex- 
(uisite workmanship. The writer is told 
that there remains but one, Prof. James C. 
Pellaton of Locle, who is capable of mak- 
ng them and that he requires two years for 
4 commission, 

Fig. 14—"Breguet No. 2738,” and scratched 
a ‘ngraved in the enamel of the dial in 
wctoscopic script is “No. 2738 Breguet, 
Mesribtion.” Henry Brown, head of 
— Breguet, 2 Rue Edouard VII, Paris, 
a the writer the original record of this 
Boite - No, 2738, Subscription Breguet, 
=e fe or, Mouvement fini ame échappe- 
Pelety atton, Boite sien 436 gros, Repassage, 
rch as, Visitage Sandoy, Vendue a M. Le- 


he le 89 bis 1815, Francs 846.” 
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Abraham Louis Breguet was born at 
Neuchatel, Switzerland, 1747, and died in 
Paris, 1823. He was of great inventive abil- 
ity and the artistry and perfection of work- 
manship has never been excelled, if indeed it 
has ever been equaled. His clientele was of 
the great people of his day, and only the sub- 
scription watch was made in duplicate. The 
story of which is: On his return to Paris, 
after the revolution, he found his workmen 
in want, and to give them work designed .a 
watch of such device as could be made at a 
reasonable price, which they could take sub- 
scriptions for and receive the profit. The 
escapement is cylinder, made of ruby, and 
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stop. The watch was made about 1820. 

Fig. 16—Eboch for crystal cross watch. 
The entire train is in one straight line— 
probably not earlier than 1860. 

Fig. 17—21,600 beats, 23 jewels, bascule 
detent. The train has five gold wheels, the 
fourth being planted at the center and carry- 
ing the sweep second. The detent and bal- 
ance, both have helical springs. The escape 
wheel is of steel, having twenty teeth. The 
escape wheel is something more than 
three times the diameter of the im- 
pulse pallet, tending to cause stoppage. 
There is no name, but probably Swiss, 
made about 1860. 




















engages the escape wheel at a level below 
the lower pivot potence. The barrel and 
main wheel is at the center and carries the 
one hand. The dial is 2% inches in diameter 
and is so cleverly marked with five minute 
divisions that it is not difficult to read at a 
glance within one minute. The upper pivot 
of the balance is carried by what he termed 
a parachute, which gives the top jewel free- 
dom to respond to a shock in any direction, 
and considering the expense of the ruby cyl- 
inder, was quite justifiable; the balance is 
solid, the temperature adjustment being pro- 
vided for by a bimetal arm affecting the curb 


pins. 
Fig. 15—Curious design by “Frezet a 
Paris.” The bridges for the fourth wheel, 


escape wheel and balance are of steel, with 
the latter cut out to spell the maker’s name. 
The balance is under sprung, and the drive is 
fusee and chain, with a very curious safety 


18—Spring detent, helical balance 
spring chronometer marked on the dial. 
Urban Jurgensen & S6nnen Kidbenhavn. 
There is no number and no engraving on the 
plates. The workmanship resembles the 
Swiss, and the general design more like the 
English. The rim of the balance is unusually 
wide and the plates unusually thick. The 
watch may have been made key wind and re- 
made stem wind. The piece is quite worthy 
of the celebrated Danish horologist, 1776- 
1830. 


Fig. 


(To be continued.) 








Clerks in the jewelry store owned by 
Ovila J. Bousquet at 537 Main St., Worces- 
ter, Mass., reported to the police on March 1 
that an attempt had been made to cut a hole 
through the plate glass window of the store, 
presumably with the intention of robbing. 
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The New Improved 


Fitting of Watch Crystals 


and hunting case. 





fall out of bezel. 
when in bezel. 





Manufactured and Sold by 


.. Hai, . GERMANOW-SIMON MACHINE CO. 
Inserting 547 West Ave. Rochester, N. Y., U. S. A. 


Watch Crystals that can be adjusted to any height and size— 


G-S FLEXO CRYSTALS 


Are Overcoming All the Trouble Known in the 


A small stock of only 4 gross G-S FLEXO CRYSTALS 
(% dozen per size) is required for a complete assortment and 
will fit instantly any size or make watch in both the open 
Can be fitted to odd shape bezels. 


GUARANTEED NOT CELLULOID 
G-S FLEXO CRYSTALS are made of a special transparent composition 
for watch crystals only; clear as glass, and will not discolor, 


They fit tight and aie dustproof, and will not burn 


Send Bezels and We Will Insert Sample G-S Crystals 


Anyone making, 


pression’”’ 


shrink or 


on above patent and we 


CRYSTALS YOU GANT BREAK 





WARNING tto retail and wholesale jewelers! 
selling or inserting “com. 
non-breakable crystals not bearing 
patent number 14,458 is infringing. 
of certain dealers who peisist in _ infringing 
warn 


We know 


them here 


that certain prosecution for damages will fol. 


low as soon 
against them. 


as our evidence 


is completed 


All unbreakables which are sold with the ex. 


“not to be 
inferior substitutes. 


planation 


inserted by machine” 

Beware of anyone 
offe:ing for sale secretly such crystals. 
New York concerns are now under injunction 
for infringing on above patent. 


Three 








THOMAS J. 


DEE & 


Gy 


REFINERS 


Let us supply you with 
ey kame o) CRateltbec IEEE s) t-te 
olders and wires, also 

10% and 15%, irid- 
neboommm ol e-betelt tees 


Sweeps, Polishings, 


Gold, Silver, 
Platinum and Plated Scraps. 


MANUFACTURERS 


We manufacture 
green gold—plates, 
and solders in. 10Kt., 
18Kt., also white 
red golds. DEE 
have excellent 

properties. 


Platinum and White Gold Wedding 


Ring Blanks. 


; Mountings. 
Purchasing and Sales Dept.: 


5 So. Wabash Ave. 


CHICAGO 


Fancy White Gold 


Selections Sent on Request. 


] 


real green | 
wires, 
l4Kt., 
golds 
GOLDS 
working 


and 


| 
| 
| 
| 


Refining and Manufacturing Plant: 


317-319 E. 


Orie latemels 





——— al 















PLATINUM SOLDERS 


That have been carefully and accurately developed to 
meet the requirements of the most exacting jeweler. 


SIX GRADES 








14 | 15 
$2.15 dwt. | $2.40 dwt. 





. 10 | 11 12 13 
$1.15 dwt. | $1.40 dwt. | $1.65 dwt. | $1.90 dwt. 








Numbers 11 to 15 inclusive, will resist the action of acid, and are 
guaranteed not to tarnish. 


Number 10 low fusing, mainly for repairs. 


Order Some for Trial 
— MADE BY — 


A. ROBINSON & SON 


ASSAYERS & REFINERS 


149 CANAL STREET NEW YORK CITY 
Tel. Orchard 1916 


T. 





Gold, 


Platinum 


Silver 


Refiners and Assayers 








B. HAGSTOZ @ SON} 
709 Sansom St., Philadelphia 


a 

























4 The finest Tower Clocks in the world are made by 
The E. Howard Clock Company of Boston. Also a 

very complete line of substantial and accurate clocks 

7 for the bank, office and school. 

Write us for full information 


THE E. HOWARD CLOCK CO. 


| 373 Washington St. Boston 309 Broadway, New York 
31 North State St., Chicago 





Sand 
Graphite 
Clay 


Crucibles 


J. & H. BERGE 8.920 


——— 








THE BUYERS’ DIRECTORY 








Established 1842 











Price $1.00 


The Jewelers’ Circular, 11 John St. New York 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 








—_— 


UNITED STATES PATENTS 





Issue of Feb. 27, 1923 


FOUNTAIN PEN. Ivan PD. Terrt, 
Chicago, Ill., assignor to The Wahl Company, 
Chicago. Filed May 1, 1922. Serial 557,558. 
7 Claims. 

In a fountain pen in combination, a barrel closed 
at its lower end, a pen section having a rubber sack 
mounted at its lowermost extremity affixed to the 
open end of the barrel the rubber sack extending 
therein, a longitudinally extending slot in said 








barrel, anges formed cn the walls of said slot, a 
flanged lever mounted in said slot, a presser bar co- 
perating with lever for depressing the ink 
sack, and resilient means mounted between the 
for fulcruming said lever in 


said 


the slot. 


146,583. BAG CLASP. Tuomas Henry Ram- 
MEL, Plainville, Mass., assicnor to Whiting & 
Davis Co, Filed Feb, 7, 1922. Serial 534,692. 
7 Claims. 

A bag frame cx mprising a pair of frame mem- 

bers, a sleeve on one of the frame members, a pro 

fection on the other frame member, and a pair of 

“ements mounted in the sleeve and movable therein 

away from each other to provide a space between 





och phar which the projection may pass, and 

Bojert; ach other to position to coact with the 
ection to lock the frame members together. 

W&M. VANITY CASE. Savt 

New York. Filed Feb. 11, 1921. 

I 125, 8 Claims. 

“npg case having a pair of hinged mem- 
said ae adapted to be received within one of 
at one of rs, means pivotally securing said tube 

4% its ends to said member, and resilient 


ABRAHAMS, 
Serial 444,- 
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means reacting between said member and tube to 
tilt the latter about its pivot whereby to raise one 


end of the tube above the level of the other end. 


1,446,926. MICROMETER. Joun W. Parker, 
Barrington, R. I., assignor to Brown & Sharpe 
Mfg. Co., Providence, R. I. Filed March 15, 
1922. Serial 543,982. 4 Claims. 

In a micrometer caliper, in combination with a 
frame having a slotted spindle bearing, one side 
wall of the slot having a recess extending through 
the upermost part of the bearing, a clamping ring 
fitted in the slot so as to be held against movement 
longitudinally of the spindle and having a radial 
key received in the recess, said ring having a split 
located diametrically opposite to the key thereof, 





one end of the split ring having a threaded hole 
and the other end having a counter-sunk hole, and 
u screw extended through the holes and threaded 
into engagement with the threaded hole and hav- 
ing an enlarged part forming a shoulder engaging 
the bottom wall formed by the counter-sunk hole. 


1,446,952. WATCH CASE CRYSTAL. Artuur 
W. Wapswortu, Fort Thomas, Ky. Filed 
July 14, 1919. Serial 310,525. 5 Claims. 

As a new and improved article of manufacture, 

a watch case crystal comprising a fragile part 

having an abrupt change in the direction of its 





periphery, and a continuous frame around said 
5 
Pi “ 4 7 44 
U tL EEE ETT tc 19 
_——SSSSS=SSSS 
rs 
4 
periphery, having means securely attaching said 


frame to said periphery, and having its outer edge 
formed all around to snap into an appropriate part 
of a watch case. 


DESIGNS 

PLATE, TRAY; PLATTER, 
ARTICLE. Gerorce FE. Batt, 
assignor to Gorham Mfg. 


SANDWICH 
SIMILAR 


Conn., 


61,990. 
OR 
Bridgeport, 





Co. of Providence, Providence, R. 1. Filed 
Sept. 23, 1921. Serial 502,839. Term of 
patent 7 years. 


62,009. SPOON OR SIMILAR ARTICLE, Joun 
Leecu, Bridgeport, Conn., assignor to Inter- 
national Silver Co., Meriden, Conn. Filed 

=> 








May 26, 1922. 
7 years. 


Serial 2,433. Term of patent 
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62,005. New York. 





CLOCK. Paut GINELEWITz, 































































Filed Aug. 21, 1922. Serial 3,482. Term of 
patent 3% years. 
62,006. FINGER RING, Ben Gross, Chicago. 
ER 
rs Flt AMAR 
a 
ROO ANS! 
Filed May 22, 1922. Serial 2,354. Term of 
patent 7 years. 
62,013. FINGER RING. Herman Dusiner, New 


York, assignor to Grabhorn & Dubiner, New 





Serial 


York. 3,935. 


Filed 


Term of patent 34% years. 


Oct; 11, 1922. 


€2,015. SPOON, FORK OR SIMILAR ARTICLE, 
Peter J. Gorvon, Sag Harbor, N. Y., assignor 





to Joseph Fahys & Co., New York, N. Y. 
2, 
Coes G a 
f Seg 
J 
Filed April 5, 1922. Serial 1,540. Term of 


patent 14 years. 





UNITED STATES TRADE-MARKS 


{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Marks Published Feb. 27, 1923 
171,762. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Morays Watcu Case Co., 
srooklyn, N. Y. Filed Nov. 9, 1922. 


Ser. 
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Particular description of goods.—Ladies’ and 


Gentlemen’s Watch Cases. 


in 


SMR A 
W.C.C2 


Claims use since Oct. 1, 1922. 


Ser. 172,193. (CLASS 28. JEWELRY AND PRE- 
CIOUS METAL WARE.) Lucian M. Ze tt, 
New York. Filed Nov. 17, 1922. 


BLUE HILL 


Particular description of goods.—Aquamarines. 
Claims use since Sept. 1, 1922. 


Ser. 173,188. (CLASS 28. JEWELRY AND PRE- 
CIOUS METAL WARE.) Graser Bros., 
Boston, Mass. Filed Dec. 11, 1922. 


Forget-Me-Not 


Particular description of gocds.—Finger Rings. 
Claims use since Jan. 1, 1922. 


Trade-Marks Registered Feb. 27, 1923 


164,718. FINGER RINGS. J. R. Woop & Sons, 
New York. Filed May 6, 1922. Serial 163,- 
482. PUBLISHED OCTOBER 31, 1922. 


164,719. FINGER RINGS. J. R. Woop & Sons, 
New York. Filed May 6, 1922. Serial 163,- 
483. PUBLISHED OCTOBER 31, 1922. 


164,731. ARTIFICIAL PEARLS. Wiener Bros., 
New York. Filed June 6, 1922. Serial 165,- 
103. PUBLISHED OCTOBER 31, 1922. 


164,951. WATCHES, CLOCKS, WATCH MOVE- 
MENTS, CLOCK MOVEMENTS, AND 
CASES THEREFOR. J. W. Forsincer Co., 
Chicago. Filed May 3, 1922. Serial 163,266. 
PUBLISHED OCTOBER 31, 1922. 

165,019. WATCHES AND WATCH CASES. 
Gotpsmi1TH, Stern & Co., New York. Filed 
May 27, 1922. Serial 164,590. PUBLISHED 
OCTOBER 31, 1922. 


Trade-Mark Registrations Granted 
Feb. 27, 1923 
Act of March 9, 1920. Sec. (b) 
These Registrations are not subject to 
opposition 


165,036. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Meyer & STUEDELI Societe ANo- 
NYME, London, E. C., England, and Soleure, 
Switzerland. Filed Jan. 11, 1922. Serial 157,- 
769. 


SATISFACTION 


Particular description of goods.—Watches, Clocks 
and Parts Thereof. 
Claims use since July 2, 1909. 








Jewelers of Mobile, Ala. entertained 
President Hufnagel, of the American Na- 
tional Retail Jewelers’ Association, at a 


dinner on Feb. 23 at the Cawthon Hotel. He 
is on a tour of the south, calling on jewelers 
for the purpose of creating sentiment in 
favor of the repeal of the special war tax 
on jewelry. 
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FE. A. Rhoades, retail jeweler at Chrisney, 
Ind., was a recent business visitor in Evans- 
ville, 

The new home of Philip Raphael, of 
Raphael Bros., wholesale jewelers here, is 


nearing completion. It will be one of the 
finest homes built in Evansville in many 
years. 

The retail jewelers at Petersburg, Ind., 
will assist the other merchants of that city 
jn arranging:a horse racing meet to be held 
along in July or August and which is ex- 
pected to attract a good many visitors to 
that city. 

Logan Blaine Sisson, for many years a 
pearl buyer located at Decker and Hazleton, 
ind., now editor of a large paper published 
by a railroad company at Pittsburgh, Pa., 
was here a short time ago visiting friends 
and relatives. 

Retail jewelers at Jasper, West Baden, 
Huntingburg, Olland, Tell City, Cannelton 
and other towns in southern Indiana are 
reporting an unusually good trade for March 
and they are looking for it to continue dur- 
ing the Spring and Summer months. 

A. J. Heuring, publisher of the Dispatch 
at Winslow, Ind., who for many years was 
engaged in the retail jewelry business at 
Monroe City, Ind., lost his father, Frank 
Heuring, by death a few days ago. Mr. 
Heuring was one of the pioneer settlers of 
southern Pike county. 

Several of the local jewelry stores will 
give prizes to members of the Evansville 
baseball club of the Three-Eye League this 
season for making the best plays. The 
season of the Three-Eye League will open 
about the first week in May and will be 
finished about Sept. 1. Several of the local 
jewelers are fans. 

Many of the roads in southern Indiana 
and northern Kentucky have been impassible 
for several weeks past because of excessive 
rains and floods and this has retarded the 
retail business in many of the towns in the 
tri-State section. With the coming of bet- 
ter weather the roads are drying up and 
the retail trade in the smaller towns is in- 
creasing right along. 

The Knights of Pythias lodge at Rockport, 
Ind., a few nights ago celebrated the 59th 
anniversary of the founding of the order. 
One of the principal addresses was made by 
T. C. Basye, leading retail jewelry merchant 
at Rockport. The Rockport lodge was in- 
stituted more than 40 years ago and Mr. 
Basye is one of the five members who have 
never been delinquent since the institution 
of the Rockport lodge. 

Local retail jewelers are interested in the 
official announcement made a few days ago 
to the effect that the Spring convocation. of 
the Scottish Rite Masons, Valley of Evans- 
ville, will be held here Tuesday, Wednesday 
and Thursday, April 3, 4 and 5. The event 
will bring many visitors to the city from 
southern Indiana, southern [Illinois and 
western and northern Kentucky. The con- 
vocation will be followed by the Spring 
ceremonial of Hadi Temple, Ancient, Arabic 
Order, Nobles of the Mystic Shrine, that 
will be held Friday, April 6. Local jewelry 
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stores will have on hand a full line of Scot. 
tish Rite and Shrine jewelry for the occa. 
sion. These Masonic events are held ie 
Evansville twice each year and they mean 
quite a bit to the jewelers of this city, who 
generally sell practically all the 
jewelry to the classes taken through at the 
convocation. , 













Cleveland 


ct 


Mrs. Webb C. Ball, president of the Web 
C. Ball Co., and her daughter are spending 
several weeks on the Island of Bermuda, | 

The jewelry store of S. Evans & 
London, O., has been bought by P, ¥ 
Slauter, of Indianapolis, Ind., who is oy 
in possession. 

Alexander Miller, formerly connected with 
the material department of the H. W, Bur 
dick Co., has begun his initial trip asa 
salesman for the company, starting last 
week, 

H. R. King, of the diamond department of 
the Webb C. Ball Co., and Mrs, Avery, 
have gone on a three weeks’ trip to Florida 
They may extend the trip to the interior 
of Cuba and to the Isle of Pines, 

Walter L. Henry’s jewelry store, Ironton, 
O., has been moved into the room formerly 
occupied by the Murdock Art Co. and is 
now ready for business. Mr. Henry has 
added a card and stationery line to his 
jewelry stock, 

N. L. Fitzgerald, who for several years 
was engaged in the jewelry business a 
Paulding, O., and left it to devote his e- 
tire time to the optometrical profession, wil 
re-enter the jewelry field and open a store 
in the Hotel Barnes block. 

During the recent fire at the establish 
ment of the Tabit department store on the 
corner of 2nd and Court Sts., Gallipolis, 0, 
the proprietors of the Thomas & Kuhn store 
adjoining, removed their jewelry stock toa 
place of safety. None of the stock wa 
damaged, owing to this precaution. 

The H. W. Burdick Co. has increased its 
capital stock to $100,000. Ten years ago 
Herbert W. Burdick severed his connection 
with the Bowler & Burdick Co., of this city, 
and started what is now known 4s 
H. W. Burdick Co. Herbert E. Burdic, 
son of H. W. Burdick, was made vie 
president of the company last year at a meth 
ing of the stockholders and now guides the y 
interests of the company in that capacity Hi 
The necessary papers have been filed wit a 
the State authorities to incorporate in the Ha 
above mentioned amount. H. E. Burd ii 
says that the increase in capitalization las ) 
been made necessary by the steady incre 
in business enjoyed by the company for the 
last few years. The company has 
to inaugurate a policy which will mean 
only broadening the lines to be handled bt 
also the territory to be covered. Mr. Bu 
dick feels that his company will continue" 
enjoy the favor and prestige it has 8 
in the past 10 years, during which it fs 
become one of the most reliable jewel 
houses in Ohio. 
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Theodorus D. Olmstead has succeeded o 
the business of Osborne & Olmstead, 
more, Md. 








